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The feed bunk draws a crowd on a crisp winter
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Four of our present walking bulls.

Small groups of open and
bred females are available
at this time. Many are
either sired by or bred to
the bulls pictured here.
Call now for best selection.

Crossroad Radium 789U Golden Dawn Yuma

STANLEY MARTINS
FARMS
141 Hwy 18
Postville, IA 52162
563-419-2444 (c)
563-864-7305 (h)

Oakview Titan 20Y
Pictured at 9-years-old.

Kuntz Impact 7Z
Please google stanleymartinsfarms

for more information.

We sell bulls every month of the year. 90% of our bulls sell from $3,000-5,000.
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Fleckvieh Marketing

Ruby Lane Farm

Ruby Lane Farm is excited to be

involved with a truly great breed.

Our cattle combine the best of

proven German Fleckvieh genetics

and newer bloodlines out of Canada. Our registered cow herd
is comprised of about forty fullblood, full-Fleck cows. We
employ embryo transfer and artificial insemination to bring
the best genetics we can find into our herd. Ruby Lane Farm
is located in central Texas where our cattle endure the range
of extremes in Texas weather. We

look forward to visiting with you!

John & Casey Smith & Family
979-224-5144
Jjohncaseysmith@yahoo.com
www.rubylanefarms.com

Faulkner Farms

Our mission is to provide quality cattle that

are functional and productive for all breeders,
from our base in Center Ridge,
AR. By focusing heavily on
some of the most proven cow families in
North America, and through Al and ET work,
we provide a strong, consistent gene pool
that is essential to success. We look
forward to inquiries and discussing your
program’s needs.

Mason Faulkner
5014725132
masonfaulkner@live.com

Freedom Run Farms

Freedom Run Farms of Manchester,

Michigan is devoted to the produc-

tion of Fleckvieh seedstock. Our

family operation share responsibili-

ties and primarily focus on outcross pedigrees from multiple
genetic lines with both polled and horned genepools. We
have proudly been exhibiting at the NAILE in Louisville, KY,
for 10 years, representing our program with great success.
One segment is specializing in production of grass-fed beef
for consumers. We welcome your inquiries for your bull,
female and genetic demands.

Bob & Anne-Marie
Bobby, Cassidy & Karissa Rasch
734-216-6834
amrasch@aol.com
wwuw.freedomrunfarm.com

Mission

The Fleckvieh Marketing Coalition
(FMC) is a consortium of breeders
dedicated to providing elite
Fleckvieh genetics to the beef
industry. In doing so, the FMC is
compelled to supply user-friendly
genetics to meet modern-day
beef production requirements.
Timeless or recently proven,
this historic genepool can add
tremendous value to your bottom
line as the influence of decades
of internationally recognized
bloodlines will add additional
quality and heterosis to your
progressive breeding programs.

Double E Fleckvieh

Double E Fleckvieh is located in the

East Central town of Brandon, IA.

We strive for longevity in our cattle

with exceptional leg structure, foot

soundness, and udder structure. We are an operation that
believes in creating eye appealing females with easy fleshing
capabilities stemming from blood lines based on sound,
productive cow families. Consis-

tency and increased productivity

in cattle herds are desirable quali-

ties for all feeders and breeders.

Eric & Erin

Alex & Alyvia Soukup
319-361-5812
eric@doubleefleckvieh.com

www.doubleefleckvieh.com

Invest in the future...




Coalition

The secret weapon of the

Simmental breed is Fleckvieh!

There is a growing movement of breeders
committed to the future of Fleckvieh, and their
mission is to show you how these bodybuilding
bovines can add even more value to your breed-
ing programs. The cattle business, purebred

or commercial, is also a people business. The
people involved in this coalition are committed
to this vision and excited to encourage your
engagement in it. All inquiries are welcome!

With enthusiasm,

Brian Valentine

Professional Livestock Solutions
Marketing Consultation for FMC
509-760-3046

fleckviehgroup@outlook.com

Full Circle Farms

A grassroots Fleckvieh operation, centrally

located in Southwest Missouri, we started

our story 20 years ago with Fullblood Sim-

mental! Our base of tried and proven original

Fleckvieh bloodlines allows us the broadest

selections when mating, whether old school or new, to pro-
duce a functional, solid footed, heavily muscled, high
capacity product with longevity and docility built in! We
strive to produce bulls and

females that improve the com-

mercial cattleman’s bottom line

and attract the keenest eye

of other Fleckvieh breeders!

Our family looks forward to the

opportunity to work with yours!

Come visit!

Grady & Tamika

Kaleb, Kade, Shaelee, Easton & Kinleigh Reach
417-366-2690

fullcirclefarms@outlook.com

Rugged R Cattle

Rugged R Cattle is owned and

operated by Tony and Rebecca

Roberts. We are located in Northeast

Louisiana in the town of Wisner. The

clear objective of Rugged R Cattle Co. is to produce Fleckvieh
cattle with the ultimate intentions of fulfilling the demand for
superior seedstock with all breeding requirements consid-
ered. We emphasize polled, heavily

pigmented, balanced cattle; however,

do not single-trait select, resulting in

superior breeding stock options.

Tony & Rebecca Roberts
318-218-5426 (Tony)
318-267-6626 (Becky)
rdraneroberts@yahoo.com
www.ruggedrcattle.com

Log Land Farms

Greetings from Log Land Farms. Headquar-

tered in Roland, OK, we are a family operation

striving to produce the highest quality Fleck-

vieh breeding stock. Despite being relatively

new to the breed, our vision is focused on

influencing the customers’ bottom line. Our kids, Logan and
Landon, have been very fortunate to exhibit the two-time
NAILE Champion Fullblood cow/calf pair. The excitement for
Fleckvieh genetics is our passion!

Lance & Lacy
Logan & Landon Smith
479414-9944

Diamond M Ranch

Our family established our farm in Mitchell,

SD, in 2002 and currently operate with my two

young sons and my mom, Marge. In 2010, we

transformed over to a 100% Fleckvieh program.

Marketing bulls and females is our primary business and we
are proudly and diligently growing our operation to provide
the breeding stock needed for our customers. The commit-
ment and belief in Fleckvieh is unparalleled, and we love the
future for our family and yours.

Rodney, Ryan & Marge
Cooper & Conner Mathers
605-999-4000
Mmath_meps@yahoo.com









FROM THE EDITOR ., secic atcins, pnp.

January is often a time for
reflection, assessment, and goal
setting. I typically spend time over
the holidays thinking about my
life. How do I spend my resources
(time, money, energy)? Are they
spent on my highest priorities or
have I drifted using resources on
noisy but unimportant things? It
is easy to keep doing what I have
always done but occasionally I
need to make sure I am doing what should be done.

One perspective that helps me sharpen my sense of
priorities is to think of a vision for my life. What does
that ideal life look like? What is important to me? What
deserves my resources to support my vision? What is
eating up resources but doesn’t support my vision? This
is extremely helpful as I tend to fall victim to the phrase,
“If everything is important, nothing is important.”

After defining a vision I commit to things important
to this vision and let go of those that don’t support my
vision. There are never enough hours in the day to

complete everything on the to-do list. There just aren’t.

In five years time, will it be important that my yard
was always mowed or the laundry always put away?
Or, will spending quality time with my family, building
healthy habits, or connecting with my community
make a difference?

A perfect example of this process at the ASA is the new
Carcass Expansion Project. For 20 years, the proportion
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of carcass records entering the evaluation has not changed
a bit (1 to 2% of the records). Despite the importance of
carcass traits to our industry, few people devote their
resources to collecting and recording carcass data. The
ASA is committed to getting carcass records through the
Carcass Merit Program (CMP), but we cannot depend on
the CMP alone to bring in carcass data. In the age of
genomics, it is clear we need genotypes on animals, with
carcass phenotypes adding another layer of commitment
to predicting carcass traits. Enter in the Carcass Expan-
sion Project where the ASA allocated additional resources
(time, money, and energy) to gather more carcass records
and when possible, genotype the harvested calves. At

the beginning of this project, we were not twiddling our
thumbs looking for something to do. That time does not
exist at the ASA. But, we prioritized discussions about
how to increase carcass data with genotypes. The ASA
Board of Trustees felt this project deserved significant
investment and the ASA staff carved out time to devote to
this vital part of our vision. In the absence of this project,
we would have filled our time with other tasks no doubt.
We took a moment to think about our vision and when
we found a part of this vision deserving more resources,
we committed.

So I ask you, what is your vision? Are you prioritizing
parts of your life that support your vision? Are there
unimportant activities eating up your resources?
Commnit to items deserving your resources and let go
of those that don'’t. If everything is important, nothing
is important. ST

Plan to attend these upcoming events!

February 9 Turnpike Creek Farms Angus & SimAngus™
Bull & Female Sale, Milan, GA
Contact: Derek Williams 229-315-0986
February 16 Yon Family Farms Spring Sale, Ridge Spring, SC

Angus, SimAngus™ Bulls, Cow/Calf Pairs,

Bred Heifers and Cows.

Contact: Kevin or Lydia Yon 803-685-5048
www.yonfamilyfarms.com

GA Junior National State Livestock Show,
Perry, GA

Pigeon Mountain Beef Builders Spring

Bull Test Sale, Armuchee, GA

Contact: Bruce VanMeter 770-547-1433,
www.impactcattle.com

61st Tifton Bull Test Sale, Irwinville, GA
Contact: Jacob Segers 229-386-3683

Clear Vision Annual Production Sale, Location:
C&C Farms new Sale Facility, Jefferson, GA
Contact: Dwight Cooper 706-215-1251

February 20-24

February 23

March 6

March 23

Looking for Simmental/ SimAngus™ Bulls?
Visit our website to find a breeder near you!

Want to join the GSSA or GJSA?
Contact:

Donna Priest,

GSSA Secretary-Treasurer
770-655-8133 or
DONNALPRIEST @GMAIL.COM






Forage Focused,
~ SimAngus” Situate

by Emme Troendle

“This did not happen on purpose,” laughs
Jim Brackett, Richland, Missouri, recounting
how he transitioned from backgrounding
cattle to maintaining his own 400-head
cow herd. “We wanted to buy some land from
a retiring farmer, and it had 100 cows on it.
The farmer insisted that these cows stay. I didn’t

want them, but he insisted. So I wound up with \
100 cows and the farm.”

Today, Jim, along with his wife, Sheila, and his
daughter, Jessie, are owners and managers of Bear
Creek Ag, a commercial SimAngus™ operation with
genetics originally established with the 100 cows they
bought 20 years ago. Located in south central Mis-
souri, on the north edge of the Mark Twain National
Forest, the Bracketts’ 3,000-acre ranch is a mixture
of highly-productive pasture, wooded acreage, and
row crops. After 30 years running a fertilizer dealer-
ship, Brackett’s business experience provides a lead-
ing edge on pasture and herd management, breeding Improved fescue pasture has helped Brackett bring his
for heterosis, and retaining ownership on fed cattle. cows into better shape in the spring for calving.

12 SmTALK




When Brackett started out, the original cows were a mix-
ture of colors and breeds varying between Angus, Charolais,
and Simmental genetics. “We have purchased a few heifers
over the years,” shares Brackett, “but basically all of our
heifers have come from the original 100 cows on this farm.”

To create a baseline, Angus bulls were used until the herd
became more consistent in appearance and structure. When
only one breed was predominate, Brackett noticed the calves
lost the heterosis needed in the feedlot and started looking for
a breed to improve performance.

“People were pushing popular breeds like LimFlex and Bal-
ancer, but I really wanted a cow that would give enough milk
to produce and maintain a healthy calf. We also needed a
breed that would not bring any additional problems with it,”
Brackett says, highlighting why SimAngus was at the forefront
of his crossbreeding decision for his cow herd and calves. “We
had the good feet and structure to run a calf in this country,
but with Simmental added, we could develop the weaned calf
that we needed with the genetics we can go back to.”

The breed transition from Angus to SimAngus was gradual.
Brackett liked the hybrid vigor and growth that he was seeing
in his calves, but noticed a slight change in the herd the fur-
ther from Richland that he purchased his SimAngus sires.
“Over a three-year period, we bought 12 SimAngus bulls from
Nebraska, but we found that the genetics that we were getting
that far away from home didn't fit the environment as well as
we wanted,” Brackett explains.

Missouri, characterized by its hot, humid summer months
and cold, brittle winters, can reach a high of 105 degrees
Fahrenheit and a low of negative 15. For Brackett, that means
selecting and breeding animals that can thrive in the climate.
“We turn our bulls out the first week in May. It’s a humid, hot
situation. You have to have cattle that can shed and take the
heat. A bull carrying too much hair is good in the North, but
not here. We have to have cattle that will shed, and do what
they need to do.”

In the last few years, Brackett has been
purchasing bulls from Charlie Gerloff in
Bland, Missouri, 75 miles northeast of their
operation. He says, “Charlie had the genetics
to get us where we needed to go. Our cattle
perform better because they are well adapted
to our environment already.”

When Brackett was focusing on growing
the operation, around 80 heifers were
retained annually with the culled heifers
making their way to be backgrounded with
the steers. This last year, Brackett retained
enough heifers to maintain the herd size
around 400 and sold the remaining replace-
ment females in the Gerloff Influence Sale. “It
was a new marketing avenue for us,” he says,
“but it gave us another alternative to sell our
genetics as commercial replacement females.”

When making selection decisions, Brack-
ett concentrates on consistency. “Heifers
that fit, that look similar is what I want. If
I pull 80 females out of 200, I want that 80
head to look the same. In the end, we end
up with uniform heifers that turn into
replacements, and every year, the quality
and uniformity improves.”

The herd is split and managed in groups
ranging in size from 50, 60, to 125 head,
fitting the size of each section of property.
Brackett explains, “With our cattle scattered
across two different counties, nothing hap-
pens overnight, and Mother Nature has a
large impact on how we manage our herd on
a year-to-year basis.” CONTINUED ON PAGE 16









CONTINUED FROM PAGE 13

Around February 15, cows are wormed,
given shots and put out on pasture where
they are maintained through March calving
and summer on fescue grass and mineral.
Between October and November 15, all
calves are weaned, put on feed, and will
go through the winter on a corn silage,
alfalfa mixture.

While many local cow-calf operations sell
calves at weaning time, Bear Creek Ag will
background cattle to 800-850 pounds before
selling at market. Depending on the year and
what the market looks like, cattle ownership
will be retained instead, and calves are
shipped to either Kansas or Nebraska to
be fed out. “The steers will gain two-and-
a-quarter pounds per day, and by end of
January or the first of February we will
either market them or retain ownership
and feed them out,” he says.

For the first time this year, Brackett
received carcass data back on his calves.
“Our cattle were finished in Kansas and were
sold on a grid. They brought back a premium
of $7.00 per hundredweight. It was the first
time we sold our calves on a grid, and it
turned out better than expected.”

In addition to the 200 calves from his
cow herd that are backgrounded, 400 to 500
weaned calves are purchased to background
through the winter. Brackett laughs, “We
have plenty to do. We also have 1,200 acres
of row crops. We grow approximately 600
acres of corn, 500 acres of soybeans, and
100 acres of alfalfa.”

Focusing on the bottom line, Brackett
plans to genomically test his cow herd to
help make more specific selection decisions.
“After we get a few more years of carcass
data back on the calves, I think we can tie
things together better with DNA. We can see
which cows are working for us and which
ones are not.”

A group of SimAngus
feeder calves.

When Brackett was 25 years old, he purchased a local fer-
tilizer dealership that he ran for over 30 years. While running
the company, Brackett’s only cattle focus was in background-
ing. “We initially only backgrounded cattle. We never had
enough territory to run a cow herd. We bought cattle at the
local sale, straightened them out and backgrounded them.
Even when we purchased the farm with 100 head, we origi-
nally planned to just background cattle.”

After selling the dealership, Brackett started farming and
ranching full-time. With his expertise in improved pastures
and fields, Brackett invests in utilizing each acre to its full
potential. Typical for the area, a cow-calf pair can be run on
three acres, but by improving pastures Brackett can run a
pair on only 2.5 acres on fertilizable ground.

“We own about 1,600 acres and rent another 1,500. It
sounds like a lot of ground, but we run our cows on much less
than that because much of it is in timber. In reality, there are
very few acres open and a lot of cows.” Brackett clarifies how
much the land is dedicated to the cattle operation. “We can
run a cow and a calf on 2.5 acres, but we also have added
expense that goes into improving our pasture.”

The cow herd spends the summer on fescue grass and min-
eral with no supplemental feed. Brackett provides insight to
his philosophy of grass and feed management. “We don’t creep
feed our calves. We focus on our pasture, weed control, and
quality of nutrition, especially on our cows for winter forage —
winter hay included. By focusing on quality of pasture and
feed, we bring our cattle into the spring in good condition
to go ahead and do what they need to do.”

