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Saturday,  
February 17, 2024 

1:00 PM – Females Sell First 
Lunch at 12:00 Noon 

At the Ranch, Winona, Texas
(10678 FM 757, Winona, Texas 75792) 

Selling 
     50 Simmental and SimAngus™ Bulls 
             • Yearling to Two-Year-Old Bulls 
             • All are polled 
             • Most are AI sired by breed leaders in both 

Simmental and Angus 

      30  Simmental and SimAngus™ Females 
             • Breds and Pairs plus both Simmental and 

SimAngus™ Open Heifers ready to breed  
             • All are polled 
             • Most are AI sired and bred to AI sires 

     50 Simbrah Females 
             • Bred Heifers plus Open Heifers ready to breed   
             • Most are ½ Simmental ½ Brahman heifers  

resulting from the mating of productive 7P 
Ranch Simmental cows to ONE elite Brahman  
AI sire – Mr Kallion 1352 

             • The disposition is Excellent on these cattle 
             • Most are registered with the American 

Simmental Association and also eligible to be 
Golden Certified registered with the American  
Brahman Breeders Association

Simmental and SimAngus™ Bulls

Simmental and SimAngus™ Females

Simbrah Females

Like us on Facebook.

www.7PRanch.com 
Call us today for your catalog

Auctioneer:  
Mark Tillman • 210-216-6754 • TX LIC# 9642

Sale Consultants:
Warren Garrett • 903-316-2889 
Marty Ropp • 406-581-7835 

Go to www.CattleInMotion.com  
to view online catalog and videos of our sale 

offering AND for live broadcast with internet 
bidding available on sale day.
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• We sell bulls every month of the year.  
• 90% of our bulls sell from $4,000-6,000. 
• We export.

If you have interest in Fleckvieh bulls, my best advice is to call as soon as possible for best 
selection so we can reserve your bull needs. Thanks to everyone, and have a great Holiday Season!  

Thanks to everyone for our bred female sale. 
42 Bred Fleckvieh Females averaged $5,238 and they sold to 12 states and Canada.  
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6    SIMTALK

   I hope this issue of SimTalk
finds everyone well, and  
having spent some time off 
during the holidays.  
   This issue focuses on con-
gestive heart failure in beef 
cattle, which was a primary 
topic at ASA’s 2023 Fall Focus 
event in Denver, Colorado. 

One of our feature articles is a summary of five 
expert talks from the Fall Focus event. These indus-
try professionals and scientists each offer insight on 
what causes heart failure, how it’s being studied, 
and future solutions.  
    Many of my co-workers put a lot of thought into 
last year’s Fall Focus event, and chose to tackle some 
big industry issues head-on. If you notice differing 

ideas it is because these speakers were chosen based 
on their expertise, not to push any narratives.  
    I also had the pleasure of speaking to two feedlot 
professionals for another article focused specifically 
on heart failure loss in feedlots, and management 
practices that help mitigate mortality. A third article, 
reprinted from the Oklahoma State University Exten-
sion, shares feedlot trends that many of you may find 
interesting.  
    I enjoyed learning more about this topic, and am 
especially looking forward to our March issue, 
which will focus on sustainability.  
    Again, I hope the New Year finds everyone well. 
Thanks for reading!  

ST

FROM THE EDITOR
by Lilly Platts, managing editor
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by Lilly Platts

ASA’s 2023 Fall Focus event honed in on  
several issues that are top of mind for the 
industry today. This included five expert talks 
about heart health in beef cattle. Pulmonary 
Arterial Pressure (PAP) testing has been stan-
dard practice for many seedstock producers 
for some time, often preventing costly loss  
for those who run cattle at high elevation. 
Additionally, Bovine Congestive Heart Failure 
(BCHF) has been on the rise in feedlots, killing 
cattle days before harvest. Like many things 
in the beef industry there are a variety of  
factors at play, from environment to genetics 
and management, which makes getting to the 
root of an issue like heart failure difficult. 
Please note that the following summaries are 
not comprehensive, but rather highlights of 
each presentation.

Justin Buchanan, PhD 
Geneticist, J.R. Simplot Company  
    Dr. Justin Buchanan is primarily responsible for 
managing genetic evaluation and genetic improvement 
across Simplot resources. Buchanan shared data col-
lected at Simplot concerning BCHF, first clarifying the 
difference between BCHF and PAP. “We certainly see an 
uptick in congestive heart failure when it gets warm in 
Grandview, Idaho,” he said. “There’s a genetic compo-
nent for PAP, and a genetic component for congestive 
heart failure. We know the genetic correlation probably 

10    SIMTALK

HeartAt

isn’t there, so that indicates there’s a separate set of 
genes leading to congestive heart failure.”  
    Buchanan continued, “There’s an independent set of 
genes leading to PAP, but there is also some crossover. 
These two traits are related, and it’s pretty clear from 
the physiology how that works.”  
    Simplot has the unique opportunity to track cattle 
throughout the cycle from the ranch to the feedyard. 
Buchanan gave an example of a recent group of cattle 
from one of Simplot’s cow-calf operations that had 26 
heart failure mortalities in a group of 988. The majority 
died just weeks before harvest. “This is why this trait is 
so important to us and why we’ve invested a pretty big 
chunk of our research budget in designing a tool that 
works today,” Buchanan said.  
    To gather data at Simplot’s packing facility (CS Beef), 
Buchanan and his team evaluated hearts as animals 
were harvested. By scanning the carcass tag, the heart 
score went back into the feed yard system, tying the 
data together. “To date we’ve collected close to 79,000 
heart scores all out of CS Beef. These are all fat cattle 
that walk through the plant,” he said. “The big picture 
here is that since 2020 around 4.3% of cattle that walk 
through the packing plant door are at a heart score four 
or five. So, they are in end-stage heart failure, so with 
one more stressor or one more weather event those 
cattle would have died in the feedlot.”  
    Buchanan and his team then took this data and did 
full genome sequencing. “This is a moderately heritable 
trait. It’s in line with carcass weight and gain, and there’s 
an opportunity for selection,” he shared.  
    The Simplot team used a multi-breed approach, and 
compared data across various breed compositions, with 
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more concentration in black-hided cattle. “It is a prob-
lem with every breed,” Buchanan said. 

Mark Enns, PhD 
Professor, Colorado State University 
    Dr. Mark Enns teaches courses in animal breeding 
and genetics, and livestock production systems. His 
primary research focuses on beef cow adaptability/ 
longevity, sustainability, and genetic improvement in 
susceptibility to high mountain disease and bovine 
congestive heart failure. 
    Dr. Enns discussed the development of a PAP EPD. 
There are many considerations, including genetic  
variability, environmental influences, what is being 
measured, the construction of contemporary groups, 
and more. Due to the lack of data on PAP, finding corre-
lated traits is also helpful. “Our goal in developing PAP 
EPD was to give breeders a tool to select animals that 
are less susceptible to pulmonary hypertension, and 
ultimately the probability of a death,” Enns shared.  
    Heritability is a primary focus. Enns’ team found 
that there is a genetic contribution to overall pulmonary 
hypertension. The next piece involved looking at the 
environmental, or non-genetic factors that influence the 
PAP measures. Things like parasite load can affect PAP 
scores. “We know that respiratory disease or anything 
that damages the lung function is going to influence 
that observation that we get when the veterinarian takes 
a PAP,” Enns explained.  
    This information, in addition to adjustments for  
elevation, age, temperature, and more are considered 
when determining contemporary groups. “They’ve all 
had the same opportunity to express genetic differences,” 
Enns said. 