Brackett smiles as he summarizes how pasture care is
the forefront of his cattle business. “When Sheila and I drive
through the pasture. She will be looking at the cows, and I
will be looking at the grass.”

Brackett credits Sheila and Jessie for much of the hard
work that happens annually around the operation: Sheila
handles most of the hands-on cattle management; Jessie
manages the office and paperwork side, and at any given
time there will be two to four employees helping out. Jessie
and her husband, Cole, are the proud parents of Lexi, age 12,
and Jaxon, age 7.

“As it turns out, purchasing those 100 cows made my
operation better. I knew what to do with a weaned calf, but
I learned how to grow and develop a calf better than we can
buy,” concludes Brackett.












CoLosTRUM IS CRITICAL

FOR NEONATAL CALF HEALTH AND

IMMUNE SYSTEM FUNCTION

Colostrum, the first milk given by a cow following
delivery of her calf, is rich in antibodies that protect the
calf from invading microorganisms. These antibodies are
large proteins called immunoglobulins. They, along with
the milk protein casein, the milk sugar lactose, fat, and
vitamins A and E are major components of colostrum.

Calves are born without antibodies and the immuno-
globulins found in colostrum establish the newborn calf’s
immune system. Antibodies are absorbed intact without
digestion in the small intestine in a process that slows
dramatically as the calf ages. For example, a six hour-
old calf is able to absorb around two-thirds of the
immunoglobulins in a colostrum feeding, but a 36
hour-old calf is able to absorb only 10% or less of the
immunoglobulins in a colostrum feeding. Thus, it is
very critical that the calf receive an adequate amount
of colostrum soon after birth. Most recommendations
suggest that calves receive at least two quarts of
colostrum by the time they are six hours old, and an
additional two to three quarts by the time they are
12 hours old.

Adequate and immediate intake of colostrum is critical for
development of a newborn calf’s immune system.

The immunity a calf receives through colostrum is
called passive immunity and is the source of immune
function in the newborn calf. Calves that do not receive
any colostrum after they are born will die. If calves receive
only limited amounts of colostrum, this is termed “failure
of passive immunity.” Calves that experience failure of
passive immunity are twice as likely to get sick before
weaning, and five times more likely to die before weaning
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By Dr. Rachel Endecott,
Dirctor of Industry Outreach
and Youth Development

than calves that have adequate passive immunity.

Passive immunity disappears within two to three months
and is not replaced unless calves are exposed to a disease
or vaccinated against a disease. Active immunity, produced
by the calf's own body, does not become fully functional
until the calf is one to two months old. That usually corre-
sponds well with the timing of calfhood vaccinations.

Cow age and plane of nutrition can both impact
colostrum. Mature cows make more colostrum than
first calf heifers, so it might be a good idea to keep an eye
on calves from young cows to ensure they get adequate
colostrum. Cows in a poor nutritional state will produce
less colostrum of lower quality than cows on an adequate
plane of nutrition. Research has also shown that calves
born to cows fed protein deficient diets were less able to
absorb colostrum than their counterparts born to cows
fed to meet protein requirements.

Pre-calving vaccinations also have an impact on
colostrum, as the antibodies a dam produces in
response to vaccination will be incorporated into her
colostrum. Many pre-calving vaccine options exist, so
consult your local veterinarian for what might work
best for your operation. Commonly, pre-calving vaccines
have some combination of bacterial (Clostridial strains,
E. coli) and viral components (rotavirus, coronavirus)
targeted to prevent scours. Timing of pre-calving vacci-
nation will vary depending on vaccine choice, so follow
label directions and make sure you leave adequate time
between vaccination and calving season to allow dams
to build antibodies.

Ideally, calves should receive colostrum from their
dam. A second choice would be from another cow within
the herd. Colostrum can be collected from cows that
have some to spare, frozen, and used for another calf
at a later date. Colostrum should be collected from cows
within 24 hours of calving. Using quart-size plastic bags
may assist with handling and storage of individual
“servings” of colostrum. While colostrum should not
be thawed and refrozen, it can be stored frozen for up
to a year with little loss of quality.

Correct thawing procedures are critical to maintaining
colostrum quality. It is highly recommended that colostrum
be thawed slowly in warm water. The immunoglobulins
that provide passive immunity are proteins whose struc-
ture and function can be negatively impacted by high tem-
peratures. A similar example would be how the protein in
an egg white changes during the cooking process. If the
colostrum is “cooked” during thawing, it can change in
structure and function to be unrecognized by the calf's gut
for absorption or not function properly if it is absorbed.
Finally, if colostrum supplements must be used, be sure
to check the IgG (immunoglobulin G) content on the label
— a calf must receive 100 grams of IgG within the first 12
to 24 hours of life.

Proper precalving nutrition and good calving manage-
ment practices play an important role in establishing
passive immunity of the calf. Ensuring immediate and
adequate intake of colostrum is a critical first step to
lifetime calf health. ST
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What are the benefits of
becoming a member of the
American Simmental Association?

ASA Membership Perks:

# Access to Herdbook Services to report performance
records, transfer animals, use planned mating, EPD
searches, or generate reports on members’ cattle

# Free cattle management software called Active Herd

# 24 hour/7 days a week access to online registration
and payments

@ the Register and SimTalk magazines, Sire Source,
online eNews, and eBlasts to stay informed

# Rights and privileges to elect Trustees and
vote on changes to Rules and Bylaws

@ Contribute to the world’s largest multi-breed
beef cattle genetic evaluation

@ Opportunity to participate in complete
herd reporting with reduced or no regis-
tration fees for enrolled animals in the
Total Herd Enrollment (THE) program

Membership includes access to
Herdbook.org and the following services:

# Online data reporting, registrations,
and transfers

4 Online billing and payment
¢ Animal, member, and EPD search

¢ Planned mating, Active Herd,
and reports



The membership application is available on the website at:

www.simmental.org


































MSA Members Bull and Private Treaty Sales

Date

February 2, 2019
February 4, 2019
February 6, 2019
February 11, 2018
February 14, 2019
February 18,2019
February 26, 2019
March 1, 2019
March 2, 2019
March 19, 2019
April 6, 2019
April 8,2019

May 2, 2019
December 7, 2019
Private Treaty
Private Treaty
Private Treaty
Private Treaty
Private Treaty
Private Treaty
Private Treaty
Private Treaty
Private Treaty
Private Treaty
Private Treaty
Private Treaty
Private Treaty
Private Treaty
Private Treaty
Private Treaty
Private Treaty
Private Treaty

Ranch/Sale

Prickly Pear Simmental Ranch and Rocking W Heart Bull Sale

Gateway Simmental Breeding Value Bull Sale

Begger’s Diamond V Ranch Genetic Source Bull Sale

Edge of the West Production Sale

Lassle Ranch Simmental — Annual Bull Sale
Bulls of the Big Sky Bull Sale

Hill's Ranch Production Sale

Diamond Bar S

Trinity Farms Generations of Excellence Sale
Open Gate Ranch Sale

XIL Ranch

Nelson Livestock Co. Production Sale
Nelson Simmental and SimAngus™ Bull Sale
Montana's Choice Simmental/SimAngus™ Sale
Rocking L 4 Ranch

Walking 5

3 JM Ranch

Andrea Cocergine

Zimmerman Simmental

Black Summit Cattle

Little Bitterroot Ranch

Townsend Ranch, LLC

Wichman Ranch

Rolling Hills Ranch

3H Simmental

Clark Fork Angus and Simmental

Emmons Ranch

H and H Livestock

Konesky Simmental

Freckle Face Cattle Co

Sunny Slope Ranch

Wang Ranch

City

Helena
Lewistown
Wibaux
Mandan, ND
Glendive
Billings
Stanford
Great Falls
Ellensburg, WA
Simms
Powell, WY
Wibaux
Glasgow
Billings
Bonners Ferry, ID
Broadview
Payette, ID
Butte
Stevensville
Powell, WY
Hot Springs

White Sulphur Springs

Moore
Polson

Plains
Fromberg
Olive
Sandpoint, ID
Sand Coulee
Helena
Fairfield
Baker

Phone

406-949-1754
406-538-9695
406-796-2326
701-843-8342
406-486-5584
208-267-2668
406-566-2479
406-467-3303
509-968-4800
406-467-2082
231-878-1908
406-588-3371
406-228-2024
208-267-2668
208-691-6656
406-667-2251
208-731-6646
406-479-0010
406-777-3869
307-899-3553
406-741-2523
406-548-5770
406-350-0127
406-239-7483
406-826-3765
406-962-9920
406-436-2277
208-290-7804
406-788-4415
406-320-1053
406-590-7984
406-778-3672

Plan to attend the following
events, or contact Montana
Simmental Association
members to see what they
have to offer you!

Board of Directors

President:

Ryan Thorson
Glendive, MT 59330
406-694-3722
ryanthorson? @gmail.com

Vice President:
Logan Butcher
Lewistown, MT 59457
4006-350-1417
Logan.butcher6@gmail.com

Secretary/Treasurer:
Maureen Mai
Bonners Ferry, ID 83805
208-267-2668
rymocattle@gmail.com



25th Annval Spring Simmental & SimAngus™ Bull & Female Sale

Saturday,
February 16, 2019

1:00 PM — Females Sell First
Lunch at 12:00 Noon

At the Ranch, Tyler, Texas
Located one mile south of I-20 on FM 757
Midway between Tyler and Longview

Selling
60 Purebred Simmental and
SimAngus™ Bulls
* Yearling to Two-Year-Olds
* All are polled
* Most are Al sired by breed-leaders
in both Simmental and Angus
* These bulls have been developed
on a high forage diet — they are
ready to go to work.

60 Purebred Simmental and
SimAngus™ Females
* Breds, Pairs, 3n1’s
* All are polled
e Most are Al sired and bred
to Al sires

Go to www.CattleInMotion.com

to view online catalog and videos of our

sale offering AND for live broadcast with
internet bidding available on sale day.

CALL US TODAY FOR
YOUR CATALOG

Go to our website for more
and updated information:

www.7PRanch.com

33E E280
Purebred Simmental Bull ¢ DOB: 10-28-17 2 SM %2 AN Bull ¢ DOB: 10-6-17
Hook’s Yellowstone x TAG Black Beefmaker CCR Boulder x Mytty In Focus

E75 D191

%2 SM %2 AN Bull ¢ DOB: 2-7-17
Mr 7P A385 (Connealy Counselor son)
x MC Upward

Purebred Simmental Pair ¢ DOB: 9-19-16
Hook’s Yellowstone x Mr NLC Superior
September heifer calf by NLC Break Free

5/8 SM 3/8 AN Bull ¢ DOB: 9-5-17
Mr NLC Entrepreneur x GW Lucky Man

Auctioneer:
Mark Tillman
210-216-6754
TX LIC# 9642

E258 D194
%2 SM %2 AN Bull ¢ DOB: 9-25-17 %2 SM "2 AN Pair e DOB: 9-20-16
CCR Boulder x B/R Destination TNT Finale x W/C United
November heifer calf by our SimAngus
herdsire Mr 7P B169
E181

D234

Purebred Simmental Pair ¢ DOB: 10-3-16
Hook's Yellowstone x Dikeman's Sure Bet
September heifer calf by NLC Break Free

Sale Consultants:
Warren Garrett
903-316-2889

Marty Ropp
406-581-7835

AlllE

GENETIC RESOURCES

Like us on Facebook.
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(at the farm, one mile east of Smithfield on Hwy. 23, then 1/2 mile north)

o
o
o\‘
&
0Q~ SMITHFIELD, NEBRASKA

o X
FF MS United E979 FF MASTER F537

1/2 Blood SimAngus™ 5/8 Blood SimAngus™

W/C United x S A V Final Answer x Duramax
CE BW WW YW ADG MCE Milk MWW MB REA $API $TI

CCR 2108 Graduate 0043B x TC Freedom x Figure This
CE BW WW YW ADG MCE Milk MWW MB REA $API $TI

14 -1 80 127 30 9 23 62 .30 .41 131 80 11 22 79 128 31 7 25 64 .27 .74 127 76
FFMS CB 1210 F943 FF COWBOY CUT F1001
5/8 Blood SimAngus™ 3/4 Blood SimAngus™

FF Cowboy D1210 x SVF Star Power x Datline of Verola
CE BW WW YW ADG MCE Milk MWW MB REA SAPI $TI

CCR Cowboy Cut x TJ Payoff x Figure This
CE BW WW YW ADG MCE Milk MWW MB REA SAPI $TI

12 4 71 105 .21 6 25 61 .28 .66 128 73 1 28 8 116 .21 6 25 66 .37 .65 140 79
FF PAYWEIGHT F1274 FF BLAZE F1570
1/4 Blood SimAngus™ 3/4 Blood SimAngus™

Basin Pay Weight x TC Aberdeen x TJ Duramax

CE BW WW YW ADG MCE Milk MWW MB REA $API $TI
14 -14 73 120 .29 10 30 66 .67 .43 151 84

Sale Day Phone: 308-991-2208

Blaze of Glory x GAR Integrity x Night Ranger

CE BW WW YW ADG MCE Milk MWW MB REA $API $TI
12 .7 62 92 .19 5 19 50

.26 .68 118 67

ORSTER FARMS

40th Annual Simmental Production Sale

JANUARY 26, 2019

1:00 PM

SELLING EXCEPTIONAL LOTS

75 Simmental/SimAngus™ Bulls
45 Bred Heifers
30 Open Heifers

An outstanding performance-bred
group of purebred and percentage cattle.
Qver 3/4 are black, and the balance are
solid red or red baldy . . . hard to
match this balanced-performing set
of Forster-bred stock!

Join us for a great lunch!

FF UNITED F1014
3/8 Blood SimAngus™
W/C United x TJ Payoff x GAR Integrity

CE BW WW YW ADG MCE Milk MWW MB REA $API $TI
13 -4 76 117 26 7 21 59 .49 .53 133 80

All bulls carry a first breeding
season guarantee.

All animals in the sale are BVD tested

Jor more information, conltact:

FORSTER FARMS

74096 Road 434
Smithfield, NE 68976-1039
Alan 308-991-2208
Kevin 308-325-2093
Verlouis 308-472-3086

email: alan_forster@hotmail.com

AUCTIONEER:
Tracy Harl  402-469-3852
Like us on Facebook
" K
check out our new website: ForsterFarms.com

EPDs as of 12.12.18



Evaluation Updates

New Trait Developments
and New Data

By The IGS Evaluation Team

Cinco de Mayo 2018 was a memorable day for the
American Simmental Association (ASA) and Interna-
tional Genetic Solutions (IGS). On May 5, ASA
published the full suite of EPDs generated through
the IGS Multi-breed Genetic Evaluation powered by
BOLT, an accomplishment representing years of
research and development by the IGS science team
and Theta Solutions, LLC. Since the first week of
May, the evaluation runs weekly in a highly orches-
trated and monitored but automated process. Over
the summer and into the fall many of the original
breed associations in the IGS evaluation started
releasing their weekly EPDs from the new evaluation.

As a brief refresher, the new evaluation brought several
improvements to the genetic predictions including more accurate
models for several traits (for instance, stayability, calving ease,
and carcass traits), improved use of genomic data, and better
predictions of accuracy, all delivered on a weekly basis for the
most up-to-date tools for seedstock selection.

The IGS team runs two evaluations every week. One evaluation
is the production run, which is a stable automated system tested
for reliability and repeatability. The EPDs generated by the produc-
tion run are published each week. Every Tuesday morning just
after midnight, the data (pedigree, phenotypes, and genotypes)
funnel from all the IGS breed associations into the production eval-
uation and by the weekend updated EPDs are published.

At the same time as the production evaluation, a test evaluation
is running to verify new developments (such as new breed associa-
tion data, model changes, changes to procedures) are stable before
they are implemented in the production run. The test evaluation
allows the IGS science team to continue to make improvements and
additions without disrupting the production run.

Now that most IGS partner breed associations are publishing
the BOLT-derived EPDs, is the IGS science team putting their feet
up and learning a new hobby? Heck, no! The team is continuing
to push the envelope by initiating research and development of
new traits, adding new breed associations, investigating
improved parameters, and novel DNA markers developments.
Moreover, the IGS team continues to improve the feedback loop
among the breed organizations through the development of web-
based interfaces to allow each organization to “troubleshoot”
animal movement and genotype-related errors.

44 SmMTALK

New Trait Development

The IGS science team is investigating the addition of new
Economically Relevant Traits (ERT) into the genetic evalua-
tion. Among these are days (or age) to finish, dry matter
intake, and heifer pregnancy. Days (or age) to finish can be
thought of as a source of both cost-related feed intake and
yardage. The work on this important trait complex is in collab-
oration with Colorado State University, which has considerable
experience in this area.

New IGS Breed Association Partners

Recently the IGS team welcomed three new breed associa-
tions to the evaluation — Australian Shorthorn Association,
American Salers Association, and North American South
Devon Association.

Improving Existing Traits

The IGS team will continue to fine-tune the genetic eval-
uation in an effort to always provide the most reliable EPDs
possible. Updates in breed composition estimates, the possi-
ble interactions between age of dam and contemporary
group, and updates to genetic variance components are all
underway. The team is continuing to explore new ways of
identifying the most predictive genomic markers to con-
tinue to squeeze the most out of the genotyping to further
improve the accuracy of EPDs. Science is never static, and
the IGS science team continues to use the most current
science to improve the IGS genetic evaluation.

Breed associations in the
IGS Multi-breed Genetic Evaluation

powered by BOLT

American Chianina Association
® American Gelbvieh Association
® American Shorthorn Association

® American Simmental Association

o Australian Shorthorn Association

o Canadian Angus Association

o Canadian Gelbvieh Association

o Canadian Limousin Association

o Canadian Shorthorn Association

o (Canadian Simmental Association

® North American Limousin Foundation

Red Angus Association of America

For more information about the IGS Multi-breed Genetic
Evaluation powered by BOLT, head to:
internationalgeneticsolutions.com. ¢




EPDs as of 11.26.18

EPDs:
CE:8 $API:112 $TI:74

LLSF Pays To Believe ZU194

ASA#: 2659897 e Pays To Dream x Trademark
Homozygous Black/Heterozygous Polled

Pays To Believe is the spectacular 2015 NWSS and 2014

Dam: URA Baby Doll

Granddam: Rockin Robin

NAILE Grand Champion Bull! His first calves are averaging 5 digits in public auctions
and his full-sib sisters averaged $16,000 in Lee's 2014 fall sale.

EPDs:
CE:8 S$API:136 $TI:72

TNGL Grand Fortune 2467
ASA#: 2654876 e Grandmaster x STF Montana Black
2014 NWSS Champion Bull!

Famous donor dam, Hope Floats

Homozygous Black &
Homozygous Polled

Exciting, extra complete first
progeny with lots of extension!

2014 NWSS Champion Bull

$16,000 Grand Fortune daughter

EPDs:
CE:14 S$API:108 $TI:56

FBF1/SF Ignition A811

ASA#: 2749323 e Combustible x In Dew Time
Homozygous Black/Homozygous Polled

Ignition packs an unprecedented load of muscle shape and
internal dimension together with excellent structure and
profile. Ask Randy Daniels, Trent Templeton and Todd Alford
about progeny!

Ignition’s fantastic full sister

2016 NAILE Reserve Champion
SimSolution Junior Show by Ignition

WLE Big Deal A617
EPDs: CE:10 $API:110 $TI:63
ASA#:2743620 ¢ Homozygous Polled
Steel Force x Shawnee Miss 770P

Big Deal is exciting at Mid Continent Farms
& Wesner Livestock. Big Deal is calving
easily and adding value to progeny!
Maternal brother to Uno Mas.

CNS-HFS Payload A330

EPDs: CE:12 $API:119 $TI:67

ASA#: 2747228 » Homozygous Black,
Heterozygous Polled  Pays to Dream x Navigator.
Extra sound structured, calving ease, solid

black bull with added depth to make complete,
sound progeny. He has no white on face to use
on heifers or cows.

OMF Epic E27

ASA#:3317371

WS All Around 735 x OMF Commander Y69
Homozygous Polled ® Homozygous Black
EPDs: CE:13 $API:149 §TI:82

Exciting calving ease outcross genetics
who sold to Schooley, IA, and Sears, CA,
from Oak Meadow's NWSS Pen!

RFG/K-LER
Elevation 727E

ASA#: 3268058

LRS Elevate 213B x MCM Top Grade 018X
Homozygous Polled ® Homozygous Black
EPDs: CE:13 $API:149 $TI:78

High-selling bull in 2018 “The One Sale”,
selling to Lee, CO. Tremendous EPDs
combined with great design —

an exciting purebred!

EPDs:
CE:9 $API:125 $TI:80

Black/Polled

1/3 revenue sharing $200,000
top-seller of the 2013 HCC Sale,
Hammer is a world class individual
with a unique blend of pedigree,
performance and phenotype. A
rarity who combines performance,
EPDs and phenotype. With
Hammer, you can compete on the

Mr. TR Hammer 308A ET
ASA#: 2759745 e Ellingson Legacy x CNS Dream On

tanbark and produce breed-lead-
ing bulls who will work for even
the most discriminating commer-
cial cattleman!



EPDs as of 11.26.18

EPDs:

CE:11 S$API:132 $TI:82

Kingsman'’s full sister was a
Reserve Division Champion
at the 2017 NWSS!

K-Ler Kingsman 610D 5/8 simAngus™
ASA#:3125337 e Homozygous Black/Homozygous Polled
WC Executive Order x GW Predestined 701T

Kingsman was the high-selling bull in the 2017 “The One”
Sale, selling to John Lee, CO. Kingsman puts together as
nearly a perfect combination of EPD profile, genetic merit,

Kingsman's other full sister at

unique pedigree power, structural soundness, and real-world  the "The One" Sale brought

functionality and phenotype as any sire available! Move
your herd to a higher kingdom with Kingsman!

$25,000 to Werning, SD.

EPDs:
CE:9 S$API:108 $TI:67

Bottomline’s paternal brother is
out of a Broker dam...he’s the
$400,000 Profit!

TL Bottomline 38B
ASA#: 2905451

WS Pilgrim x Fat Butt
Heterozygous Black/
Homozygous Polled

EPDs:

CE:13 $API:131 $TI:64

Loaded Up's famous dam!

W/C Loaded Up 1119Y

ASA#:2654155 e Remington Lock N Load x 3C Macho

Heterozygous Black/Homozygous Polled

Half-interest sold for $240,000
at the 2017 Embryos on Snow
sale to Griswold! Loaded Up is
out of a great cow family, will

moderate frame, improve front
ends, and maintain soundness!

Loaded Up daughter — many-
time champ for Skiles, TX.

Loaded Up son at Werning's.

Sexed semen available and limited!

EPDs:
CE:12 $API:127 S$TI:72

Carver's dam is the famous
donor, Dolly.

TKCC Carver 65C

ASA##:3045230 e WS Pilgrim x Driver
Homozygous Black/Homozygous Polled

Carver was the high-selling and lead-off bull in the Kearns
2016 Sale. His dam, Dolly, has produced some extremely

Carver was the lead-bull in the

Bottomline will add power and - gttomiine’s Dam. Bottomline's Reserve Champion well received and valuable progeny of both sexes! Kearn's 2016 Champion Pen!
PIZAZZ to your next calf crop. paternal sister out of a Broker He's a real-world bull to use on anything with white

He's going to especially work dam speaks to the quality of onit...he'll add performance

great on Steel Force, Uno Mas this mating opportunity! and great type!

and Pays influenced females.

Grand Champion Bull at 2016 His full sister commanded

NAILE and American Royal, $25,000 at the 2017 "The Carver's Maternal sister by

Res. Champion at 2017 NWSS! One” sale! GLS New Direction at Rains and Bird. TKCC Carver 65C
KRMS Primary Candidate B204 Jass On The Mark 69D K-Ler Cash Flow 528C JBSF Road Trip 213D
ASA# 2994148 ASA# 3210989 ASA# 3042933 ASA# 3133021

OMF Double Shot x Mo Better Loaded Up x In Dew Time Make It Rain x Miss Kansa RLYF Roll Tide x Macho

Heterozygous Black/Homozygous Polled

Black/Polled

EPDs: CE:9 $AP:112 $TI:62

EPDs: CE:14 $API:133 $TI:68

The 2016-2017 Triple Crown Champion
Percentage Bull, winning NWSS, NAILE, and
American Royal!

An exciting bull who should sire a bit more
frame than his popular sire. His dam was 4th
overall B&O at the AJSA National Classic!
She's an In Dew Time x Macho.

EPDs: CE:6 $API:109 $TI:67

EPDs: CE:6 $API:108 $TI:59

Cash Flow was a successful show bull and is a
brother to the famous many-time champion
heifer of Ritchey's a few years back!

Road Trip is an eye-appealing 3/4 blood raised
by Bloombergs. His dam was the 2009 lllinois
State Fair Supreme Champion Female.



EPDs as of 11.26.18

EPDs:
CE:9 $API:96 $TI:59

Rocking P Legendary C918

ASA#:3070709 e Harkers Icon x SVF Steel Force
Homozygous Black/Homozygous Polled

Valentine is Legendary's
legendary maternal grand-
dam, and foundation donor
for many of the Rockin P
success stories!

Legendary is a direct son of deceased Icon, and is an ultra-sound, good-footed,
soft-middled bull with tons of function and eye appeal. He was a successful show
bull for Rocking P, being a division champion at NAILE, and winning Sweepstakes
and the Kentucky State Fair. Bloomberg's added Legendary to their powerful herd
battery, selecting him as the second high-selling bull at “The One".

EPDs:
CE:5 $API:107 $TI:68

LLSF Better Believe It D64
ASA#:3152728 e Pays To Believe x LLSF Cayenne

Homozygous Black,
Heterozygous Polled

Both Better Believe It and Charged Up
share this donor dam: LLSF Cayenne

EPDs:
CE:10 $APL:116 $TI:67

LLSF Charged Up D66

ASA#: 3152726
Pays To Believe x LLSF Cayenne

These two full brothers, Better
Believe It and Charged Up were
members of the Lee Simmental Farms
2017 Champion Denver Pen of Five.

Homozygous Black,
Heterozygous Polled

EPDs:
CE:5 $APL:115 $TI:60

Homozygous Black,
Homozygous Polled

VCL LKC Dagger 605D

ASA#:3173463 e Profit x BF Miss Crysteel Tango
Full brother to The Duke and Profit Maker

VCL LKC Dagger 605D

EPDs:
CE:9 $API:102 $TI:57

VCL LKC The Duke 633D
ASA#:3173461 e Profit x BF Miss Crysteel Tango

Heterozygous Black,
Homozygous Polled.

The ultra stout, solid black
anchor bull to the 2017
Purebred Pen for Voglers.
1,350 Ibs. at 10 months.
The Duke is a stud!

EPDs:
CE:7 $API:116 $TI:63

Homozygous Black,
Homozygous Polled

This eye-appealing high selling
bull for Vogler's was also the
lead bull in their Reserve
Champion Denver Pen!

EPDs:
CE:8 $API:127 $TI:79

STF/DSF Brimstone EC70

ASA#: 3276061

CCR Wide Range x LRS Turning Point 3117A

Homozygous Polled
Heterozygous Black

Outcross sire owned by

JS Simmental, Volk Livestock
and Cuming Creek Cattle.
Here's a new performance
outcross with growth in the
top 5% of the breed!

VCL LKC Profit Maker 604D
ASA#:3173459 e Profit x BF Miss Crysteel Tango

Dam: BF Miss Crysteel Tango

Sire: Profit

In just her short time in production,
she’s produced over $500,000 in
progeny sales. She's the dam of
popular 2014 champion Firefly, who
produced Hartmans high selling bull!
Miss Crysteel Tango is a Steel Force
out of a full sister to Pays To Believe's
dam. Power in the blood here with
Profit Maker and Duke!

2017 NWSS Reserve Grand Champion
Pen of Three

Maternal sister: Firefly 311A.
She was Grand Champion
Female 2014 American Royal.

Sister to Firefly - 3rd Overall
B&O at the National Classic,
Kersten, NE.






45™ ANNUAL BULL SALE

SIMMENTAL, SIMANGUS™, ANGUS BULLS
SATURDAY, JAN. 26, 2019 @ NOON

|
ACT ADJ EPDS

TAG COLOR % PEDIGREE SIRE X DAM DAM DOB BW WwW CE BW ww YW MCE MM MWW API TI
800 RWF 1/2 WHIZARD X CK TEBOW 3223A 1/25 83 738 13 -1 49 74 6 22 47 117 63
805 BLK PB BLACK HAWK X ALL ABOARD D49 1/28 73 756 15 -2 79 118 9 23 62 158 85
809 BLK 5/8 CONSTITUTION X DEW IT RIGHT D601 21 87 735 14 0 74 113 8 18 55 141 79
813 BLK AN REMEDY X CONNEALY UNION 513 2/2 70 697 7 -1.4 57 109 30

815 BLK PB BOISE X CHAMBERLIAN Z285 2/3 ET 649 12 1 62 86 6 24 55 128 67
817 BLK 5/8 HOME RUN X ABSOLUTE D693 2/3 72 704 19 -3 70 111 10 22 58 152 81
827 BLK 5/8 HOME RUN X ROBUST D697 2/8 80 783 14 0 77 120 5 24 62 141 81
832 BLK 3/4 UNO MAS X ROBUST D669 2/9 78 663 12 0 63 87 3 19 51 136 71
833 BLK 1/2 MAKERS MARK X ENTREPRENEUR B481 2/9 83 663 14 -1 68 106 11 23 58 146 75
834 BLK 5/8 MAKERS MARK X RANGE BOSS B413 2/9 80 631 11 1 80 124 8 19 60 138 77
836 BLK PB BOISE X CHAMBERLIAN Z285 2/10 ET 654 12 1 59 82 6 25 54 127 66
837 BLK 3/4 TURNING POINT X BISMARCK Y113  2/10 ET 717 8 3 79 126 5 21 61 125 75
839 BLK PB BOISE X CHAMBERLIAN Z285 2/11 ET 663 12 1 63 87 6 24 55 128 68
841 BLK PB BOISE X BLK DIAMOND A393 2/11 86 666 13 1 64 94 8 25 57 126 65
842 BLK 3/4 MAKERS MARK XTANKER A348 2/11 93 824 10 2 87 138 9 27 71 134 79
847 BWF PB OPTIMIZER X UPGRADE A3127 2/12 92 806 11 2 89 138 6 20 65 124 79
848 BLK 3/4 TURNING POINT X BISMARCK Y113  2/12 ET 782 8 3 86 136 5 20 62 127 78
851 BLK 5/8 SANTA FE X ROBUST D664 2/13 62 687 13 -2 69 101 8 25 59 127 73
854 BLK PB COWBOY CUT X RANCH HAND X010 2/13 85 747 14 1 74 101 9 29 66 145 78
856 BLK 3/4 TURNING POINT X BISMARCK Y113 2714 ET 747 8 3 83 132 5 20 62 126 77
857 BLK PB SANTA FE X DEW IT RIGHT D6107 2/14 76 745 11 0 77 107 8 20 58 124 74
858 BLK PB EL DORADO X TANKER B499 2/14 93 739 8 3 79 125 6 24 63 122 71
860 BLK PB UNO MAS X WRANGLER D6109 2/14 84 731 12 1 71 98 4 21 57 142 75
862 BLK 3/4 TURNING POINT X BISMARCK Y113  2/15 ET 761 8 3 83 131 5 20 62 126 76
863 BLK 5/8 OPTIMIZER X BRILLIANCE Y127  2/15 86 633 13 1 69 106 8 20 55 118 66
867 BLK PB WRANGLER X GOLDMINE A370 2/16 89 710 10 2 73 101 4 26 62 130 73
868 BLK PB EL DORADO X AMERICAN PRIDE B463  2/17 96 678 10 2 68 100 6 22 55 120 66
869 BLK 3/4 WRANGLER X PROGRAM A3142 2/17 98 703 9 4 65 97 5 25 58 109 62
878 BLK PB UNO MAS X COWBOY CUT D6125 2/19 98 745 8 5 81 113 3 21 61 141 79
879 BLK 5/8 CONSTITUTION X BRILLIANCE D699 2/19 97 787 1M 3 83 130 5 20 61 137 82
882 BLK PB OPTIMIZER X MANIFEST Y182  2/20 64 642 9 2 82 131 6 16 57 121 71
885 BLK PB EL DORADO X DREAM ON 2286 2/20 97 767 9 3 80 118 6 20 60 129 73
886 BLK 5/8 MAKERS MARK X CHAMBERLIAN A3114  2/20 80 638 11 1 70 103 7 25 60 135 73
887 BLK PB COWBOY CUT X TANKER A3118 2/20 920 1 1N 3 85 123 8 27 70 136 80
894 RED PB ALL ABOARD X MADAGASCAR C525 2/22 93 685 11 1 81 125 8 26 67 153 85
895 BLK 3/4 MAKERS MARK X UPGRADE Y133  2/22 79 643 13 0 73 112 1 22 58 135 72
897 BLK PB UNO MAS X FORTIFIED D6135 2/22 72 702 15 -1 66 93 6 21 54 147 75
8101 BLK 3/4 UNO MAS X DESPERADO D610  2/23 75 733 13 -1 68 92 6 21 55 144 77
8102 BLK PB UNO MAS X OPTIMIZER D607  2/23 74 757 13 0 74 109 5 19 55 142 76
8110 BLK 5/8 MAKERS MARK X WAY COOL A319 2/25 102 766 7 4 82 128 4 19 60 122 73
8114 BLK 3/4 MAKERS MARK X COWBOY CUT C5127 2/26 99 798 9 4 91 136 8 23 68 136 81
8115 BLK PB BOISE X SURE BET X081  2/26 83 676 16 -1 60 82 8 25 54 138 67
8117 RED 5/8 ALL ABOARD X EXACTO P501 us125 2/27 92 726 10 2 72 103 8 21 56 131 72
8118 BLK PB OPTIMIZER X DREAM ON A396  2/27 96 618 10 3 70 107 8 16 51 115 64
8120 BLK 3/4 MAKERS MARK X TURNING POINT C552 2/28 87 729 9 3 87 136 7 23 66 136 79
8122 BLK PB BOISE X ABOVE PAR wo29  3/2 89 751 12 2 68 98 8 19 53 126 66
8123 BLK 3/4 MAKERS MARK X DREAM ON Y162 3/2 102 749 11 2 80 121 7 20 60 131 73
8124 BLK PB SANTA FE X TANKER SON D6118  3/3 82 686 8 2 74 105 6 20 57 116 69
8125 BLK 3/4 OPTIMIZER X CHAMBERLIAN Z285 3/3 85 667 10 2 73 112 5 18 55 109 67
8127 BLK 5/8 OPTIMIZER X ENCORE 72123 3/4 85 628 11 1 71 107 5 13 49 106 63
8129 BLK 3/4 BOISE X HART FINAL ANSWER 070Z 3/5 97 649 15 1 64 96 10 25 58 127 67
8134 BLK PB UNO MAS X COWBOY CUT D644 3/9 97 686 10 3 70 96 3 21 56 143 75
8137 BLK 5/8 BOOMTOWN X GOLDMINE us2s  3/13 97 749 12 1 72 100 7 20 56 126 72
8141 BLK 5/8 BOOMTOWN X UPGRADE A3106 3/16 71 720 16 -2 65 98 9 26 59 139 77
8145 BLK PB PROFIT X DREAM ON T739  2/28 ET 810 9 4 71 102 4 20 56 108 64
8146 RED PB PROFIT X DREAM ON T739  2/28 ET 793 9 4 70 101 4 21 56 108 64
8147 BLK PB PROFIT X DREAM ON T739  2/28 ET 794 9 4 70 101 4 21 56 108 63
8148 BLK PB PROFIT X DREAM ON T739  2/28 ET 778 9 4 71 102 4 20 56 108 64
8152 BLK PB PROFIT X GOLDMINE U828 3/3 ET 691 9 2 63 83 4 21 52 115 63
8153 BLK PB PROFIT X DREAM ON T739 3/4 ET 802 9 3 65 94 4 25 57 112 62