    Heterosis is another factor that Enns and his team 
explored. “We know in the context of our research that 
heterosis has a favorable effect on pulmonary arterial 
pressure,” he said.  
    Enns also discussed the nuances of effectively using 
a PAP EPD. “PAP is a unique trait because it’s not just 
the EPD we’re concerned about, but also the genetics it 
passes on,” Enns said. Matings add another challenge. 
“This is where pulmonary arterial pressure is a unique 
trait because you need to interpret that it’s a new EPD 
in the context of where the herd is currently, and how 
the genetics will be used,” Enns explained.  
    Enns also clarified that a PAP EPD may be useful 
when looking at genetics and the next generation, while 
a PAP score is going to be the most useful for animals 
that will actually be living at a high elevation.  
    “Where we’re at with our work right now is looking  
at how we can utilize genomic information to up the 
accuracy of our PAP EPD and give you as breeders 
better tools to select against this,” Enns concluded. 

Tim Holt, DVM 
Professor and Clinical Instructor,  
Colorado State University  
    Dr. Tim Holt has been measuring PAP scores in the 
western US since 1980, and has studied pulmonary 
hypertension in cattle extensively. Currently, he is 
studying and evaluating the increase in feedlot cardiac 
death, and potential ties between bovine high mountain 
disease and acute cardiac failure. Holt also gave a live 
PAP scoring demonstration at Fall Focus 2023.  
    Holt explained the physiological process of heart 
failure in cattle. Hypoxia, which is a lack of oxygen to 

(continued on page 14) 

Opposite: Participants 
from across the country 
gathered in Denver, Col-

orado, for Fall Focus 2023.  
Right: Heart failure  

can affect cattle  
at high elevations; PAP 

measurements are a way  
to reduce the risk of death.
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Bronze (Under $500): 
• Name listed in Fall Focus program (must commit by June 25)
• Name included on sponsor poster 
• Name on fallfocus.org

Silver ($500 – $3,499): 
In addition to the above perks, silver donors also receive:   
• Banner ad on fallfocus.org 
• Designed 20- x 30-inch poster 
• eNews recognition. 
• Tabletop space by registration desk for business promotion. 
• Slideshow promotion during breaks

Gold ($3,500 and above): 
In addition to the above perks, gold donors also receive:  
• Ten minutes to address attendees 
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14    SIMTALK

the body, is what happens when the heart isn’t pumping 
blood and oxygenating the lungs. “The most common 
reason for that is altitude,” he explained.  
    Shunting is the process of blood being pushed from 
the bottom to the top where it becomes oxygenated. 
When this fails, an animal becomes hyperresponsive. In 
cattle, the heart can remodel to accommodate for a num-
ber of issues, in which case the heart works harder to get 
oxygen into the blood. “It [the heart] goes through this 
muscle thickening called pulmonary hypertrophy, where 
the muscle gets thicker and thicker. If that one gallon of 
blood can’t get into the lungs, hence we have pulmonary 
hypertension and that heart is going to work and work 
to try and overcome that, until finally it goes into right 
ventricular dilation and death,” Holt explained.  
    He also shared an example demonstrating the severity 
of PAP issues: in a group of 435 calves, 117 died before  
six months of age from congestive heart failure. Holt 
explained, “I look at a sire group with a lot of potential 
for high PAP, and therefore I’m going to draw the conclu-
sion that the sire may not be good for use in altitude.”  

Scott Speidel, PhD 
Associate Professor, Colorado State University 
    Dr. Scott Speidel is an associate professor of beef 
cattle breeding and genetics in the Department of Ani-
mal Sciences at Colorado State University. Speidel’s 
research interests include the development of models 
for genetic evaluation of efficiency and adaptability 
traits in beef cattle. Speidel discussed the development  
of genetic prediction for heart failure.  
    Developing genetic prediction tools requires a robust 
dataset. “We need a lot of data that we can collect rela-
tively inexpensively, get reported, get the pedigree 
associated, and then we can actually make a genetic 
evaluation,” Speidel explained.  
    The scoring system for heart failure ranges from one 
to five, with one and two being healthy, and three to 
five being an issue. Speidel shared that his research has 
involved collecting heart scores at packing plants.  
    Speidel’s research uses a holistic approach, with a 
focus on understanding the relationship between heart 
score and the other measures that are already taken on 
animals. “One of my biggest goals was to really under-
stand how heart scores relate to other carcass traits,” 
Speidel shared. “How they relate to feed intake, or pul-
monary arterial pressures that we’re already measuring.”  
    As of August, 1,400 head of Angus-influenced cattle 
harvested in the Texas panhandle had been evaluated. 
The data also included a subset of PAP and feed intake 
scores. In that group of cattle, 71% had normal heart 
scores, while 29% were “unhealthy threes or fours.”  
    “The feedyard didn’t have any mechanisms of iden-
tifying animals prior to them having extreme heart 
failure, so we never observed those in the plant,” Speidel 

continued, adding that in some populations up to 40% 
of cattle have an affected or unhealthy heart at harvest.  
    In addition to heart scores, Speidel’s team has col-
lected PAP scores, including at nine months of age as 
they enter the feedlot, and from two to four weeks 
before harvest. PAP scores increased (worsened) across 
the feeding period, at a low elevation, which is not 
expected. “Higher PAP scores are indicating higher 
heart scores, phenotypically,” Speidel said.  
    When looking at the relationship between heart 
failure score and other carcass traits, the strongest rela-
tionship was found with hot carcass weight. “We have  
a .063 core genetic correlation between heart score and 
carcass weight,” Speidel shared. “The way I like to 
think about that is if you think about two traits that 
have a set of genes, and the genetic correlation is mea-
suring the percentage of genes influencing both traits. 
So, 63% of the genes that influence hot carcass weight 
are also influencing our problems with heart score.”  
    Larger ribeyes were also noted as having a stronger 
correlation than other carcass measures. 

Brian Vander Ley, DVM 
Associate Professor and Veterinary Epidemiologist, 
University of Nebraska–Lincoln,  
Great Plains Veterinary Educational Center 
    Dr. Brian Vander Ley conducts research aimed at 
improving livestock health and well-being, and serves as 
a veterinary Extension specialist. Concerning the issue 
of heart failure, Vander Ley said, “What we’d really like 
to do is figure out how to make animals healthier by 
figuring out what we can tie to the associations between 
characteristics of animals, the environments they live 
in, and the things we do to manage them for the out-
comes we’re interested in.”  
    One of the most challenging aspects of heart failure 
in cattle is determining what is associated, and what is 
causally related. “We see a lot of variation in not just the 
manifestation of a particular disease, but often in the 
paths that can lead to the development of a particular 
syndrome,” he explained.  
    Vander Ley then discussed the cardiovascular system, 
comparing the system to a relay race: when the baton 
holder doesn’t get to the next runner in time, the whole 
system fails. “The heart is entirely dependent on elastic 
vasculature. All the blood vessels stretch out a little bit, 
and once the heart relaxes, that stretched-out blood vessel 
will push blood back into the heart,” Vander Ley 
described. 
    The heart and cardiovascular system are finely tuned. 
The heart has two circuits: one oxygenates blood, and 
the other goes out to the organs and muscles. Each has 
to pump the same amount of blood to stay in balance. 
The right side of the heart is responsible for oxygenating 
the blood via the lungs, which is why “right-sided” heart 
failure is referenced in cattle.  