EPDs: Nov. 27, 2018
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Hetero black

Homo polled

Erixon Bitten 203A

NCB Cobra 47Y x BMD Miss BLK Ice Dancer
Bitten offers a shortened gestation length and superior
calf vigor. Tons of hair at birth with excellent growth,
capacity and a genetic profile in the top 4% of the breed.
His sire, NCB Cobra is the 2018 Canadian sire-of-the-year
with 26 progeny averaging $12,100.

ASA#
2966135

Homo black Homo black
Homo polled Homo polled
SC Pay the Price C11 sS4 KCC1 Exclusive 116E i34 TNGL Imprint D989 e
Pays to Dream x Trademark Hammer x Entourage TNGL Track On x JF Shock and Awe
Two-time NWSS Grand Champion Bull $240,000 valuation high-seller at Fort Worth! Division Champ at 2016 NAILE & 2017 NWSS! Use his impecca-
Lead bull in Kearns’ 2018 NWSS Champion Pen! ble structure and great design with outcross pedigree!
i
Homo black Homo black Homo black
Homo polled Homo polled Homo polled
RFG/K-LER Elevation 727E A% GSC GCCO Dew North 102C _ AsA# Longs Pay the Man E16 30
RS Elevate x MCM Top Grade Duracell x Dew It Right Pays to Believe x Shear Pleasure
High-seller at 2018 NWSS “The One” Bull Sale. Awesome Calving ease combined with tremendous structural Great-built, stout, double-homozygous
outcross and EPD profile with excellent outline! soundness! 2018 Fort Worth Champion! Pays to Believe son!
i
Homo black
Homo polled
KWA Law Maker 59C 2iops STF Crimson Tide DZ87 ek KSIG Steelin His Style 6D 3190050
CDI Authority x KWA Red Rock CDI Rimrock x STF Much More Silveiras Style x Steel Force x SS Babys Breath
Producing highly desirable, stout progeny! Exciting Red Genetics both phenotypically 1/2 SimAngus™, calving ease from the 2012 American
and genotypically! Royal Champion!
Homo black Homo black
Homo polled Homo polled
i i ASA# ASA# - ASA#
Rocking P Die Hard C060 B W/C Double Down 5014E 33500 MR CCF 20-20 100B roerink

Quantum Leap x Mo Magic

Die Hard is ultra sound and was the 2018 Fort Worth
Champion % Bull as well as the Reserve Champion at
the 2017 NAILE & American Royal! 3/4 blood.

EPDs as of 11.19.18

Executive Order X Yardley Utah

Featured at the 2018 Werning Sale, selling to Steve Hicks,
IN, owner of Relentless. Expect Double Down to transmit
a bold rib with extension through his front 1/3.

MR CCF Vision x HTP SVF Dew The Stroke

20-20 has sired lots of high sellers for his owner group
of Cooper, Hartman and Polzin. They are stout-made
and growthy with loads of eye appeal!









SxCalf Offers Effective
Solution for Scours........

Spring calving season is upon many produc-
ers, bringing with it the costly issue of scours.
SxCalf, developed by Bryan Blatt, CEO of
Ecoplanet Animal Health, and Dr. Gary Strobel,
Montana State University, successfully treats
dehydration caused by scours fatal to many
calves. Labeled as “SxCalf Oral Electrolyte and
Nutritional Supplement,” the product is now
available around the country with a multitude
of major distributors.

The development of this product began many
years ago. In the late "90s, Dr. Strobel and his
team at Montana State University discovered a
novel fungus in the rainforest of Honduras that
was making a mixture of volatile antimicrobial
agents. Chemical analysis of the volatiles
revealed a mixture of over 30 compounds.
Bioactivity analysis showed that only certain
molecules in the mixture were required for maxi-
mum activity against the most common fungal
and bacterial pathogens of plants and humans.
The products were shown to act in a synergistic
manner. That is, a combination of the molecules
possessed more activity than either of the com-
pounds alone. Using this concept, Strobel, in
conjunction with Ecoplanet, bio-mimicked the
fungal gases with other naturally occurring com-
pounds and formulated an electrolyte solution

Photo credit: Larry Mayer, Billings Gazette.
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(SxCalf) for treating calves with dehydra-
tion associated with stress, and diarrhea.

Dr. Rob Callan, chief of staff at Colorado
State University’s College of Veterinary
Medicine, has used SxCalf on scouring
calves, stating, “The most significant
observations were the resolution of
dehydration and the improvement of
fecal consistency of treated animals.”

Scott Kreuz and Bob Marx, Belgrade,
Montana, were some of the first to use the
product. The producers expressed their
satisfaction with SxCalf, saying it was a
much quicker treatment than others they
have tried, which oftentimes aren’t quick
enough to stop the dehydration that shuts
down vital organs in sick calves. They
also noted follow-up antibiotic treatments
weren’t necessary as frequently, especially
in calves treated quickly with SxCalf.

Presently, a large scale study to under-
stand the nature of the effect of SxCalf on
the animal gut is underway at Colorado
State University in conjunction with scien-
tists at the University of Minnesota and
Ecoplanet. Researchers are studying the
microbiome (intestinal microflora) of the
gut before and after treatment with SxCalf.
The hypothesis is the SxCalf modifies the
flora of the gut to normalize and quickly
help the animal to rehydrate.

Animal Health International, Greeley,
Colorado, announced the SxCalf product
achieved the number one sales position
with a 50% share of the market within
the past 14 months in Montana. Health
Canada also approved the product for sale
under their Low Risk Veterinary Health
product program, making it the first oral
electrolyte to be approved for sale under
this program. Strobel notes that SxCalf has
immediate potential as an international
product for human health, as infectious
diarrheal-caused disease is one of the top
ten killers of humans in the world. It is
estimated, based on sales to date, upwards
of 30,000 animals were administered
SxCalf with favorable results.



Sources: Billings Gazzette, Montana State
University, and Ecoplanet Animal Health.

SxCalf is now available through
a variety of distributors. ®
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by Lane Geiss, Director of Commercial
and Nontraditional Data Programs

The commercial programs offered by
the American Simmental Association (ASA)
are an effort to provide genetic tools to the
largest sector of the beef industry— the cattle
operations. These efforts are supported through
multiple ASA programs and the world’s most
comprehensive beef genetic database. The
three pillars to ASA Commercial Programs are
the: Total Herd Enrollment — Commercial
option (THE-CM), Cow Herd DNA Roundup
(CHR), and the IGS Feeder Profit Calcula-
tor™ (FPC). These programs allow commercial
producers to maximize the genetic awareness
surrounding their program and to make better
management and selection decisions.

Each of these programs are designed to offer
assistance at three key management moments
in commercial operations; Breeding, Heifer
Selection, and Weaning. This article will
briefly dive into how each program functions.
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Total Herd Enrollment —
Commercial

The THE-CM is the foundation to these pro-
grams and allows participants to fully capitalize
on the true genetic awareness of their cow herd.
This is a whole-herd reporting program that helps
isolate the known genetic potential of every female
owned. The industry’s best metric for understand-
ing genetic merit on individual animals is through
an expected progeny difference (EPD). Simply
put,an EPD describes the difference in production
value for a given trait compared to other cattle.
These are all calculated through pedigree relation-
ships and performance records — and genomics
if desired. Selection indexes take that one step fur-
ther by combining multiple economically relevant
EPDs along with industry costs and thresholds
into a prediction model. Seedstock breeders
undoubtedly use EPDs and selection indexes to
make mating decisions. Why shouldn’t commercial
producers have the same technology?

Follow this link to learn more about THE-CM:
www.simmental.org/commercial



Cow Herd DNA Roundup

The CHR is an opportunity to push the
accelerator on female genetic awareness. Every
cattleman knows which cow is his best producer,
but do they know right away which replacement
heifer will fill that role? The field of genomics
allows us to gain a better understanding of a young
heifer’s genetic potential even before she starts
producing. This technology uses known regions
on the bovine genome that impact specific eco-
nomically relevant traits. For example, longevity in
cattle is known once they’ve been in production
for almost a generation, but producers would hope
to know that information before they invested time
and money in replacements. Through genomics,
we can use known genetic markers to give an
indication of whether a female may last in the
herd longer (or shorter) than others. The CHR
will provide years of information before you have
to invest years of time.

Follow this link to learn more about CHR:
www.simmental.org/chr

IGS Feeder Profit
Calculator™

While the other two programs are focused
around the cow herd, the FPC is centered around
where commercial producers make ends meet.
They’ve invested a lot of time and money into not
only their cow herd, but also their bull battery
because they know the role genetics play in the
end product. They’ve also invested in their manage-
ment protocols to ensure the feeder calves they
raise will stay healthy and perform in the feedlot.
These investments help producers stay profitable
and build a more valuable feeder calf, but are their
buyers aware of their commitment? The FPC is a
third-party view of the profit potential on a calf
crop through the understanding of genetics,
health, and management. Buyers want low-risk,
high-potential calves with earning potential.
Producers want to highlight that their calves fit
potential buyer’s needs. As opposed to traditional
marketing slogans and empty statements let’s
provide true awareness. We can Know or Guess.
Choose Know.

Follow this link to learn more about the FPC:
www.internationalgeneticsolutions.com
ST

SmTALKk 63






To receive a free subscription of SimTalk:
* Subscribe online — www.simmental.org
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Published four times annually with a special edition Breeder
Directory, SimTalk is a glossy, full-color publication with a
circulation of 40,000 + targeting commercial users of SimGenetics.
Advertising in SimTalk provides a unique opportunity to brand
and trademark your program to thousands of potential customers.
If you are serious about communicating with the commercial beef
business, consider an advertising presence in every one of our

four annual issues.
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Breeder Directory 2019 May 1 May 10 May 23 June 12
Early Fall 2019 July 23 Aug 1 Aug 12 Aug 26
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c/o the Register
One Genetics Way
Bozeman, MT 59718 USA
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PROPER MANAGMENT

OF YOUNG BULLS

Ensure young bull success
as herd sires after the sale.

You've gone through the sale catalog, pored over
videos of the offering, walked through the pens on sale
day, and now you’re the successful bidder on a new
bull or bulls for your operation. The work shouldn’t
end there. What can you do to ensure your new
purchases provide return on your investment?

When conditioning bulls for breeding season, a 30 to
90 day adjustment period for new purchases is ideal.
Yearling bulls should continue to gain 1.5 to 2 pounds
per day, which can usually be achieved by a diet of 11-
12% crude protein and 70% total digestible nutrients.
Remember that bulls consume 10-15% more than a
comparable weight steer. Consult your veterinarian
regarding appropriate health programs for new and
established bulls. Bulls of any age generally lose 100-
300 pounds during the breeding season, so it’s recom-
mended to manage bulls for a target body condition
score of 6 at turnout.

What about after the breeding season? Mature bulls
may be able to get by on an all forage diet, but young

bulls should be managed to achieve around 75% of their

mature body weight by the time they are two-years-old.
For example, let’s say you bought a 1,250 pound year-
ling bull that lost 200 pounds during the breeding sea-

son and now weighs 1,050 pounds. If you expect him to
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By Dr. Rachel Endecott,
Dirctor of Industry Outreach and
Youth Development

weigh 2,000 pounds at maturity,

he needs to gain 450 pounds to weigh 1,500 pounds
(0.75 x 2000) by the time he turns two. Bulls benefit
from year-round vitamin and mineral supplementation
just as the cow herd does. Trace minerals like copper,
zinc, manganese, and selenium, along with vitamins

A and E, are important antioxidants that can prevent
sperm damage from stress.

Managing bulls for a target body
score of 6 at turnout allows for
general body-condition loss
during the breeding season.

Normal sperm formation only occurs at four to five
degrees below body temperature, the regulation of which
depends on coordination of three structures: the tunica
dartos muscle in the walls of the scrotum, which relaxes
when hot and contracts when cold; the external cremaster
muscle within the spermatic cord, which lengthens or
shortens to lower or raise the testicles depending on tem-
perature; and the pampiniform plexus, which is a coil of
veins that provide an effective countercurrent tempera-
ture exchange by cooling arterial blood entering the testi-
cle and transferring its heat to the venous blood leaving
the testicle. Any damage or impairment to any of these
three structures could result in infertility. Overfeeding
bulls can result in fat layers around the scrotum, which
can interfere with temperature regulation. For those in
cold climates, protection from inclement weather is criti-
cal because of the very real concern of frostbite of the
scrotum. While mild frostbite generally has a good recov-
ery rate, severe frostbite can lead to scarring that can
hinder a bull’s ability to raise and lower the testicles.

While most bulls work for a short time each year, bull
management is not a “set it and forget it” process. You've
invested in those herd bulls for the future of your cow herd
and sustainability of your operation. Proper bull manage-
ment puts a little insurance policy on that investment.
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INDUSTRY UPDATE

Trade Groups Applaud Trade Pact

Three protein industry trade groups expressed their
support of the formal signing of the US-Mexico-Canada
Agreement (USMCA) while calling on the Trump adminis-
tration to continue working toward removing duties on US
protein exports imposed by many of our trading partners.

President Trump, Canadian Prime Minister Justin
Trudeau and outgoing Mexican President Enrique Pena
Nieto formally signed USMCA at the G20 economic sum-
mit in Buenos Aires, Argentina, on Friday, a deal some
pundits describe as “NAFTA 2.0.”

The pact — which still must be approved by various
legislative entities in all three countries — was finalized
in October in light of US tariffs on steel and aluminum
products from Canada and Mexico earlier this year.

US Meat Export Federation President and CEO Dan
Halstrom said his organization “supports . . . efforts to
finalize the USMCA and to continue to seek resolution of
the metal tariffs dispute with Mexico and Canada, which
resulted in retaliatory duties on US pork and beef.”

North American Meat Institute (NAMI) President and
CEO Julie Anna Potts also noted that the benefits of
earlier trade agreements in North America “will not be
fully realized until the three countries work to remove
tariffs (on US meat exports) currently in place.”

Meanwhile, National Pork Producers Council (NPPC)
President Jim Heimerl said his organization is “very
pleased with the new trade agreement” as it “preserves
zero-tariff pork trade in North America for the long term.”

However, it is “imperative that we remove US tariffs on
Mexican metal imports so that retaliatory tariffs of 20%
on US pork are lifted,” he added.

USMEF and NPPC officials also called for a resolution
of the trade dispute with China, expressing encourage-
ment that the two sides have agreed to additional
negotiations as the global appetite for US proteins
continues to increase. NPPC’s Heimerl estimated that
industry losses attributed to the China trade dispute
alone has cost the industry $1 billion so far.

JBS Tolleson Beef Recall

JBS Tolleson in Tolleson, Arizona, is expanding
its October 4, 2018 recall to include an additional
5,156,076 pounds of raw non-intact beef products on
Salmonella Newport concerns, bringing the recall total
up to 12,093,271 pounds, USDA’s Food Safety and
Inspection Service (FSIS) announced.

The expanded recall covers product produced and
packed from July 26 to September 7. FSIS is concerned
that some product may be frozen and in consumers’
freezers. The agency is urging consumers to discard
these products or return them to the place of purchase.

FSIS noted that its Salmonella Newport outbreak
investigation along with public health partners, includ-
ing the Centers for Disease Control and Prevention and
state public health officials, is ongoing and “additional
product from other companies may also be recalled.”

CONTINUED ON PAGE 84

78 SmMTALK












EPDs as of 12.18.18

Hook’s Yellowstone 97Y
ASA# 2612546 13 .2

CE BW WW YW ADG MCE Milk MWW $API $TI

79 118 24 7 26

65 136 79

S D S Graduate 006X ¢ ASA# 2548143

LRS Top Ten 104A  ASA#: 2729707

CCR Boulder 1339A ¢ ASA#: 2880390

CE BW WW YW ADG MCE Milk MWW $API $TI

CE BW WW YW ADG MCE Milk MWW $API $TI

CE BW WW YW ADG MCE Milk MWW $API $TI

17 -34 72 111 24 9 27 63 132 74

14 -9 76 118 .26 7 14 52 134 717

15 23 63 96 .21 7 22 54 158 8
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The epidemiological investigation
has identified 246 confirmed case-
patients from 26 states with illness
onset dates ranging from July 26 to
September 7. An additional 16 case-
patients have provided receipts or
shopper card numbers for the product
traceback investigations. Specific
traceback for three case-patients have
identified JBS Tolleson, Establish-
ment 267 ground beef products that
were not part of the October 4 recall.

The products subject to recall bear
establishment number “EST. 267"
inside the USDA mark of inspection.
These items were shipped to a retail
locations and institutions nationwide.

Meal Kit Market
to Grow Slowly

The meal kit industry will con-
tinue to expand and grow through
2023, but at slower rates than once
expected, according to Packaged
Facts. The market intelligence firm’s
new report, “Meal Kits: Trend and
Opportunities in the US, 3rd Edi-
tion” comes amid the well-publicized
struggles of one of the industry’s
largest players, Blue Apron, which
has had to cut 4% of its workforce
and halt a distribution deal with
Costco Wholesale Corp.

Packaged Facts estimates that
the US meal kit market had sales of
$2.6 billion in 2017 and will grow
almost 22% by the end of 2018 to
reach $3.1 billion. However, growth
is forecast to steadily decline from
double-digit gains over the next few
years to single-digit gains by 2023,
the firm said.

Meal kit makers are going to have
to adjust their business models
beyond the traditional subscription
delivery model as consumers turn
to other buying methods, such as
one-time online orders from a web-
site or app, online orders from a
grocery store website or app, and
in-store sales. Long-term, as more
traditional stores offer meal kits as
a product rather than as a service,
Packaged Facts predicts that the
market will stabilize and become
similar to other convenience grocery
items that sell for a premium, such
as pre-cut fresh produce that is

ready-to-eat.
CONTINUED ON PAGE 88
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“The meal kit market is highly dynamic and prone to
fluctuations, with the top meal kit providers falling in
and out of favor since their introduction in the past few
years,” said David Sprinkle, research director for Pack-
aged Facts, in a news release. “Further complicating
things, market expansion is expected to be much more
reliant on alternative purchase venues than the tradi-
tional subscription delivery model due in part to the
convenience and flexibility of online shopping.”

A surge in online grocery shopping has made
customers more comfortable with ordering fresh food
online, which is good news for an online meal kit market.
But it’s bad news for the subscription model, because
consumers are now expecting convenience and near-
instant gratification, Packaged Facts said.

What’s more, the firm said, subscriptions try to entice
more purchases and can lead to customers purchasing
more than they want to buy at a given time to avoid
increased fees. People who have felt these pressures are
more likely to cancel their subscriptions, and many con-
sumers never become customers because they do not
like the idea of being “locked in” by a subscription.

“It is unsurprising that many meal kit companies
have been struggling to attract new customers and main-
tain existing ones under the subscription model. Paired
with the retention problem is the struggle with attaining
profitability due to the high costs of shipping fresh ingredi-
ents directly to consumers,” Sprinkle said. “These
challenges demand that meal kit companies tweak their
business models and find alternative ways to reach cus-
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tomers, as the potential market for meal kits as a prod-
uct is much larger than the interest in meal kit delivery
services as they currently exist.”

Study Challenges
Conventional Wisdom on
Beef ‘raised Without Antibiotics’

A study by USDA researchers has found similar levels
of antimicrobial resistance in ground beef samples from
cattle raised without antibiotics and in conventional
ground beef.

A total of 370 ground beef samples, about half from
conventional and half from “raised without antibiotics”
production systems, were collected over 13 months from
three food service suppliers. The beef was studied for
Escherichia coli, Salmonella enterica, Enterococcus spp,
and Staphylococcus aureus.

The researchers noted that US ground beef with
“raised without antibiotics” label claims is perceived as
harboring fewer bacteria with antimicrobial resistance
(AMR) than are found in conventional ground beef with
no such label claim. However, they said, they found the
study results were consistent with prior research sug-
gesting antimicrobial use in US beef cattle has minimal
impact on the AMR of bacteria found in these products.
In fact, analyses revealed that ground beef microbiomes
differed more by supplier than by production system, the
study authors said. CONTINUED ON PAGE 92
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INDUSTRY UPDATE

“These results should spur a reevaluation of assump-
tions regarding the impact of antimicrobial use during
US beef production on the AMR of bacteria in ground
beef,” the researchers wrote.

US Beef Gains Access
to Morocco Market

US Trade Representative Robert Lighthizer and Agri-
culture Secretary Sonny Perdue announced Thursday
that the government of Morocco has agreed to allow
imports of US beef and beef products into the country.

This year is the first that US beef and poultry
exporters have access to Morocco’s market under
the terms of the US-Morocco Free Trade Agreement.
Morocco opened its market to US poultry in August.

As of November 2018, US exports of agricultural prod-
ucts to Morocco exceeded $512 million. Initial estimates
indicate that Morocco would be an $80 million market
for US beef and beef products, USDA said.

In 2017, the United States was the world’s third
largest beef exporter, with global sales of beef and beef
products valued at $7.3 billion. “Finding new markets for
American agricultural products has been a priority for
the Trump Administration from day one, and the opening
of the Moroccan market is good news for our producers,”
Perdue said in a statement. “American beef is the best in
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the world, and once Moroccans get a taste of it, they’ll
surely want more.”

National Cattlemen’s Beef Association President Kevin
Kester said new access to Morocco is welcome news for
producers.“We are excited that Moroccan consumers can
now enjoy high-quality US beef,” Kester said. “NCBA is
grateful for the leadership of President Trump, Ambas-
sador Lighthizer and Ambassador (Gregg) Doud have
shown on this issue. We look forward to working with
them to continue tearing down trade barriers for US
beef in markets around the world.”

JBS Names Gilberto Tomazoni
as Global CEO

JBS S.A. named Gilberto Tomazoni as the company’s
global chief executive officer. He will assume the new role
immediately replacing founder José Batista Sobrinho,
the meat processing firm said in a statement.

Tomazoni, who was JBS’s chief operating officer, has
been occupying executive roles at JBS since 2013 and
has about 35 years of experience in leading positions in
the food industry.

Batista Sobrinho, who had taken over as CEO in
September last year amid corruption investigations
and temporary detention of his sons Joesley and Wesley
Batista, remains a member of JBS’s board of directors.

CONTINUED ON PAGE 98






www.coloradosimmental.com

www.washingtonsimmental.org
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'F rinity Farms smas
Generations of E Sale...first y in March

Mike & Paulette Forman Robb & Debbie Forman
509-968-4300 509-201-0775

2451 Number 81 Rd. Ellensburg, WA 98926
www.trinityfarms.info e Email: trinity@fairpoint.net
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Promise Land Ranch

Mike & Cathy Stoltey Family

374 Promise Lane ¢ Plummer, ID 83851
208-686-1515 (H) * 208-699-2335 (M)
plrlivestock@gmail.com

Willis Simmentals

5759 Enville Road
Marietta OK 73448
willissimmentals@arbuckleonline.com
Quality Simmental Breeding Cattle
10 miles east on Hwy. 32,
1/4 mile north on Enville Road.
Bobby 580-276-2781 (ph. & fax) Jon 580-795-4601

Lazy U
Rar¥ch

Dave & Debbie Umfleet
20858 West 10th St N e Haskell, OK 74436
918-693-9420 ¢ davelazyu@aol.com

o ol U o\

www.missourisimmental.com

3162 Hwy A e Bland, MO 65014
573.437.3751 e 573.437.2507
573.680.9117 cell o khuebler@fidnet.com

LUCAS CATTLE CO.

Registered Simmentals, SimAngus™ & Angus Cattle
Cleo Fields Forrest & Charlotte Lucas, Owners

417-399-7124 RT 91 Box 1200
Cross Timbers, MO 65634

Brandn Atkins

Sof g 12 Office 417-998-6878

417-399-1241 Fax 417-998-6408
www.lucascattlecompany.com \isitors Always Welcome

www.oklahomasimmental.com







www.northdakotasimmental.com

KAELBERER SIMMENTALS
Claye and Michelle Kaelberer and Family

4215 County Road 85 ¢ New Salem, ND 58563
701-220-3124 (cell) » 701-843-8342 (home)

Edge of the West Bull and Female
Production Sale each February

T SIMMENTALS

Kevin & Lynette Thompson

I 5125 53rd St. ® Almont, ND 58520
Kevin's Cell 701-391-1631
Home 701-843-8454

www.tntsimmentals.com

Annual Bull Sale ¢ Friday, February 8, 2019

SYS SIMMENTALS

Gary Sys
9400 205th Ave. SW
Douglas, ND 58735
701-722-3244

Visitors always welcome.
Only 15 miles off 1-94

www.texassimmentalsimbrah.com
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NNE Roger, Jeanette,
& Erika Kenner
5606 57th St. NE

SIMMENTALS Leeds, ND 58346

@ Phone 701-466-2800
‘% ) .5 .

Erika 406-581-1188
erika.kenner@gmail.com
www.kennersimmental.com

Fax 701-466-2769

Phone: 701-384-6225

Terry Ellingson & Family .
Siny,, cell: 101-741-3085

5065 125th Ave. NE ¢ Dahlen, ND 58224
tellings@polarcomm.com ¢ www.ellingsonsimmentals.com

Annual Production Sale, January 25, 2019

(o) (@ e e[ )
SRERSTITmeEntals
Houger ane Susan Finlze family
33309 114ih Avz, 110 0 Berihold, 11D 33713
79 1-2153-3157 Rugzr > 791-453-3103 Tudl
smail: s5ri@sricom

Hge of the VWesi Bull & Femnale Sule

Febroory 9, 2015

SIMMENTAL CATTLE
6322 Highway 35

F Adams, North Dakota 58210
Joe: 701-331-0344 » Mark: 701-331-3055
Jjpbata@polarcomm.com

Peck Simmentals

Offers Registered SimAngus™ Bulls

Homozygous Black
Homozygous Polled

from the genetics of Hooks Baltic 17B

William & Marianne Peck
129 Yellowstone Trail ® Whitehall, MT 59759
406-287-5669 e pecksimm@gmail.com
www.pcksimm.8m.net

Watch for
our Annual
Bull Sale

5831 Highway 7, Wibaux, MT April 8, 2019.

406-588-3371
nlcsim@midrivers.com %
www.nelsonlivestockco.com

Hill’s Ranch

Simmentals
Box 186

Stanford, MT 59479
406-566-2479

Bull Sale ° February 26, 2019
hillssimmentalmt@yahoo.com ¢ www.hillsimmental.com







INDUSTRY UPDATE

“I am very pleased to have Tomazoni as my succes-
sor. He lives the company’s culture and has a deep
knowledge of our business worldwide. As COO, he led
JBS operations with great success and, from now on,
will lead the company in a new phase of its develop-
ment,” said Batista Sobrinho.

Tomazoni said he will be dedicated “to consolidating
JBS as a global food company, recognized for its unique
business model and the quality, safety and innovation
of its products and brands.”

“My commitment is with our company’s reputation
and the integrity of our relationships. And through
relentless attention to transparency, governance, and
compliance I want JBS to become a global benchmark,”
he said.

CONTINUED

idaho to Pay Legal Fees
in Livestock Farm Spying Lawsuit

An animal welfare group on Tuesday applauded a
court ruling ordering the state of Idaho to pay $260,000
to attorneys for animal rights groups after federal
courts said the state’s law banning spying at farms,
dairies and slaughterhouses violated free speech rights.

“We hope this award sends a strong message that
Ag-Gag laws, which are designed to insulate factory
farms from public scrutiny, are not only bad policy but
illegal as well,” said John Seber of Mercy for Animals in
a statement to The Associated Press.

US District Court Chief Judge B. Lynn Winmill
issued the order Friday as part of a settlement between
Idaho Attorney General Lawrence Wasden and the
Animal Legal Defense Fund and others. The attorney

general’s office declined comment.
CONTINUED ON PAGE 104

ASA# 33474906
CE BW WwW YW ADG MCE
11 13 713 110 .23 7

Milk MWW DOC CW  YG
23 60 11 35 -.18

MB BF REA  $API  §TI
.26 -04 60 129 73

ASA# 3474757

CE
14

BW WW YW ADG MCE

86 135 .30 9

Milk

19

MWW DOC CW  YG
62 12 399 -.18

MB
.25

BF REA  $API  §TI
-05 .59 142 82

98 SmMTALK

CE BW WwW YW ADG MCE
13 -1.4 67 108 .26 9

Milk MWW DOC CW  YG
30 64 142 31 -39

MB BF REA  $API  §TI
45 -05 1.07 154 80







Slate Fr'arms
& CATTLE COMPANY

Female Select Sale/Herd Bull Select Sale
Visitors Always Welcome
Steve Slate
4437 Highway 49 W
Vanleer, TN 37181
931-206-5026
slatefarms@att.net
www.slatefarms.com

www.nesimmental.com

Berger’s HerdMasters
Angus x Simmental Hybrids

Both Red and Black
308-532-0939
308-520-3836
berger@nque.com

Like us on n

Loren & Peggy Berger
9339 E. Autogate Rd.
Stapleton, NE 96163

www.bergersherdmasters.com

402-641-2936 Cell

Nick and Andrea
303 Northern Heights Drive ® Seward, NE 68434
asloup@juno.com ¢ www.sloupsimmentals.com

Join us at the Farm, October 12, 2019
for our 24th Annual Production Sale.