(continued from page 11)

At Heart Issue
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    Studying the progression of heart failure in cattle is 
particularly challenging. Vander Ley explained that 
things like echocardiography, which is used on humans, 
doesn’t work because of the amount of tissue the ultra-
sound would have to get through. Another challenge is 
identifying the actual cause, or incident, that leads to 
heart failure. “One of the most challenging things about 
heart disease is that in order to know when the insult 
happens, we have to figure out what the insult is, which 
is the holy grail of research,” Vander Ley said.  

    The heart of an animal in heart failure will compen-
sate for some time by increasing in rate, or building 
extra muscle, masking the issue. Additionally, the tim-
ing of the failure when a heart is evaluated presents a 
challenge for researchers. Vander Ley asked, “Are we 
looking at different stages of progression, or are we 
looking at different severities of disease?” 

ST

BCHF has been affecting cattle that are close to finished weight at an increasing rate.
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Best Practices to Receive the  
Most Accurate Genetic Predictions Jackie Atkins, PhD Matt Spangler, PhD

Bob Weaber, PhD Wade Shafer, PhD

Adding a DNA test to your decision  
is like knowing . . .
u 25+ calving ease scores 
u 22 birth weights 
u 25+ weaning weights 
u 25+ yearling weights 
u Stayability/productivity records on 15 daughters 
u 6 carcass weights 
u 10 marbling scores 
u 8 ribeye area measurements 

All this from a test you can complete  
before you wean the calf.

Clearly define breeding objectives 
With the ability to increase the rate of genetic change 

comes the possibility to make mistakes at a faster pace. Breed-
ing goals need to be clearly identified to ensure that selection 
at the nucleus level matches the profit-oriented needs of the 
commercial industry. 

1

Use whole herd reporting 
Inventory-based reporting captures more complete  

phenotypes on reproduction and longevity traits, and thus 
creates more accurate genetic selection tools. 

2

Properly define contemporary groups 
It is important for the precision of the genetic evaluation 

to group animals treated uniformly. Proper reporting of  
contemporary groups reduces bias in EPD. 

3

Take data collection and reporting seriously 
Phenotypes are the fuel that drives the genetic evalua-

tion.  Take pride in collecting accurate data.  Report records on 
the complete contemporary group in order to paint the most 
accurate picture of the genetics in these cattle.  If possible, col-
lect additional phenotypes like mature cow weight, cow body  
condition score, udder scores, feed intake, and carcass data. 

4

Make both thorough and accurate  
phenotypic data collection for  
economically relevant traits a high priority 
The quantity and quality of fertility traits need to dramat-

ically improve. Providing disposal codes to identify why 
females leave the herd is vital. Commercial data resources, 
where the true economically relevant traits exist, are going to 
become more critical to capture. Breeders can help prove the 
genetics of their own seedstock by encouraging their commer-
cial customers to join ASA’s Commercial Total Herd Enrollment 
(THE) option and add valuable data to the evaluation. 

5

Use index-based selection 
As the list of published EPD continues to grow, using 

economic selection indices will become even more helpful to 
reduce the complexity of multiple trait selection.  

If the number of EPD increase, tools to reduce the  
complexity of sire selection for commercial producers must 
continue to develop.  Breed associations and seedstock pro-
ducers have the obligation to aid commercial clientele in 
making profitable bull selection decisions.  

6

Use genomics 
Genomic selection offers an opportunity to increase the 

rate of genetic change and break the antagonistic relationship 
between generation interval (the average age of the parents 
when the next generation is born) and the accuracy of selec-
tion (e.g., accuracy of EPD) — two components that determine 
the rate of genetic change. However, as with any tool, genomic 
information must be used correctly and to its fullest extent. 

7
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Total Herd Enrollment (THE) 
A cow inventory reporting program, THE 

requires participants to provide annual repro-
ductive and inventory status on their cow herd.  
THE is designed to improve quality of data  
submitted for the genetic evaluation, and in turn 
improve and develop reproductive EPD. By  
submitting data on the entire calf crop or contemporary group, breed-
ers will receive more accurate predictions of their cattle. The ASA has 
four THE options to fit most seedstock and commercial operations. 

Best Practices for Genomic Testing

All animals within a contemporary 
group should be genotyped. 
If genomic data are meant to truly enable selec-

tion decisions, this information must be collected  
on animals before selection decisions are made. The 
return on investment of this technology is substan-
tially reduced if it is used after the decision is made. 
The ASA’s Calf Crop Genomics (CCG) program offers 
50% off GGP100K test for breeders who commit  
to genotype the entire calf crop. See sidebar for more 
details. 

1

Both male and female animals  
should be genotyped. 
The promise of genomic selection has always  

suggested the largest impact is for lowly heritable 
and/or sex limited (e.g., fertility) traits or those that are 
not routinely collected (e.g.,disease). This is indeed true, 
but it necessitates that genotyped animals have pheno-
types. For sex-limited traits, this becomes a critical 
choke point, given that historically the vast the vast 
majority of genotyped cattle are males. If producers 
wish to have genomic-enhanced EPD for traits such as 
calving ease maternal and heifer pregnancy, they must 
begin or continue to genotype females. The ASA has a 
unique program called the Cow Herd DNA Roundup 
(CHR) to help herds collect female genotypes. See side-
bar for more details. 

2

Genotypes can provide useful  
information in addition to  
predictions of additive genetic merit. 
Do not forget the value in correcting parentage 

errors, tracking inbreeding levels, identifying unfavor-
able haplotypes, estimating breed composition, and 
estimating retained heterozygosity.  All of these can be 
garnered from populations that have a well-defined 
set of genotyping protocols. 

The beef industry should be congratulated for the 
rapid adoption of genomic technology, but there is  
a lot of work to do.  Of critical importance is the fact 
that genomic technology will continue to change and 
does not replace the need for phenotypes nor the  
fundamental understanding of traditional selection 
principles including EPD and accuracy.

3

Cow Herd DNA Roundup (CHR) 
The Cow Herd DNA Roundup (CHR) is designed to increase the 

number of female genotypes to better predict maternal traits, such  
as maternal calving ease. Genotyping entire 
herds reduces bias created when only the 
best cattle are genotyped. Gathering massive 
amounts of genotypes on entire cow herds 
will significantly improve the genomic pre-
dictions and rate of genetic progress. As 
parentage testing is included, CHR herds 
will have pedigrees validated through  
DNA. Participating breeders benefit from having genomically 
enhanced EPD on the entire cow herd — equivalent to a lifetime 
number of calf records in several traits for an exceptionally low cost. 

Carcass Expansion Project (CXP)    
Despite the importance of carcass traits to our industry, few  

producers devote resources to collecting and recording actual  
carcass data.  While the Carcass Merit Program (CMP) is a valuable 
progeny test, it is limited in the number of 
records produced. We cannot depend on the 
CMP alone to bring in carcass data. In the age 
of genomics, it is clear we need genotypes on 
animals with actual carcass phenotypes. 

Adding another layer of commitment to 
predicting carcass traits, the ASA initiated a 
new program, called the Carcass Expansion Project, in the fall  
of 2018 to increase the number of carcass records on genotyped  
animals. The ASA is are ramping up both phenotypic and genotypic 
data collection on terminal calves — a vital part of our vision.

Calf Crop Genomics (CCG) 
Calf Crop Genomics, a research project launched by the ASA in 

collaboration with Neogen Genomics, offers 50% off GGP100K 
genomic test including parentage ($25 compared to $50 equivalent 
test) to participating breeders who test their entire calf crop. Geno-
typing entire calf crops is important to use 
genomically enhanced EPD (GE-EPD) for 
selection decisions, reduce selection bias in 
genomic predictions, and increase the vol-
ume of genotyped animals for future 
improvements to genetic predictions. The 
latter two points make any singular 
genomic test in the future better for all 
members using genomics.
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by Lilly Platts

The increase in Bovine Congestive Heart Fail-
ure (BCHF) in finished cattle has added a new 
challenge for many feeders, including identi-
fying affected cattle in time, and getting to the 
root of the issue. Dr. Randall Raymond, direc-
tor of research and veterinary services for 
Simplot Land and Livestock, and David Trow-
bridge, manager of Gregory Operations, have 
a depth of knowledge and experience in the 
industry. Simplot is an integrated operation, 
taking their own cattle from conception to the 
feedlot, as well as many acquired cattle from 
across the western US, while Gregory Feed-
lots feeds a range of cattle from a variety of 
backgrounds. These two operations provide 
an insightful look at managing the issue in two 
very different systems.  

in the

Simplot Land and Livestock, headquartered in  
southern Idaho, is a diversified business including 

30,000 mother cows, multiple feedyards with a capacity 
of 200,000, in addition to a large packing operation. After 
observing an increase in BCHF throughout their oper-
ation and seeing catastrophic death loss in other areas — 

like the 2022 heatwave in Kansas that caused hundreds 
of deaths per day in feedlots — Raymond and his col-
leagues at Simplot set out to research the issue.  
    The continuity of the business has allowed Simplot  
to closely track cattle from conception to the rail. To 
date, they have evaluated around 95,000 animals 
affected by heart failure, and obtained DNA samples 
and genotypes on each. From this data, they have  
identified a promising solution.  
    “We’ve developed a genetic prediction model for 
heart failure,” Raymond shares. “The outcome is very 
robust. The heritability is in the 0.35 range, and the 
accuracy is between 0.8 and 0.85.”  
    A test has been developed, which started with a 
methodology established by the USDA identifying  
four DNA markers important to heart failure. “As we 
pulled that into a broader population, one of those four 
markers identified by the USDA was validated in this 
larger population and we found thousands of other 
markers. It’s what we call a polygenic trait. We don’t 
know how many genes, but it’s probably dozens, and 
we know it’s thousands of markers that are predictive,” 
Raymond explains.  
    The test was recently licensed through Neogen and  
is just coming onto the market. 
    Heart failure risk is now a consideration throughout 
the Simplot system. “It’s really a multi-tiered approach,” 
Raymond shares. “From the cow-calf standpoint, we’re 
trying to reduce feedyard incidents by screening all of 
our bulls that are going on commercial cows for this trait. 
We’re not going to put another bull in that battery that 
hasn’t been screened and assessed for heart failure risk.”  
    Raymond emphasizes that this genomic test is not 
the same as Pulmonary Arterial Pressure (PAP) testing. 
“The association between PAP EPD and PAP scores is 
relatively low. We believe they are two separate traits. 
We think that this heart failure model we’ve developed 
encompasses multiple pathophysiologic pathways to 
heart failure. We believe elevated PAP is just a clinical 
sign of right-sided heart failure. It’s a heart that’s in the 
process of failing. This genetic test is really independent 
of PAP, and broader. We think that using PAP and this 
genetic prediction model together should have some 
benefit, and there could be some synergies to using 
both the traits in a multi-pronged approach toward 
selection, but they’re very separate.”  
    At Gregory Feedlots, Taybor, Iowa, cattle are coming 
in from a variety of operations. Trowbridge shares, “We 
have between 60 and 70 different customers each year, 
from 20 different states. Our customers’ genetics are 
varied, from straight Angus to very mixed breeds.”  

22    SIMTALK
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    Trowbridge attributes the issue to a combination of 
genetics and overfeeding. “We’re taking cattle to a 
weight that’s past their maximum growth, and just 
putting on fat. I don’t think that’s the whole reason, but 
with the combination of genetics and overfeeding is 
where we are seeing it,” Trowbridge explains.  
    Gregory Feedlots does not see many deaths from 
BCHF, which Trowbridge attributes to their specific 
sorting procedure. “We’re sorting them at finish time. 
We’ll go into a pen of one hundred head and pull every 
animal we think has between five and six-tenths of an 
inch of backfat.”  
    While Trowbridge and his colleagues are sorting cat-
tle for processing based on individual evaluation, some 
systems involve sorting cattle when they come into the 
feedyard based on frame and muscle score. Largely, these 
pens are sent to slaughter as a whole, which means ani-
mals that finish faster may stay in the feedlot longer, 
leading to an increased risk of heart failure.  
    Over-fattening is top of mind, but Trowbridge empha-
sizes that cattle are still pushed to finish quickly, which is 
industry standard. “We are very aggressive implanters, 
and very aggressive feeders,” he says.  
     Simplot has been employing a similar sorting approach 
for some time. “We’ve trained our pen riders to go into 
groups of cattle that are at high risk, or during high-risk 
times of the year, to identify some specific clinical signs. 
Then we remove them from the pen and ship them,” 
Raymond shares. “That’s allowed us to do a couple 
things. One is that we get the cattle to a harvest facility 
before they die. Two, it’s given us the opportunity to  
see a lot of hearts that are in end-stage heart failure,  
but they made it to the plant.”  
    Raymond and Trowbridge both acknowledge that 
simply feeding cattle at a slower rate, or to be less fat, 
doesn’t fit within the industry or make financial sense.  
    Additionally, high performance isn’t a straightfor-
ward indicator of risk. “We do know it [BCHF] is highly 
connected to performance. Animals that have a propen-
sity for high carcass weight and high average daily gain 
tend to also be at high risk for this syndrome. However, 
there are animals with that same profile that are also 
low-risk,” he explains.  
    Beyond the financial implications of finished cattle 
dying in the feedyard, animal welfare is a priority. Ray-
mond explains that animals with heart failure don’t 
respond to treatment — often showing signs of lethargy, 
respiratory distress, and occasionally swelling — which 