= J&C =

SIMMENTALS

Black Simmental Bulls & Females
Purebred to Percentage

Jay & Kim Volk ¢ 402-720-7596
Clark & Leslie Volk e 402-720-3323
Bob & Jeanette Volk e 402-720-0469

20604 US Hwy 30 e Arlington, NE 68002
volkjk@aol.com ¢ www.jandcsimmentals.com

J&C Annual Bull Sale -
January 26, 2019

www.breedingcattlepage.com/
TNSimmAssoc/

FORSTER FARMS

Verlouis Forster Family

74096 Road 434

Just 20 Smithfield, NE 68976-1039

minutes 308-472-3086 Verlouis
308-991-2208 Alan Cell

off 1-80

www.forsterfarms.com

“Red and Black, Polled, Pigmented Simmentals”

Western Cattle Source
g Jock & Brenda Beeson
100 Wohlers Drive
Crawford, NE 69339
308-665-1111 (home)
308-430-2117 (mobile)
308-430-0668 (mobile)
v Email:wcsbeeson@bbc.net

www.illinoissimmental.com

Triangle J Ranch
Darby & Annette Line
35355 Arrow Road « Miller, NE 68858
308-627-5085 Darby Cell
Just 30 minutes of I-80
‘www.trianglejranch.com
Annual Production Sale
last Sunday in January

Owner: Commercially Targeted Seedstock
Jim Berry

Cattle Manager:
Ben Lehman
563-920-0315

6502 Rt. 84 South
Hanover, IL 61041

815-297-5562 www.wildberryfarms.net

Bull Sale - Feb. 15, 2019

SPECIALIZING IN BLACK & RED POLLED SIMMENTAL,
SOME FLECK INFLUENCE

Melanie Miller 402-841-1450

SANDY
Leonard Miller 402-640-8875
ACRES Neligh NE

www.SandyAcresSimmental.com
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ASA# 3504257

Big Red on August 10. No creep feed.
Just Momma's milk! Adj. 205 WT: 788 Ibs.

Big Red on March 28

45 years of breeding Simmentals with maternal excellence, calving ease and growth.

Sandy Acres Simmental
Melanie Miller — 402-841-1450 (c) — revdocmel@gmail.com
Leonard Miller — 402-887-4458 — 402-640-8875 (c)
sandyacressimmental.com e Visit us on facebook and Instagram.



www.ncsimmental.com

www.mnsimmental.com

Dr. Lynn Aggen Performance with Quality
Office: 507-886-6321

Mobile: 507-421-3813

Home: 507-886-4016

Matt Aggen

Mobile: 701-866-3544

Home: 507-772-4522 Harmony, MN 55939 ﬁ
Email: mattaggen@hotmail.com  www.oakmfarm.com

Cow Camp Ranch

Kent, Mark and Nolan Brunner
3553 Upland Rd.

Lost Springs, KS 66859-9652
785-466-6475 Kent
785-466-1129 Nolan
785-258-0173 Mark
nolan@cowcampbeef.com

Spring Bull Sale - Friday, February 15, 2019.

I Joe Mertz 785-456-9650 Annual Simmental
_ci Bob Mertz 785-456-9201 Production Sale Angus
www.kansas-simmental.com Harold Mertz 785-456-9605 March 16, 2018 SimAngus™
7160 Zeandale Road
. Manhattan, KS 66502 -
Kaser Brothers S|mmenta| ey Steve & Mary Gleason « Jake, Becky, Ben, Joe & Sam

12410 Blazingstar Rd e Maple Hill, KS 66507
Phone: 785-256-6461 © Steve: 785-640-8060 o Jake: 785-640-8062
February 13, 2019 www.Sunflowergenetics.com

28th Annual Production Sale
Stephen Kaser

H 785-346-5181  C 785-346-6077
629 County 388 Drive Ralph Brooks

Oshorne, KS 67473 Cassidy Swicegood
7440 Lake Elbo Rd.

Manbhattan, KS 66502

C: 785-556-0385

Dixson Farms, Inc.

Carol Dixson, Kevin Dixson,
& Lyle Dixson, D.V.M.
13703 Beaver Creek Rd ¢ Atwood, KS 67730
785-626-3744 e drlyle@live.com
= www.dixsonfarms.com
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INDUSTRY UPDATE

The dairy industry pressed for the law after Los
Angeles-based Mercy For Animals in 2012 released
videos that showed workers at Bettencourt Dairy in
southern Idaho beating and stomping cows, and using
a tractor to drag a cow by a chain attached to her neck.
Idaho lawmakers in 2014 passed the law making it a
crime to surreptitiously videotape agriculture opera-
tions after the state’s $2.5 billion dairy industry
complained that the videos made public by Mercy
For Animals unfairly hurt their businesses.

The measure passed easily in Idaho, where agriculture
is not only one of the leading businesses but also the
occupation of many state lawmakers. People caught sur-
reptitiously filming Idaho agricultural operations faced up
to a year in jail and a $5,000 fine. Animal welfare groups,
civil rights groups and media organizations sued.

Winmill in late 2015 blocked the law as an unconsti-
tutional infringement of the First Amendment of the US
Constitution safeguarding free speech, the first time
such a law had been struck down. The Ninth US Circuit
Court of Appeals rejected Idaho’s appeal.

US Circuit Judge M. Margaret McKeown wrote that
the law “criminalized innocent behavior, was stagger-
ingly overbroad, and that the purpose of the statute
was, in large part, targeted at speech and investigative
journalists.” But the panel also ruled Idaho’s law cor-
rectly criminalized those who made false statements
to either obtain records at an agricultural facility or
to obtain employment with the intent to inflict harm.
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Slain ldaho Rancher’s Family
Receives $2.6 Million

The family of Idaho rancher Jack Yantis will receive
a $2.6 million settlement from Adams County, Idaho.
Yantis was killed November 1, 2015, by Adams County
sheriff’'s deputies Brian Wood and Cody Roland while
the rancher was attempting to euthanize a bull that had
been injured in a car crash. Yantis’ family filed a wrong-
ful death lawsuit that was dismissed November 20,
2018, after the settlement was reached.

The night of the incident, the bull was struck on US
95 in front of Yantis’ ranch, and county dispatchers
called Yantis, 62, to the scene. Yantis arrived with a
rifle to euthanize the bull but the deputies claimed he
held the rifle in a threatening manner and refused to
lower it. He was shot 12 times.

Oklahoma State Unveils
its Top 2019 Menu Trends

Regional flavors, gut-healthy choices and, yes,
meats feature prominently in the top 2019 menu

trends forecast by Oklahoma State University’s Robert
M. Kerr Food & Agricultural Products Center.

CONTINUED ON PAGE 110






“Participating as a CMP cooperative
herd for nine years has enabled
us to get the hard facts on feeding
efficiency and harvest value by
traits on our calves. As a commer-
ctal cow/calf operation, interested
in making genetic progress in the
cowherd, we have used the data
in replacement selection and
are seeing a difference in our
bottom line.”

Lynda Stuart,
Stuart Land and Cattle Co.

“We are glad to be part of the CMP
program. It provided us with top
quality calves while we get to par-
ticipate in improving Simmental
genetics.”

John Hall, Ph.D.,

Professor and Extension Beef

Specialist and Superintendent
at University of Idaho Nancy

M. Cummings REEC.

Would you like to get paid to use some of the most
promising young bulls in the industry? Do you have
accurate and consistent record keeping? Then we
have the program for you!

The ASA is seeking additional cooperator herds for the
Carcass Merit Program. Spring or Fall calving herds are welcome.

Incentives for Cooperators

® Free semen from the industries top herd sire prospects

@ All cows in herd will be put in ASA’s database which will provide EPDs
for every female. This allows you to make selection and culling decisions
within the cowherd based on EPDs.

@ You have the option to retain all or some of the females produced from
the program

@ ASA will pay $60/Al sired carcass that is harvested

# Cooperators will get carcass data back on all the calves harvested through
the program.

@ A portion of the CMP calves have feed intake collected and records shared
with the cooperators.

How does it work?

@ ASA assigns all matings in a random fashion so that the test produces
unbiased, accurate results.

# ASA will work to provide bulls that fit the general criteria of your herd.
However ASA must use only bulls that are enrolled in the program.

@ At least two sires will be used per contemporary group and ASA likely
will use several sires per contemporary group to provide better more
accurate test results.

# Only bulls with high calving ease EPDs are used on heifers.

Qualifications

1. All cows will be individually identified along with birth year and
approximate breed makeup

2. Collect birth weights, calving ease scores, and weaning weights on
CMP sired calves

3. Beneficial but not required — have a current Al program established

4. Must commit to collecting carcass data

Contact Lane Giess or Jannine Story for more information at 406-587-4531.






www.southdakotasimmental.com

Neil Duxbury 605-354-3458 » Clay Duxbury 605-461-1494
jackpotcattle@yahoo.com
21060 375th Avenue ¢ Wessington, SD

Qull Sale — Wednesday, February 13, 2019, at the rancy

605-778-6185 (H)
605-730-1511 (Q)

605-778-6414 — Specializing in Hard to Find

36220 257th St, Kimball, sp 57355 Red Breeding Sock -
cdayekstrum@midstatesd.net o ekstrumsimmentals.com

Benda Simmentals

Jim and Jay Benda
26106 366th Ave.

@B

Jim: 605-730-6703 (Cell)
Kimball, SD 57355 Jay: 605-730-0215 (Cell)
605-778-6703 bendaranch@midstatesd.net

Black and Red Breeding Stock

Christensen * Dunsmore

3C Christensen Ranch

John Christensen, Cam & Tyler Fagerhaug
37273 216th Street ®* Wessington, SD 57381
605-458-2218 home ® 605-458-2231 fax
605-350-1278 cell

458-350-2018 Cam

Annual Production Sale

March 15, 2019 ¢ Wessington, SD

NLC Simmental Ranch

Rick & Nalani L. Christensen

Dunsmore & NaLea, Chase & Swayzee
21830 372nd Ave ® Wessington, SD 57381
605-458-2425 * 605-354-7523 cell
605-350-5216 cell

605-425-2391 or
605-421-1152

email: es@triotel.net
25446 445th Ave
Salem, SD 57058

‘ Steve & Cathy Eichacker

Annual Bull Sale ¢ March 1, 2019

TRAXINGER ™= trs fotcier
SIMME"TAI- Mike and Terri Traxinger

11176 - 406th Avenue
Houghton, SD 57449
Home: 605.885.6347
Mike’s cell: 605.294.7227
mirax@nvc.net

Betsy Senter
Bonnie Noziska
Burke, SD
605-835-8420

Selling bulls and
heifers private treaty.

www.bandbsimmentals.com

Black Simmental and SimAngus™ Breeding Stock

www.iraxinger.com
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www.georgiasimmental.com

[ [ A DAV
Simmentals
Roy L. Phillips

770-547-9584

Home: 770-745-7331

Fax: 770-773-9657
phillipsfarmsga@bellsouth.net

104 Manning Mill Rd. ¢ Adairsville, GA 30103

www.breedingcattlepage.com/
Simmental/iasimmassoc/







INDUSTRY UPDATE

“Businesses need to pay attention to trends in
order to find new growth opportunities and their target
audiences,” said Andrea Graves, the center’s business
planning and marketing specialist. Here are the predic-
tions for hot food trends in the year ahead:

Regional flavors: Food developers are finding
inspiration in flavors such as Kansas City barbecue,
Southern Appalachian pimento cheese and made-in-
Oklahoma salsas. Consumers will see more products
influenced by local, regional and global tastes.

Gut-healthy options: Consumers want foods that
support self-care and healthy immune systems. They will
find a growing number of products rich in probiotics, in an
expanding number of flavors.

Meats and more: Tech-food companies are using
heme to bring a meaty quality to their plant-based pro-
tein products. For those who still appreciate a good
old-fashioned steak, cuts like the Vegas Strip Steak,
merlot cut, and bavette are making their way into steak
restaurants across the country.

No waste: Expect every bit of an edible product to be
used on the plate in 2019. Food producers will offer rind
of pickled watermelon, pesto made from vegetable stems
and other clever products made with food waste.

Transparency: Information on genetically modified
products, fair trade, producers who have grown prod-
ucts and the good treatment of animals all will influence
shoppers in the grocery aisle.
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Buggy cuisines: Chefs are looking for new ways
to incorporate protein in dishes as food costs continue
to rise. Insects are crawling to the top of the list. Low
in fat and high in protein, insect powders can be used
to enhance cocktails, and cricket powder may be used
to make breads and pastries.

Convenience: Subscription boxes filled with fresh
produce are popping up on doorsteps across the nation.
New technologies will enable ordering of subscription
or delivery services via voice systems connected to mobile
devices, saving time.

Super powders: Smoothies, nutrition bars, soups,
baked goods and more have room to incorporate pow-
ders. Maca root, cocoa and turmeric power, among
other herbs and roots, are being pursued for their
healthy properties and flavors.

Less sugar, more flavor: Sugar is one ingredient that
will be drastically reduced in 2019. Recent studies show
sugar increases the risk of many health issues, so con-
sumers are in search of a replacement. Options include
naturally sweetened fruit and root or vegetable deriva-
tives such as honey, stevia, coconut sugar, agave syrup,
corn syrup, rice syrup and birch sap.

Puffed foods: Beyond French fries, consumers are
craving more puffed, crispy and popped foods. In the
coming year, pasta, seaweed and rice will be on the list
of foods that scientists will transform.

CONTINUED ON PAGE 120






























INDUSTRY UPDATE

Climate Report Sees Challenges
Ahead for Livestock, Crops

Higher global temperatures projected over the next
several decades are expected to adversely affect the
health of livestock and crop yields, according to a major
new federal report on climate change.

The Fourth National Climate Assessment from the US
Global Change Research Program (USGCRP) tracks the
effects of climate change — stemming from human actions
in 92% of cases — and envisions potential outcomes. The
study is backed by 13 federal agencies involving more than
300 federal and non-federal scientists.

Among the findings in the 1,600-page report — which
addresses weather changes to wildfires to rising sea
levels — include: Higher temperatures “alter the physio-
logical functions of animals, resulting in changes in
respiration rate, blood chemistry, hormones and metab-
olism.” They also reduce reproductive efficiency caused
by heat stress, in addition to causing droughts that
lower pasture and range viability; Pork and poultry
raised in environmentally controlled conditions may fare
better than livestock in the anticipated higher tempera-
tures, but these systems will become more expensive to
maintain as climates change; Projected increases in daily
maximum temperatures will lead to higher rates of stress
for animals raised for food, although the severity of the
impact will vary by US region, the report noted; Rising
temperatures are intensifying droughts, reducing snow-
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pack and causing declines in surface water quality,
which can adversely affect crop growth rates and
productivity over the next few decades.

The study also estimates that damaging weather
like hurricanes, droughts and other natural climate-
related events already has cost the US economy nearly
$400 billion since 2015. Those costs are expected to
increase by the end of the century in the worst-case
scenarios presented in the report.

Politically Correct Animal Sayings
Cause Commotion

The animal rights group, People for the Ethical
Treatment of Animals (PETA), is insisting that lan-
guage be changed to “remove speciesism”. The group
wants to change what they call, “anti-animal”
language, including sayings such as “take the bull by
the horns,” which appears across a number of plat-
forms and in various conversations on a daily basis.
The suggestions caused an extreme reaction on Twit-
ter, where PETA made the announcement.

The group wants to see the following changes:
“Feed two birds with one scone” instead of “kill two
birds with one stone”; “Be the test tube” instead of “Be
the guinea pig”; “Feed a fed horse” instead of “Beat a
dead horse”; “Bring home the bagels” instead of “Bring
home the bacon”; and “Tale the flower by the thorns”
instead of “Talce the bull by the horns”.

CONTINUED ON PAGE 126









Fg ASA# (3471470)

ww

CE  BW YW
10 24 93 146
BD:2.1.18 BW: 85 Ibs MCE Mk MWW CW
Adj.205WT: 909 Ibs WWR: 111 7 22 69 404
Sire: Hart Rollin’ Coal 358C MB  REA  S$API  §TI
Dam: KLSR Miss United C501 -04 83 123 82
CE BW wWw YW
F/’/’; ASA# (3471421) 0 22 8 116
BD:2.16.18 BW: 90 Ibs. MCE  Milk MWW CW
Adj.205WT: 873 Ibs. WWR: 105 6 23 64 291
Sire: Welsh's Warsaw 312Z MB REA  S$API  §TI
Dam: DCR Ms. Admiral D426 -03 .68 125 75
CE BW Ww YW
FL}% ASA# (3471286) 1 ) 31 130
BD:3.18.18 BW: 94 Ibs. MCE Mk MWW CW
Adj.205WT: 947 lbs WWR:116 6 29 70 37.3
Sire: WS Outcross C164 MB  REA  SAPI  §TI
Dam: DCR Ms. Heart Y233 .09 .74 135 79

EPDs as of 12.10.18

CE BW Ww YW
FZ? ASA# (3471468) 6 48 99 156
BD:2.4.18 BW: 95 Ibs. MCE  Mik Mww Cw
Adj.205WT:970 lbs. WWR:119 5 24 74 38.8
Sire: Hart Rollin’ Coal 358C MB  REA  S$API  $TI
Dam: DCR Ms. Top Grade C238 02 .93 125 84
CE BW wWw YW
F;g ASA# (3471460) 1 8 84 129
BD:2.6.18 BW: 80 Ibs. MCE  Mik Mww Cw
Adj.205WT:9191bs WWR:111 6 23 65 423
Sire: Kuntz Sheriff 8A MB REA  $API  §TI
Dam: DCR Ms. Rocket-Red D212 -16 .92 126 75
CE BW Ww YW
FL"SO ASA# (3471284) 5 43 87 133
BD:3.18.18 BW: 103 Ibs. MCE  Mik MWW CW
Adj. 205WT: 951 Ibs WWR: 116 4 28 71 423
Sire: IPU Red Deputy 25C MB  REA  S$API  §TI
Dam: DCR Ms. Make CaeserY20  -.05 .98 124 75
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Lean Finely Textured Beef
Reclassified as ‘Ground Beef’

The ultra-lean beef product made primarily by Beef
Products Inc. (BPI), which has been called out on labels
on a voluntary basis since 2012 as “lean finely textured
beef,” has been reclassified by USDA’s Food Safety and
Inspection Service (FSIS) as simply “ground beef.”