ST

can leave those caring for them feeling helpless. “We’ve 
tried a lot of things. The only option is to get them 
removed from the system and harvested prior to 
becoming more clinical or dying. That’s been our most 
effective tool to date with handling the cattle that are  
in the pipeline: training our pen riders to identify those 
animals early,” Raymond expands.  
    Animal welfare matters to the consumer as well. 
“Letting this condition perpetuate itself is going to be 
really challenging from an animal welfare standpoint,” 
Raymond says.  
    Heat stress can be the breaking point for an animal  
at risk for heart failure. The huge losses from heat stress 
in recent years made international news, and placed a 
significant amount of scrutiny on the industry. “From  
a global industry perspective, if we don’t work on this 
in a really coordinated fashion we’re going to see a lot 
more of that. We’re going to have really high scrutiny 
on animal welfare, and I think we should be scrutiniz-
ing ourselves about if we’re doing the right thing.”  
    The feedyard presents a number of challenges 
beyond BCHF, and minimizing other risk factors sets 
cattle up for success. Trowbridge explains that a good 
health protocol and genetics are vital. “Calves should 
be weaned for at least 60 days, and on a good nutrition 
and vaccine program,” he shares. “I believe we can’t 
make the cattle any better than they are, so genetics is 
another huge thing.” 
    While BCHF has the largest financial implications for 
feedyards, Raymond believes the entire industry should 
be committed to improvement. “I think seedstock pro-
ducers should be really worried about it,” he shares. 
“Without testing cattle and being judicious we are 
going to continue selecting cattle that generate these 
high-risk animals because it’s somewhat unknown 
without doing genetic testing,” Raymond concludes.

photo by Susan Russell
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by Derrell S. Peel, Oklahoma State University Extension Livestock Marketing Specialist 

Feedlot production continues to develop and 
reflect changes in cattle genetics and feeding 
technology and management. This article 
summarizes trends in production and produc-
tivity in Kansas feedlots over the last 15 years.

Management
Feedlot Trends

Productivity

The data is from the Focus on Feedlots survey
compiled by Kansas State University. Figures 1–6 

depict data as 12-month moving averages, which 
smooths month-to-month and seasonal variation  
to focus on underlying trends. This article focuses  
on steers, but data on heifers indicates similar trends 
over time. 
    Figure 1 shows how feedlot placement and finishing 
weights have changed over time. Average final weights 
the last twelve months have been 1,419 pounds, up 80 
pounds from the average final weight in 2010. Average 
initial weights have been lower in recent years, averag-
ing 757 pounds the last year, and down by 43 pounds 
from the 2010 level. Both initial and final weights are 
impacted by cyclical variation in cattle numbers and by 
feed costs. 

    The gap between initial and final weights means that 
the amount of cattle gain occurring at the feedlot has 
increased over time. Figure 2 shows the increasing 
amount of total feedlot gain over time. Total feedlot 
gain currently averages 123 pounds more than in 2010. 
About two-thirds of the increase in total feedlot gain is 
due to increased final weight, with the remaining one-
third due to lighter placement weights. 

    Feedlot cattle achieve more total gain now than before 
due to increased days on feed. Figure 3 shows that aver-
age days on feed has increased significantly in recent 
years to a current average of 187 days, up by 39 days 
from 2010. More days on feed means that the resulting 
feedlot turnover rate has decreased from 2.46 in 2010 to 
1.95 currently. This means that feedlots can now finish 
slightly less than two sets of steers per year, or in other 
words, feedlots can maintain feedlot capacity while 
producing fewer animals per year. 

    Figure 4 shows that average animal performance is 
quite variable over time. Average daily gain (ADG) is 
very seasonal and is impacted by weather, placement 
weight, feed markets, and cattle cycles, in addition to 
long-term trends. Feedlot ADG appears to have gener-
ally decreased since the peak in 2014. Most relevant to 
the current situation is the sharp drop in average daily 
gain in the past 12 months. Since late 2022, the 12-month 
moving average of ADG has decreased by 3.4 percent to 
a current level of 3.46 pounds per day. 
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    The feed/gain ratio, along with ADG, are the two 
most important economic indicators of feedlot prof-
itability. Figure 5 shows that feed efficiency in feedlots 
has declined over time with the feed/gain ratio trend-
ing higher. Feedlot feed efficiency is impacted by the 
same list of short- and long-term factors that affect ADG. 
The average feed/gain ratio has increased sharply in 
the past year with the current feed/gain ratio at 6.33,  
up 2.8 percent from one year ago. 

    Figure 6 shows the concerning trend of higher feedlot 
death loss over time. The most recent 12-month average 
steer death loss rate is 1.93 percent, up 56 percent from 
the 2010 level. 

    Feedlot productivity and management combine with 
underlying feed market conditions to determine feedlot 
cost of gain. Figure 7 shows the monthly feedlot steer 
cost of gain. After peaking at a record level of $149/cwt. 
in March 2023, cost of gain is declining with lower corn 
prices, to the most recent October level of about $133/cwt.

ST

Editor’s note: This article originally appeared in the 
Oklahoma State University’s Cow-Calf Corner newsletter.
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INDUSTRY UPDATE

Mycoplasma bovis, a Sneaky Invader 
by Ronald K. Tessman, DVM, PhD, DACVIM, DACVPM, 
Beef Cattle Technical Consultant, Elanco Animal Health 

    Mycoplasma bovis (M. bovis) is a small, pleomorphic 
bacterium in cattle that commonly affects feedlot cattle. 
Like other pathogens infecting cattle, M. bovis can have 
significant implications on processing cattle, productiv-
ity, and operational profitability. M. bovis is especially 
concerning for producers because the bacteria do not 
have a cell wall, meaning it has a poor response to some 
commonly used antibiotic therapies. 
    It can be very difficult to identify when feedlot cattle 
are infected with M. bovis because the bacteria do not 
immediately trigger an immune response, meaning clin-
ical signs of disease can take a while to appear. The 
opportunistic nature of the bacteria allows it to grow 
slowly or even lay dormant until the host’s defense 
mechanisms are compromised, taking the first opportu-
nity to attack the animal’s suppressed immune system. 
    Stress from weaning, transportation, and nutritional 
transition, coupled with M. bovis’s ability to inhibit an 
immune reaction to fight off infection can lead to a variety 
of serious, sometimes life-threatening diseases, including: 
    • Chronic pneumonia 
    • Myocarditis: A condition that causes inflammation 

of the heart muscle 
    • Tenosynovitis: A disease that infects the joints and 

surrounding tendons causing severe inflammation 
    • Otitis: An infection of the middle ear caused by 

severe swelling 
    • Conjunctivitis: An infection of the transparent 

membrane that lines the eyelid and eyeball, also 
known as pinkeye 

    Although M. bovis is most associated with these 
chronic diseases, more recently, M. bovis has been 
increasingly identified with Mannheimia haemolytica, Pas-
teurella multocida, and Histophilus somni, common 
pathogens in the BRD complex, leading to serious and 
often chronic respiratory disease. More concerning, M. 
bovis can also induce significant respiratory disease in 
the absence of these primary BRD pathogens. 

    P ure mycoplasma cultures confirm that animals expe-
riencing respiratory disease caused by M. bovis will have 
gross lesions that are often discolored and fibrous. Lungs 
are firm on palpation and small bb-like abscesses that 
have combined into a larger mass may be present on one 
or all lung lobes. Additionally, there will be lobular or 
lobar consolidation, meaning normally air-filled sacs of 
the lung are instead filled with bacteria and inflamma-
tory materials. It can be highly variable and often doesn’t 

continued on page 32

correlate with clinical disease severity. Severely ill calves 
may have little to no lung consolidation. 

    Mycoplasma organisms require special media and 
growth conditions. M. bovis is usually transmitted by 
direct contact with an infected animal. The pathogen will 
multiply with no clinical signs and then wait to attack 
when the host’s immune function is suppressed. 
    Once a calf sheds the pathogen, it can shed for 
months. However, it is not clear if it is a persistent infec-
tion or if it is a repeated clearing and reinfection. M. bovis
appears to move quickly among cattle by respiratory 
route when introduced to a naïve group of cattle, leading 
to a high prevalence of M. bovis among newly received 
feedlot cattle. 

    Cattle infected with M. bovis can show clinical signs 
including nasal discharge, cough, often appear depressed, 
and may have excessive tearing. Rectal temperatures are 
often elevated but may be lower than what is associated 
with other BRD pathogens. In herd outbreaks it is not 
uncommon for a percentage of animals to present with 
lameness associated with infectious arthritis or tenosyn-
ovitis. They may also have drooping ears with or without 
a head tilt due to otitis, a middle ear infection. 

    Definitive diagnosis of M. bovis associated BRD may 
be difficult. Several mycoplasmas can be cultured from 
cattle that have been associated with sporadic disease. 
That’s why most recent recommendations have focused 
on PCR diagnosis. The sensitivity and specificity of these 
methods are reportedly high. However, we must be care-
ful when using these tests because, most often, the 
reported sensitivities and specificities are analytical 
rather than clinical. In most practical cases, diagnosis can 
be made based on clinical signs, pathological changes, 
and history. 

    Since M. bovis is difficult to diagnose, can cause multiple 
chronic infections, and responds poorly to antimicrobials, 
it can be challenging to treat and control. Antibiotics with 
label indications for M. bovis including florfenicol, 
enrofloxacin, and tulathromycin can be effective tools in 
treating infections caused by the pathogen when the 
proper dose is administered at the onset of clinical signs. 
When using antibiotics, practicing antibiotic stewardship 
is key. Determining an accurate dosage by weighing 
calves can help to both ensure efficacy and reduce risk of 
overuse of antibiotics. Regardless of the antibiotic used, 
producers should continue to closely monitor calves and 
follow recommended protocol for re-treatment. 
    L ike other bacterial infections, proactive management 
practices and prevention are instrumental for reducing 
the occurrence and impact of M. bovis in feedlot cattle. 
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Vaccinating calves can help build immunity to viruses 
that predispose to bacterial infection. Taking steps to 
minimize stress in transport, upon arrival, and through-
out transition can play a vital role in supporting the 
immune system so its defense mechanisms can focus on 
warding off infection. Producers may also consider cate-
gorizing cattle by risk level for disease upon arrival to 
allow for consistent monitoring and support to mitigate 
a disease outbreak. 
    M. bovis is an elusive pathogen. That’s why preven-
tion tactics, proper diagnosis, and antibiotic therapy are 
key for reducing the transmission, colonization, and 
attack of this pathogen and its impact on cattle health 
and a producer’s bottom line. 

Nutrition Requirements of the Cow Herd 
by Mark Z. Johnson, Oklahoma State University Extension 
    As we near the winter months and the time of year 
when feeding harvested forage becomes the norm in 
Oklahoma, we address the topic of daily nutritional 
requirements of the cow herd. Grazing and feed 
expenses account for about 42%–52% of the input cost of 
a cow-calf operation. Knowing the nutritional needs of 
our cows helps us cost-effectively meet their needs. 

Overfeeding or underfeeding both rob the profit poten-
tial from cow-calf operations. During the normal 
production cycle, cows should gain some weight/body 
condition during the dry stages and lose some 
weight/body condition while nursing a calf. With that in 
mind, having cows at a BCS 5–6 going into the calving 
season is optimal. This means that cows are in good 
shape and have ample energy reserves to draw upon 
when the “spike” in Crude Protein (CP) and energy 
(TDN) requirements occur post-calving as the cow 
begins lactation. Cows need to be in good shape at the 
beginning of calving season to reduce the rebreeding 
interval and stay on schedule to breed, calve, and raise a 
calf to weaning each 12 months. 
    Assuming we have an ample supply of good-quality 
water and an adequate vitamin/mineral supplementation 
program, the two primary nutritional requirements of 
cows are CP and TDN. In normal weather, there are three 
primary influences on the daily requirements of both: 
    1. Mature Weight 
    2. Level of Milk Production 
    3. Stage of Production 
    Where cows are now in the production cycle and when 
they will start calving should be considered when making 
management decisions regarding feeding. The example 

OPEN HOUSE and BID OFF BULL & FEMALE SALE  
Saturday February 17, 2024 – 12:30 PM (CT)
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Hook s̀ Beacon 56B, Hook s̀ Eagle 6E, MR NLC Upgrade U8676, 

 SF Cowboy H1, Rhodes Justified 188

Hook`s Eagle 6E

Basin Payweight 1682
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below follows a 1,300-pound cow through a normal pro-
duction cycle during the middle trimester of pregnancy, 
the final trimester of pregnancy, and the first 90 days post-
calving based on her level of milk production. 
    During the middle third of pregnancy, the 1,300-
pound mature cow needs: 
    CP = 1.64 pounds per day 
    TDN = 11 pounds per day 
    The same 1,300-pound cow in the final third of preg-
nancy needs: 
    CP = 1.84 pounds per day 
    TDN = 13.3 pounds per day 
    The increased nutritional needs reflect not only the 
cow’s maintenance requirements but also the increased 
growth and development of the fetus as calving draws 
near. 
    After calving, during the first 90 days of lactation, the 
same 1,300-pound cow will have increased nutritional 
requirements based on how much milk she is producing: 
    If giving 25 pounds of milk per day at peak lactation, 
she will need: 
    CP = 3.4 pounds per day 
    TDN = 19.3 pounds per day 
    If giving 35 pounds of milk per day, she will need: 
    CP = 4.2 pounds per day 
    TDN = 22.2 pounds per day 
    In summary, the same cow has a dramatic rise and fall 
in protein and energy needs over the normal production 
cycle. Knowing these requirements is essential to cost-
effective feeding of the cow herd. Managing our 
nutritional program correctly plays a huge role in repro-
ductive performance.   