The decision comes at the end of a six-to nine-month
review by FSIS across multiple departments, said Letch
and Nick Roth, BPI's vice president of engineering. The
process included a consumer panel comparing samples
of BPI's lean beef product alone to commercially avail-
able ground beef purchased at retail.

The company submitted information demonstrating
that its beef product meets the nutritional standards
and requirements for ground beef. BPI hosted a team of
FSIS researchers at its production plant, to demonstrate
its technology and its processes, leading to the approval.

Beef Production Adjusted

USDA has reduced its foreast for 2018 beef produc-
tion by 30 million pounds to 26.9 billion pounds. The
mild revision is based on numbers at the end of the third
quarter, along with fourth-quarter expectations of
slightly fewer steers and heifers to be slaughtered and
fewer bulls in the slaughter mix, according to USDA’s
monthly Livestock, Dairy and Poultry Outlook report.
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However, despite an adjustment to lower the steer and
heifer slaughter in the fourth quarter and an extra week-
day available in the quarter to slaughter cattle, the steer
and heifer slaughter rate per weekday in the fourth
quarter is expected to remain above levels for the same
period last year, USDA analysts Russell Knight and
Lekhnath Chalise wrote in the report.

The 2019 beef production forecast was lowered by 100
million pounds to 27.8 billion pounds. The adjustment
reflects fewer-than-expected cattle placed in feedlots in
third-quarter 2018, thereby reducing the expected num-
ber of fed cattle marketed and slaughtered in early 2019.

According to the latest National Agricultural Statis-
tics Service Cattle on Feed report, in September there
were 4.7% fewer cattle placed in feedlots, but 3.6%
fewer cattle marketed than last year. As a result, there
remained 5.4% more cattle on feed than a year ago,
which supports the expectation of strong marketings
in first-half 2019.

Prime Grade Beef at All-Time High

The beef industry is producing more Prime-grade
beef than ever in history, according to the Steiner Con-
sulting Group’s Daily Livestock Report. Upgrades in
cattle genetics that accelerated after the herd liquida-
tion in 2011-2012 and increased use of computer
grading have helped boost the amount of Prime beef,

the analysts said. CONTINUED ON PAGE 132















CE BW WW YW MCE Milk $API STI
EPD 13 1.7 76 108 6 20 127 74
% 15 20 35 35 25
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The most recent USDA had prime
cattle accounting for 9.6% of all
cattle graded, and another 71%
grading Choice. In other words, in
mid November more than 80% of all
US cattle were grading Choice or
better — “a stunning shift from even
10 years ago when fewer than 60%
of cattle graded choice or higher,”
they said.

Fewer cattle Placed on
Feed, More Marketed
Than Expected

Cattle placed on feed in the
United States in feedlots with
capacity of 1,000 or more head dur-
ing October totaled 2.25 million
head, 6% below October 2017 and
at the very low end of analysts’
expectations.

Analysts surveyed by Urner
Barry predicted October placements
in a wide range, from down 60%
from last year to up 4.3%, for an
average estimate that placements
would be up 1%.

According to USDA'’s latest Cattle
on Feed report, net placements were
2.18 million head. During October,
placements of cattle and calves
weighing less than 600 pounds were
640,000 head, 600-699 pounds
were 525,000 head, 700-799
pounds were 450,000 head, 800-
899 pounds were 363,000 head,
900-999 pounds were 180,000
head, and 1,000 pounds and greater
were 90,000 head.

Marketing of fed cattle during
October totaled 1.89 million head,
5% above 2017 and somewhat
above the average of analysts’
estimates that marketings would
rise by just over 4 percent.

Cattle and calves on feed for the
slaughter market on November 1
totaled 11.7 million head, 3% above
November 1, 2017 and below ana-
lysts’ expectations ranging from
3.3% to 5.6% above last year. Other
disappearance totaled 69,000 head
during October, which was 5%
below 2017.

Japan Could Remove
Age Restriction on
US Beef

Japan is considering lifting its
ban on the import of US beef from
cattle 30 months of age and older,
according to news reports from the
country. Facing escalating US pres-
sure under President Donald Trump
to remove the restriction, Japan’s
food safety commission is working
on a plan for removing the ban that
it will report to the country’s Health,
Labor and Welfare Ministry, accord-
ing to the Japan Times.

The Nikkei Asian Review said the
change could take effect in several
months, following a public comment
period. The ban is a modified ver-
sion of a restriction first put into
place in 2003 in response to con-
cerns about bovine spongiform
encephalopathy (BSE), also known
as mad cow disease.

In 2003, the discovery of a case of
BSE in Washington state prompted
Japan and other trade partners to
place limits on US beef imports. In
2005, Japan partially reopened to
allow imports of some US beef from
animals aged 20 months or younger.
Revised terms in 2013 raised the age
limit for US cattle from which eligi-
ble beef products are harvested to
30 months from 20 months.

Scotland Confirms
BSE Case

A case of bovine spongiform
encephalopathy (BSE) has been
confirmed on a farm in Aberdeen-
shire, Scotland, according to
Scottish government public health
officials. The infected animal did
not enter the human food chain
and Food Standards Scotland
confirmed that there is no risk to
human health as a result of this
isolated case.

According to officials, the case
was identified as a result of the
country’s comprehensive surveil-
lance system and strict control
measures, including routine testing
for BSE in animals over four years
old and the removal of specified risk
materials such as the spinal column,
brain, and skull from carcasses.

CONTINUED ON PAGE 138



Bata Brothers/Bell Family

Joint Simmental Bull and Female Sale
February 8, 2019 ¢ 1:00 PM CST IS

Sale location: Rugby Livestock Auction, Hwy. 2 West, Rugby, North Dakota

Selling: 65 Purebred Yearling Bulls & Visit us online at:
12 SimAnggs“" Bulls www.facebook.com/BataBrothersSimmentals
25 Bred Heifers www.facebook.com/bellsedgewoodranch

EPDs as of 12.12.18

10 1.3 81 128 .29 7 32 72 $APL 134 $TI. 79 11 2.0 76 112 .23 8 24 62 $APL 104 $TI: 66
Homo Polled, Homo Black e Adj. WW: 777 Ibs. 7 Captain Morgan sons selling e Adj. WW: 720 Ibs.
Full brother to BBS True Justice B10 at Captain Morgan sired our heaviest weaned bulls.

729 77 120 27 10 24 62 $APL 114 $TL 70 5 42 93 143 31 6 28 74 $APL 120 $TL 78 5 45 91 141 31 7 22 68 $APL 119 $TIL 76
BOZ Redcoat ® Non-dilutor © #2 Adj. WW: 830 lbs. ® ET  Riddler » Homo Polled & Black o #1 Adj. WW: 850 Ibs. ¢ ET Riddler ¢ Homo Polled ¢ Adj. WW: 768 Ibs. ¢ ET

8 35 79 123 27 5 22 61 $APL 108 $TI: 69 7 25 86 133 29 7 25 68 $APL 125 $TI. 77 6 3.1 8 121 23 3 28 71 $APL 137 $ITI. 82
Captain Morgan e Adj. WW: 864 Ibs. 6 Riddler sons selling * Adj. WW: 779 lbs. CDI Hometown son e Adj. WW 749 lbs.

Many bulls are being tested for Homozygous Polled and Black.

AIGTOIIETS DT View our catalog and videos of each lot at: www.DVAuction.com

SALE DAY PHONE:
701-776-6393

Reference Sires:
Springcreek Grand Slam  Springcreek Liner 52D Mark 701-331-3055 .
LFE The Riddler 323B BOZ Redcoat B264 Joe 701-331-0344 12787'1(‘:":";:(191‘32
. y
il rcomm.com Fordville, ND 58231
701-360-1597
Thell@polarcomm.com

Production, Performance, Results

Kuntz Sheriff 8A TNT Tundra D482
BBS True Justice B10 Hooks Bozeman 8B
CCR Cowboy Cut 402B KS Peyton T287 6322 Highway 35
RF Red Absolute 307A Captain Morgan 117 Adams, North Dakota 58210
















INDUSTRY UPDATE

Screening Method
Detects Meat Fraud

A new mass spectroscopy technique could be effec-
tive as a front-line testing method to ensure the quality
and authenticity of meat products, according to
researchers from Ireland and Czech Republic.

Adding bulking agents to mask the addition of water
into minced meat is fraudulent practice that is difficult
to detect, the authors stated. While meat quality can be
assessed by measuring total net protein, current meth-
ods are not able to cope with sophisticated modern-
day adulteration.

Antilisterial Effective
in Cold Storage

A new study shows that a bacteriocin-doped film
with antilisterial properties can behave as a smart,
active food packaging, making it very effective in cold
chain break conditions when listeria growth is fast. The
bacteriocin-coated films were tested for efficacy in both
assay and in direct contact with artificially contami-
nated precooked chicken fillets.

According to Italian researchers, the most effective in
inactivating L. mono was the love-Enterococcus-doped
film both at 4°C and 22°C, resulting in fill inactivation
of the pathogen from day seven of the test.

CONTINUED

Herbs Reduce Mycotoxins in Meat

A study published by researchers from the University
do Porto in Portugal reports that adding herbs prior to
cooking could be used as a mitigation strategy to
reduce mycotoxins in meat.

This study evaluated the impact of oven-roasting and
microwaving of chicken breast muscles with and with-
out roasting bags and/or the addition of herbs. Results
showed adding herbs reduced mycotoxins content by
up to 60%.

Group Keeps Pressure
on Trucking Regulations

The National Pork Producers Council has submitted
comments to the US Department of Transportation (DOT),
supporting revisions to existing federal trucking regula-
tions that would allow livestock haulers to comply with
the rules while maintaining standards of animal welfare.

Meanwhile, the National Cattlemen’s Beef Association
(NCBA) and those representing bee and fish haulers
submitted a petition to the DOT also requesting addi-
tional flexibility on Hours of Service requirements. The
petition asks for a five-year exemption from certain
requirements and encourages DOT to work with the
livestock industry to implement additional fatigue-
management practices.

ST
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Semen Available on
Today’s Hottest Al Sires

NIVERSAL SEMEN

SALES, INC.

866-356-4565
www.cattlevisions.com

2626 Second Avenue South
Great Falls, MT 59405
800-227-8774
406-453-0374
406-452-5153 Evenings
406-453-0510 Fax

unisemen@universalsemensales.com
www.universalsemensales.com
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imTalk is an 8 1/8 x 10 7/8 inch publication produced by the Register, the official publication

of the American Simmental Association. Published four times annually, SimTalk is a glossy,

full-color publication with a circulation that targets commercial users of SimGenetics.
Advertising in SimTalk provides a unique opportunity to brand and trademark your program to
thousands of potential customers. If you are serious about communicating with the commercial
beef business, consider an advertising presence in every one of our four annual issues.

Ad Sales Staff

For All Your
Adpvertising Needs

Space and four-color rates for SimTalk:

Space Rates Non-Contract 2X Contract 4X Contract Four Color
1 page $890 $840 $800 $300
2/3 page $760 $730 $700 $200
1/2 page $510 $480 $460 $150
Nancy Chesterfield 1/3 page $380 $370 $350 $100
406-587-2778 1/4 page $260 $250 $230 $75
nchesterfield@simmgene.com 1/8 page $150 $50
3-inch mini $115 $30
2-inch mini $85 $15
2-inch card $289/year, 4 insertion $60
1-inch card $220/year, 4 insertions $40

Rebecca Price
406-587-2778
rprice@simmgene.com

International Sales

Jeff Thomas
406-581-8859
Jeffthomas138 @gmail.com

Subscriptions

® Domestic $50/year

e First Class $100/year

e All International
$150/year (US)
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Classified Ads

SimTalk Deadlines for Publication:

$2.00/word, $24.00 minimum, must be prepaid

Sales Close Ad Materials Camera Ready Mail Date
March 2019 Jan 23 Jan 30 Feb 9 Feb 24
Early Fall 2019 July 23 Aug 1 Aug 12 Aug 26
Late Fall 2019 Sept 20 Sept 27 Oct 7 Oct 21
ASA/SimTalk Membership Directory 2019 Deadlines for Publication:

May 1 May 10 May 23 June 12

Send all ad materials to: register@immgene.com or Fax: 406-587-9301

A non-refundable fee of $50.00 will be assessed
if a client does not meet deadlines or if the client
commits to advertising and cancels after the
deadline or if the ad must be dropped to ensure
on time publication.

Advertising materials (including photos) must
be in SimTalk office by the dates listed above.
SimTalk, which mails by bulk rate, assumes
no responsibility for actual receipt date.

Design Charges

Advertising rates are for camera-ready ads only.
Additional design charges will apply to any ad
that is designed by ASA Publication, Inc.

Layouts & Proofs

Although every effort will be made to provide
proofs on all ads, proofs are guaranteed only
if all ad material arrives in SimTalk office
prior to deadline.

Terms

All accounts are due and payable as invoiced.
Interest charges of 1.5 percent per month

(18 percent APR) will be added to accounts

30 days past due. If an account becomes 60 days
delinquent, all ASA Publication, Inc. work may be
suspended until full payment is made. After review
by the ASA Executive Committee, ASA privileges
may be denied to those with accounts over

90 days delinquent.

Advertising Content

SimTalk and its staff assume no responsibility

or obligation to verify the accuracy and truthfulness
of advertising copy submitted to SimTalk. However,
SimTalk reserves the right to reject any advertising
copy or photo which SimTalk deems unsuitable

for publication for any reason, including copy or
photographs which are false or misleading. SimTalk
assumes no responsibility for the accuracy and
truthfulness of submitted print ready ads. Advertis-
ers shall indemnify and hold harmless SimTalk

for any claims concerning advertising content as
submitted. Advertising containing pedigrees or
statements regarding performance must conform

to records kept by the American Simmental Associ-
ation. Copy deviating from official records may be
changed as necessary without advertiser consent.

Editorial Policy

Opinions expressed are the writers’ and not
necessarily those of SimTalk. Photographs are
welcome, but no responsibility is assumed for
material while in transit or while in the office.