“One Black Mark” 
by Maureen Hanson, Bovine Veterinarian  
    Liver abscesses continue to be the one black mark in 
an emerging vein of the dairy industry that otherwise is 
mostly rosy: beef-cross cattle. 
    According to the National Association of Animal 
Breeders (NAAB), units of beef semen sales increased by 
260% from 2017 to 2021, largely due to the strategic shift 
by dairy producers to capture more value for their surplus 
calves. Those beef-on-dairy-bred calves have been a wel-
come addition to US feedlots, as the US beef cow herd hit 
historically low numbers in roughly the same timeframe. 
    But the challenge of liver abscesses in finished beef-
cross cattle continues to frustrate feeders and packers. 
Severe liver abscesses can negatively impact cattle per-
formance in terms of lower body weight, carcass yield, 
and dressing percentage. They also can cause livers to be 
condemned at slaughter, and may result in even more 
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condemned tissue if the infection spreads to other 
organs and tissue. And if a liver abscess ruptures during 
slaughter, it necessitates stopping the production chain 
at the packer so equipment can be cleaned and sanitized. 
This can dramatically affect a plant’s daily production 
yield. In large plants, industry estimates suggest chain 
stoppage can result in productivity losses of up to $3,000 
per minute. 
    At the 34th Florida Ruminant Nutrition Symposium, 
Dr. Tiruvoor Nagaraja, PhD, professor of microbiology at 
Kansas State University, presented a review of liver 
abscesses in beef-on-dairy animals, and the industry’s 
knowledge of the issue to date. 
    Nagaraja said that although no scientific studies have 
yet been performed to validate the higher levels of liver 
abscesses in fed cattle with dairy genetics, “there is con-
sensus that the incidence in beef-on-dairy cattle is two to 
three times greater than crossbred beef cattle.” 
    L iver abscess can range from one to hundreds in a sin-
gle animal, and vary in size from a pinpoint to more than 
15 cm in diameter. So far, no reliable diagnostic tools 
have been developed to detect them, as both blood tests 
and ultrasound have failed to reliably identify liver 
abscesses prior to slaughter. 
    Nagaraja explained that liver abscess formation is 
likely the result of “good” bacteria that helps digest feed-
stuffs in the rumen escaping to the bloodstream and 
setting up shop in the liver, where they create infection 
sites that progress to abscesses. 
    The overgrowth of the bacteria — the two most com-
mon being Fusobacterium necrophorum and Trueperella 
pyogenes — is thought to be caused by a highly acidic 
environment (acidosis) that causes lesions to form on the 
rumen wall (rumenitis). The bacteria then travel via the 
bloodstream from the gut to the liver, creating the  
“acidosis-rumenitis-liver abscess complex.” 
    Why dairy-beef and dairy-cross animals seem to be 
more susceptible to liver abscesses is not completely 
understood. But Nagaraja said their increased incidence is 
associated with the following dietary feeding programs: 
    • Inadequate roughage in the diet: Diets containing 

rapidly fermentable grains — such as wheat and 
barley — or processed grains like steam-flaked or 
high-moisture corn. 

    • Long feeding duration at the feedlot stage: Dietary 
adjustments to address these contributors could 
help to lessen the incidence of liver abscesses. Fur-
ther, Nagaraja said the antibiotic tylosin, fed with 
veterinary oversight, is the most effective antibiotic 
to control liver abscesses. 

    However, concern over the development of antimi-
crobial resistance, and the desire to reduce antibiotic use 
in food-animal production, are fueling research in alter-
native interventions to control liver abscesses. To date, 
two vaccines have been developed for that purpose, 
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with one subsequently being with-
drawn from the market. 
    Feeding probiotics and essential 
oils as feed additives is also being 
explored. The essential oils limonene 
and thymol have been shown to  
successfully inhibit growth of 
Fusobacterium necrophorum. More 
research continues to potentially 
solve this compelling issue for both 
the beef and dairy industries.  

Your Cattle Forage 
Analysis Results Are In: 
Now What? 
Purina  
    Harvested forages, like hay, are a 
significant investment for cattle 
nutrition programs. The USDA cur-
rently estimates hay to cost $209 per 
ton as of September, up 28.3% from 
2011. These prices can vary widely 
depending on your location and the 
demand for forage. 
    No matter your overall cost of buy-
ing or baling hay, it is vital to get a 
grasp on the quality of your forages 
to know if your cattle are getting 
what they need. Before you start feed-
ing forage, get it sampled and then 
create a balanced nutrition program. 
    “While it can seem like a daunt-
ing task, understanding a few key 
values can make results analysis 
easier,” says Chad Zehnder, PhD, 
cattle nutritionist with Purina Ani-
mal Nutrition. 
    Here are a few values to pay 
attention to when you get your cat-
tle forage analysis back: 

    Dry matter is the simplest mea-
surement to understand, and it is 
critical to know. Analysis results 
should always be viewed on a DM 
basis to remove moisture variation, 
especially when comparing values 
between forage for cattle. 
    “Dry matter can tell you quite a 
bit about how forages were har-
vested and how they may transform 
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during storage,” says Zehnder. “You’ll also know your 
risk for mold and yeast growth.” 

    Crude protein is a calculation of nitrogen content mul-
tiplied by 6.25. In most cases, CP can be used to balance 
protein in cattle feed rations. 
    “Stored cattle forage that has undergone significant 
heating is an exception. In this instance, the analysis 
should account for bound protein or unavailable protein, 
defined as ADF-CP, where ADF is acid detergent fiber. 
This value is used to report available crude protein 
(ACP), which can be used to balance cattle feed rations 
for protein,” says Zehnder. 

     Values used to interpret energy content are often the most 
confusing. The only real determination of a feed’s energy 
value is through feeding trials. Therefore, forage energy  
is estimated based on measurable values in a feedstuff. 
    “ADF and neutral detergent fiber (NDF) are labora-
tory procedures used to predict forage digestibility and 
intake potential,” says Zehnder. “Forage intake potential 
decreases as forages mature and NDF fractions increase. 
Likewise, cattle forage digestibility decreases as ADF 
fractions increase.” 
    ADF content is the best laboratory measurement of for-
age energy value. ADF is used in prediction formulas to 
calculate energy value expressed as net energy gain (NEg) 
and net energy maintenance (NEm). These values can be 
used to balance cattle feed rations for energy requirements. 
    “Relative feed value (RFV) is often reported and con-
siders forage dry matter digestibility and dry matter 
intake,” says Zehnder. “RFV is not used to balance diets 
but can be useful in comparing multiple lots of hay or to 
get a basic idea of forage quality.” 

    Consider macromineral content (Ca, P, K, and Mg). 
Concentrations can vary, but knowing forage macromin-
eral content can help estimate supplementation 
requirements; for example, if you’ve experienced winter 
tetany in the past and want to estimate magnesium sup-
plementation needs. 
    While macromineral analysis can be helpful, 
micromineral analysis is more expensive. It’s also diffi-
cult to get a representative sample of microminerals 
because forage content varies by field and season. 
    “That’s why providing quality mineral year-round is 
important, so you ensure your cattle are receiving the 
nutrients they need,” says Zehnder. 

    A good rule of thumb for balancing a cow ration is to 
aim for the following daily nutrition requirements for a 
1,400-lb. cow during the middle of pregnancy on a dry 
matter basis: 

    • 23 lbs. of DM 
    • 7.1% CP 
    • 0.44 Mcal/lb. of NEm 
    • 0.19% calcium (Ca) 
    • 0.15% phosphorus (P) 
    These values will need to be adjusted based on a vari-
ety of factors, including animal age, stage of production, 
current body condition, animal size, environment, etc. 
    “Well-interpreted results can be used to fine-tune cat-
tle diets, meet cattle requirements, and optimize 
performance. But don’t interpret alone,” says Zehnder. 
    B ring your feed supplier, nutritionist, and agronomist 
to the table. A whole-farm approach can help determine 
the best way to use your cattle forage today and help you 
raise better forages in the future. 