ASA PUBLICATION, INC

One Genetics Way
Bozeman, Montana 59718
406-587-2778 * Fax 406-587-9301
register@simmgene.com
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JANUARY 2019

SimMagic On lce — Denver CO
University of Florida Bull Test Sale — Greenwood, FL

21  National Western “The One-Volume XXVI” Sale — Denver, CO (pg. 60)

22 Wild Wild West Simmental Sale — Brighton, CO (pg. 109)

23  Sioux Empire Farm Show and Sale — Sioux Falls, SD (pg. 89)

25  Ellingson Annual Production Sale — Dahlen, ND (pgs. 54, 96)

25  SK Cattle Sale — Frederick, SD (pg. 57)

26  BHR’s Annual Bull Sale — Granbury, TX (pg. 141)

26 Double J Farms Sale — Garretson, SD (pgs. 48-49, 108)

26  Forster Farms’ 40th Annual Production Sale — Smithfield, NE (pg. 43)

26  J&C Simmentals’ Annual Bull Sale — Arlington, NE (pgs. 100, 134)

26  Powerline Genetics’ Angus-Sired Spring-Born Bull Sale — Logan, NM (pg. 70)

27  Reck Brothers-N-Sons Genetic Advantage Production Sale — Blakesburg, VA (pg. 71)

27  Triangle J Ranch’s Bull Sale — Miller, NE (pgs. 34-35, 100)

28  APEX Cattle’s Heterosis Headquarters Bull and Female Sale —

Dannebrog, NE (pgs. 14-15)

31  Black Hills Stock Show and Sale — Rapid City, SD (pg. 89)

FEBRUARY
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Kunkel Simmentals’ Annual Bull and Bred Female Sale — New Salem, ND (pg. 64)
Schooley Cattle’s Annual Production Sale — Bloomfield, IA (pg. 55)

Hilllop Simmental’s 6th Annual Turn In Bull Sale — Sioux Center, 1A

Klain Simmental Ranch’s Annual Production Sale — Turtle Lake, ND

Loonan Stock Farms’ 44th Anniversary Production Sale — Corning, IA (pg. 99)
Prickly Pear Made In Montana Sale — Helena, MT (pg. 38)

Springer Simmental’s Value Based Genetics Sale — Decorah, IA (pg. 93)

Turn In Bull Sale — Worthing, SD (pg. 114)

Blue River Gang’s 36th Production Sale — Rising City, NE (pg. 73)

Hartman Cattle Company’s Simmental Bull Sale — Tecumseh, NE

Kline Simmental Ranch’s 7th Annual Bull and Female Sale — Hurdsfield, ND (pg. 115)
Gateway Simmental Breeding Value Sale — Lewistown, MT (pgs. 38, IBC)

James Creek Simmental’s Annual Private Treaty Sale Vol. XVI — Heaton, ND (pg. 84)
Jungel Shorthorns Sale — Kathryn, ND

Koepplin's Black Simmental Ranch’s Annual Bull Sale — Mandan, ND (pg. 151)
Sloup’s Winter Event Online Sale — www.dponlinesales.com

Begger's Diamond V Bull Sale — Wibaux, MT (pgs. 38, 145)

Lazy C Diamond Ranch’s Annual Sale — Kintyre, ND (pgs. 30-31)

The Genetic Options Bull Sale — Dunlap, IA (pg. 67)

Hart Simmentals’ Beef Builder Bull Sale — Frederick, SD (pgs. 74-75)

Lassle Ranch Simmental’s Annual Bull Sale — Glendive, MT

Rust Mountain View Ranch’s Sale — Mercer, ND

Stavick Simmental’s Annual Sale — Aberdeen, SD (pgs. 91, 108)

Bata Brothers/Bell Family Production Sale — Rugby, ND (pg. 133)

Hook Farms Bred For Balance Sale — Starbuck, MN (pgs. 36-37)

Powerline Genetics’ Early Spring-Born Bull Sale — Araphoe, NE (pg. 70)

TNT Simmentals’ 34th Annual “Genetic Explosion” Sale — Almont, ND (pgs. 96, 97)
Watertown Winter Farm Show and Sale — Watertown, SD (pg. 89)

Berger's Herdmasters Bull Sale — North Platte, NE (pg. 117)

CK Cattle and Wager Cattle’s 2nd Annual Production Sale — Highmore, SD (pg. 124)
lowa Beef Expo — Des Moines, |1A

Mississippi Dixie National Simmental Sale — Jackson, MS

Kenner Simmental’s 23rd Annual Production Sale — Leeds, ND (pg. 87)

Precision Beef Solutions’ 4th Annual Bull Sale — Griswold, IA (pg. 88)

RL Fleckvieh Limerock Ranch’s 36th Annual Bull and Female Sale — Brandon, 1A (pg. 126)
Rydeen Farms’ Annual “Vision” Sale — Clearbrook, MN (pgs. 21, 102)

Turnpike Creek Farms Angus and SimAngus™ Bull and Female Sale — Milan, GA (pg. 10)
Oak Meadow Farms’ 1st Annual Production Sale — Cresco, IA (pg. 95)

Benda Ranch’s Annual Production Sale — Kimball, SD (pg. 129)

Dakota Power Bull Sale — Valley City, ND

Edge of the West Bull and Female Sale — Mandan, ND (pgs. 38, 96)

lowa Simmental “Mark of Genetic Excellence” Sale — Des Moines

13th Annual Bichler “Quality Not Quantity” Production Sale — Linton, ND (pgs. 24-25)
Bar CK Cattle’s Profit Sharing — Culver, OR (pg. 112)

Clear Choice Online Sale — www.dponlinesales.com

Werning Cattle Company’s Production Sale — Emery, SD (pgs. 76-77)

Jackpot Cattle Company’s Bull Sale — Wessington, SD (pg. 108)

River Creek Farms’ Annual Production Sale — Manhattan, KS (pgs. 18-19, 102)

CONTINUED ON PAGE 154
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Managing Young Bulls
by Rachel Endecott

Read more information to ensure
success of young herd sires and
link to supporting articles.

hd

Reporting Udder
Scores in Herdbook
By Jackie Atkins

Calving is the best time to assess
udder scores. Read this blog for
step-by-step instructions on how
to report these scores in ASA’s
database.
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CONTINUED

FEBRUARY (cont)

Wilkinson Farms’ 21st Annual Breeding for the Future Sale —

C-B Sale Facility, ND (pg. 105)

Felt Farms Bull Sale — West Point, NE (pg. 79)

Lassle Ranch Simmentals’ 26th Annual Bull Sale — Glendive, MT (pgs. 38, 41)

15  30th Annual Bull Power and Select Female Sale — Carstairs, AB
15 Cow Camp Ranch’s Spring Bull Sale — Lost Springs, KS (pgs. 8-9, 102)
15  Dakota Xpress Annual Bull and Female Sale — Mandan, ND (pgs. 96, 148-149)
15 Houck Rock Creek Ranch’s Spring Private Treaty Bull Sale — Allen, KS (pg. 138)
15 R&R Cattle’s Annual Bull and Famale Production Sale — Chamberlain, SD (pg. 121)
15  Sandy Acres’ Bull Sale — Neligh, NE (pgs. 100, 101)
16 7P Ranch’s 25th Annual Spring Bull and Female Sale — Tyler, TX (pg. 39)
16  Badger Creek Bull Sale, Vol. Il — Emporia, KS (pg. 136)
16  Choctaw Land and Cattle’s Sale — Boswell, OK (pg. 116)
16  Dixson Farms’ Private Treaty Sale — Atwood, KS (pg. 110)
16  Double T Simmental’s Annual Production Sale — Turtle Lake, ND (pg. 130)
16  Genetic Blend Sale — Joplin, MO (pg. 153)
16  Rhodes Angus Open House Bull and Female Sale — Carlinville, IL (pg. 92)
16  Schiefelbein Farms’ 28th Annual Bull and Female Sale — Kimball, MN (pg. 61)
16  Schnabel Ranch Sale — Eureka, SD
16  Yon Family Farms’ Spring Sale — Ridge Spring, SC (pg. 10)
17 Trauvernicht Simmental Nebraska Platinum Standard Bull Sale — Beatrice, NE (pg. 81)
18  Bulls of the Big Sky — Billings, MT (pgs. 38, 96, 135)
18  Eagle Pass Ranch’s Annual Spring Bull and Maternal Edge™ Female Sale —
Highmore, SD
19 QBVJT Power By Design Sale — Oakes, ND (pg. 42)
20  TF-Brand Genetics Sale — Middletown, IN
21  Felt Farms’ Bulls of Excellence Sale — West Point, NE
21 lllinois Performance Tested Bull Sale — Springfield, IL
21 Nebraska Cattlemen’s Classic Simmental Sale — Kearney, NE
23-3/2  Hofmann Simmental’s Annual “Buy Your Way” Bull Sale — Clay Center, KS (pg. 52)
23  Ishee Bred Simmentals’ Sale — Laurel, MS
23  Mid-America Simmental Sale — Springfield, IL
23  MN State Simmental Sale — Rochester, MN
23  Pigeon Mountain Simmental’s Spring Bull Test Sale — Rome, GA (pg. 10)
25 Dakota Ladies Online Sale — www.dponlinesales.com
25  Lehrman Family Simmental’s Annual Production Sale — Spencer, SD (pg. 83)
26  Barker Cattle Company Sale — Burley, ID
26  Hill's Ranch Production Sale — Stanford, MT (pgs. 38, 80, 96)
26  Houston International Simmental/Simbrah Sale — Houston, TX
26  Yon Family Farms’ Spring Sale — Ridge Spring, SC
27  C Diamond Simmentals’ Bull and Female Sale — Dawson, ND (pgs. 28-29)
27  Chestnut Angus Annual Bull Sale — Pipestone, MN
27  Llarson XL SimAngus™ 41st Annual Production Sale — Lemmon, SD (pg. 120)
28 D&D Cattle Company Sale — West Point, NE
MARCH
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Diamond Bar S Sale — Great Falls, MT (pg. 38)

Eichacker Simmentals’ Annual Bull Sale — Salem, SD (pgs. 85, 108)

Cason’s Pride and Joy Bull Sale — Russell, 1A

Hicks Cattle Company’s Annual Production Sale — Covington, IN (pg. 107)
Kentucky Beef Expo Sale — Louisville, KY

KSU’s Annual Legacy Sale — Manhattan, KS

Mason Angus/SimAngus™ Sale — Broken Bow, NE

Powerline Genetics’ High-Altitude Bull Sale — Castle Dale, UT (pg. 70)

Trinity Farms’ Generations of Excellence Sale — Ellensburg, WA (pgs. 38, 59, 94)
Walsh Simmental Bull Sale — Hubbard, NE

Gateway Genetics' Versatility + Bull Sale — Pierce, NE (pg. 86)

Gold Bullion Group’s Annual Sale — Wamego, KS (pg. 125)

March Madness Online Sale — wwwdponlinesales.com

Rincker Simmentals’ Sweet 16 Online Bull Sale — www.rincker.com

Bonchuk Farms’ Annual Sale — Virden, MB

Dikeman and Huninghake's Simmental and Angus Bull Sale — Wamego, KS (pg. 142)
Doll Simmental Ranch’s Annual Production Sale — Mandan, ND (pg. 123)

Open 8 Genetics Sale — Charlo, MT

615t Tifton Bull Test Sale — Irwinville, GA (pg. 10)

Klein Ranch’s Heart of the Herd Sale — Atwood, KS (pg. 84)

Bieber Red Angus Sale — Leola, SD

Brink Simmentals’ Private Treaty Bull Sale — Elkader, IA (pg. 119)

Keller Broken Heart Ranch’s Annual Production Sale — Mandan, ND (pgs. 50, 96)
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AD INDEX

Alabama
GibbsFarms . ....... ... 161
Mobley, Col. Luke, Auctioneer. . ................... 144
Arkansas
FaulknerFarms................ ... ... ......... 6,7
Fleckvieh Marketing Coalition. . ................... 6,7
LoglandFarms ............................... 6,7
California
BruinRanch ............ ... .. ... ... ... 137
CircleRanch................. ... ............. 137
Innovation AgMarketing, LLC . . . 86, 95, 103, 107, 124, 136
Colorado
Altenburg Super Baldy Ranch, LLC ......... 94,109, 127
Bridle Bit Simmentals . ................. ... ... 94,109
Cattle List, The . .
IMI Global . . . ... .
L-CrossRanch ..............................
Lechleiter Simmentals. . ....................... 82,94
National Western Stock Show. .. ............... 60, 109
T-HeartRanch............................ 32, 33, 94
TheOneSale ..., 60
WildWildWestSale ..., 109
Florida
Big Country Genetics ............................. 1
Southern Cattle Company. .. ..., 1
Georgia
Georgia Simmental Simbrah Association . ............ 10
Phillips Farms Simmentals . ...................... 108
Idaho
PromiseLandRanch ............................ 94
lllinois
Allied Genetic Resources. .. ............ 1, 3,21, 29, 30,
.............. 33, 35, 37, 39, 50, 51, 64, 97, 105, 118,
...... 127,135, 143, 144, 145, 158, 159, 160, 161, IBC
BarQHFarms......... ... ... i 139
Blackford Show Cattle. . ......................... 139
C-MORBeefFarms .......... ..., 139
Hopewell Views Simmentals. .. ................... 100
New Day Beef Genetics .......................... 92
RhodesAngus. . .......... .. ... .. 92,100
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TopDollarAngus. ............................... 92
Wildberry Farms . ... ... oo 100, 159

Indiana
HicksCattleCo. .......... ... ... oo, 107
Trennepohl Farms. .

lowa
Brink Simmentals ............. ... ... ...

Diamond K Simmentals . .
Double E Fleckvieh. . ..

FiveStarRanch ................................
Fleckvieh Marketing Coalition. .................... 6,7
Genetic Options

GerdesCattle .................... ... ...
Grand View Cattle Co. . ..., 68

Hadden Simmentals . .
Healy Simmentals. . . .
lowa Beef Expo. . .
JSSimmentals ............ ... .o
Long's Simmentals . . .......... ... i
Loonan Stock Farm. . .
OakMeadow Farms . ............................
Precision Beef Solutions. . ........................ 88
Reck Brothers-N-Sons
RL Fleckvieh Limerock Ranch .................... 126
Schooley Cattle. . ...............................
Springer Simmental . . .
Stanley Martins Farms . .
Walsh Simmentals .............................. 79

Kansas

ART-JEN Simmental Farm .......................
Badger Creek Cattle Company . .
Brooks SimmentalRanch . ...................
Cow Camp Ranch
Diamond H Ranch
Dikeman Simmental . .
Dixson Farms, Inc. . ...
FallFocus..........
Gold Bullion Group
Hofmann Simmental Farms . ..................
Huninghake Angus Ranch .......................
JensenSimmentals. ............ ...
Kansas Simmental Association
Kaser Brothers Simmental .......................

KleinRanch. . ....... ... ..
Marple Farms .. ... i
Mid-Am Genetics . ................ .. o
Rains Simmental. .....................
RiverCreek Farms ....................

Rock Creek Ranch . .
Schaake Farms. .........

Sunflower Genetics, LLC ....................

Kentucky
DP Sales Management, LLC. .............. 54,109, 114

Louisiana

Fleckvieh Marketing Coalition. . ................... 6,7
RuggedRCattle........................... 6,7,162

Michigan

Big Country Genetics ... ... 1
Fleckvieh Marketing Coalition. . ...............
FreedomRunFarms........................
Great Lakes Beef Connection. . ................... 158
GreenValley Farm ........... ... i,

J BarJ Ranch, Inc. . .
JCSimmentals ............ ... ..
SalinasFarms. .............. .. ... ...
SD Simmentals
TripleZSimmental ................ i
XLRanch ... ..o 1

Minnesota

Clear Springs Cattle Company . ............... 5, 36, 37
Eberspacher Enterprises, Inc. . 71, 73, 75, 76, 79, 81, 83, 85
Hook Family Farms, Tom . ..................... 36, 37
RydeenFarms ..................... ... ... ... ...
Schiefelbein Farms.. .
OakMeadowFarms ............................
RydeenFarms ................ .. ... ... .. ......

Mississippi

Little Creek Farm,LLC ...................... 102, 162
RockhillRanch ................................ 102
Missouri

Cattle Visions . .. ................... 22,23, 45, 46, 47,
................ 53, 68, 131, 139, 144, 146, 147, 155
Fleckvieh Marketing Coalition. .................... 6,7

CONTINUED ON PAGE 158
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Missouri (continued)

FullCircleFarms. ................ . ... 6,7
GeneticBlend .......... ... . ... il 153
GENEX™ Custom Collection . .................... 144
Gerloff Farms .......... ... ... 94
Harriman SantaFe (Bob) . ........................
Joplin Regional Stockyards. . .

Lucas Cattle Company . ............c...oouun..
Missouri Cattlemen’s Association . ................. 140
Oval F Ranch

OwenBrothers .............. ... .o i, 153
Royer, Jared . ... ... 68
SteaksAlive. ... ... ... BC
Montana

Begger's DiamondV Ranch ...................... 145
BullsoftheBigSky .......................... 96, 135
Gateway Simmental & Lucky Cross . ............... IBC

GENEX™Custom Collection
HillsRanch........ ... ... ... . oo,
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Lassle Ranch Simmentals ........................ 41
Miller Simmentals
Montana Simmental Association. . .
Nelson Livestock Company . ...................
ORIgen ........ ... ... ...,
Peck Simmentals .
Prickly Pear SimmentalRanch . ....................
Universal Semen Sales, Inc....................... 144

Nebraska
Ahlberg Cattle
APEX Cattle . ..
BADJ Cattle Co,
Berger'sHerdmasters. . ..................... 100, 117
Blue River Gang
FeltFarms.......... ... ... .. ... ... ... ...
ForsterFarms........ ... ... .. .. ..

Gateway Genetics
Gengenbach Cattle Company. .................... 100
J&C Simmentals . ........... .. .o 100, 134

CONTINUED
Mach Simmentals............................... 73
MakovickaAngus . ........ ... oo 73
NaberFarms................................... 73
Neogen® GeneSeek Operations. . ................. 122
Powerline Genetics. . .................. ... ... ...
Roberts Simmental . .
Ruth Simmentals. . .......
Sandy Acres Simmental . . . .
Sloup Simmentals. ........... ... ... . L
State Line Simmental ............................
Trauernicht Simmentals . . .
TriangleJRanch.......................
Volk Livestock. . . ... i
Western Cattle Source . .....................
North Carolina
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