Tyson Leaving “No Stone Unturned”  
in Plans to Cut Costs, Improve the Business 
by Nathan Owens, Agriculture Dive 
    The nation’s largest meat packer reported its third 
consecutive loss as it trudges through a period of margin 
compression driven by tighter supplies, lower pricing, 
and soft demand. 
    Despite lackluster earnings results, leadership was 
upbeat, saying income has improved from the previous 
quarter and Tyson is headed in the right direction as the 
company focuses more of its efforts on food service. 
    President and CEO Donnie King highlighted 
improvements in the chicken segment, which has been 
weighed down by high grain and input costs, as well as 
solid results from Tyson’s prepared foods segment. He 
also noted various challenges in the beef and pork seg-
ments that have affected profit margins. 
    Cattle supplies continue to be tight as the industry 
patiently waits for herds to rebuild, which has moved 
prices higher. Meanwhile, the pork industry is working 
through supply-demand imbalances with signs of 
improvement as grain costs decline. 
    “Despite these headwinds, our goal remains to be 
best-in-class operators, so that we can manage these 
businesses as efficiently as possible. We remain focused 
on what we can control,” King said in the earnings call. 
    This year has been challenging for Tyson, Smithfield, 
JBS, and other meat companies due to volatile prices and 
soft consumer demand, resulting in consecutive losses 
and a number of operational closures and consolidations. 
    So far, Tyson has closed six of its “older, less efficient 
plants” to better manage its chicken processing capacity, 
King said, and will bring “two smaller fresh meats case-
ready, value-added facilities offline” to “leverage 
efficiencies and reduce network redundancies.” 
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    “We will continue to evaluate our production foot-
print and network to drive efficiencies,” King said. 
    Looking ahead, Tyson is expecting input cost improve-
ments to have a positive impact on the business next year. 
    In fiscal 2023, the company generated sales of $52.9 
billion, down less than 1% from the previous year. It also 
recorded an operating loss of $395 million over the past 
12 months. Adjusted income was $933 million, down 
79% from the previous year. 
    Tyson’s fourth quarter earnings were mixed on Wall 
Street, with adjusted income beating analyst expecta-
tions as sales dipped during a rocky market backdrop, 
according to a Zacks Consensus Estimate. 

Pros and Cons of Using Darts to Treat Cattle 
by Rhonda Brooks, Bovine Veterinarian  
    Whether you are for or against the use of darts — 
remote drug delivery (RDD) devices — to administer 
pharmaceutical products to cattle, the tools have gained 
traction in livestock production practices over the years 
and are likely here to stay. 
    In a survey Bovine Veterinarian conducted this past 
summer, 369 veterinarians and producers weighed in to 
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share their preferred ways to treat cattle on pasture. 
Respondents ranked their preference for using darts sec-
ond only to walking the animals to a nearby barn or 
facility for treatment. The latter was preferred by only a 
slim margin: 128 votes to 124 votes. 
    Survey participants’ votes for the other treatment 
options presented included trailering to a facility (47), 
roping (64), or doing nothing (6). 
    A study by USDA, completed in 2017 and updated in 
March 2023, found a range of use among cow-calf opera-
tions across the country. As a positive, the study noted, 
“pneumatic darts can be used to administer antibiotics 
and other injectable medications to cattle to reduce the 
need to run animals through a chute or use other immo-
bilization practices such as roping.” 
    Use of the darts varied considerably by size of opera-
tion. During a 12-month period, USDA found that “4.3% of 
small, 15.8% of medium, and 32.8% of large operations 
used at least one pneumatic dart to deliver injections. 
Across all cow-calf operations, 8.1% used at least one 
pneumatic dart to deliver injections. Overall, 1.1% of cattle 
were injected with pneumatic darts (data not shown), and 
this percentage did not differ substantially by herd size.” 
    T he USDA summary offers one of the key risks associ-
ated with using RDDs: “There is risk that the intended 
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target may be missed with a pneumatic dart and instead hit a location that 
could compromise an animal’s welfare. Because of this, and other reasons, 
the Beef Quality Assurance (BQA) program has an advisory statement 
against the use of pneumatic darts.”  

    Josh Newton’s perspective is RDDs are just one more tool in the toolbox 
that can help ensure sick cattle get the treatment they need. 
    “I think veterinarians and producers find the value in an RDD because it 
empowers them to deliver various medications at a distance safely and effec-
tively to those animals in need,” says Newton, cervid livestock division 

manager for Pneu-Dart, Inc., based 
in Williamsport, Pennsylvania. The 
50-plus-year-old company provides 
a variety of RDD systems for live-
stock producers, wildlife managers, 
and conservationists. 
    “(An RDD) can be used for a vari-
ety of different products and 
situations,” Newton says. “I try to 
tailor it for specific cases. My num-
ber one (use) is for capture work or 
sedation when you need to restrain 
the animal’s movement and no facil-
ity is available to do that.” 
    Along those same lines, South 
Dakota State University Extension 
says the use of RDDs can be a good 
option when there are safety consid-
erations for people and animals. 
    Newton adds: “When there’s a 
better treatment option for the ani-
mal that doesn’t involve remote 
delivery, that’s the right way to go.” 
    Pneu-Dart offers a variety of 
training videos and other resources 
on how to use RDDs via its website 
at https://www.pneudart.com/ 

    Some veterinarians believe the 
use of RDDs is never a good idea. 
“Darting is a no-go for me because 
there’s too many foreign objects 
found (once the cattle reach) pack-
ing plants,” says Brian Lubbers, 
DVM and associate professor of 
food animal therapeutics outreach at 
Kansas State University. 
    “From a pharmacology perspec-
tive, I can’t be assured the product is 
actually getting into the animal,” 
Lubbers adds. 
    Lubbers’ colleagues, Drs. Bob 
Larson and Brad White, respec-
tively, are in agreement with him. 
Their preference, they said during a 
recent BCI Cattle Chat podcast, 
would be to trailer or walk the ani-
mal to a nearby facility or location 
for treatment. 
     Dee Griffin, DVM, MS, sought to 
discourage the use of RDDs during 
his presentation at the 2020 American 
Association of Bovine Practitioners 
(AABP) conference. He offered three 
concise words of advice: “Don’t do it.” 
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    A handful of the reasons Griffin cited for why he rec-
ommends not using darts to treat cattle included that: 
    • Not all darts comply with FDA medication use 

requirements or BQA medication use requirements. 
    • Some darts and/or dart components are confirmed 

to have been found in carcasses at packing plants. 
    • There are confirmed reports of injection site 

abscesses from medication dart usage. These are 
likely caused by using unsterile darts and/or cont-
amination while filling the dart with medication. 

    • Confirmed fatal cases of phlegmonous cellulitis 
have occurred from contaminated needles. 

    • There are confirmed reports of violative drug 
residues being traced to medication dart usage. 

    For veterinarians looking to help producers do the 
best job possible using RDDs, consider the questions and 
information posted in a 2019 article written by then Utah 
State University veterinarians, David J. Wilson and 
Kerry Rood: 
    Is the drug delivered to the correct tissue as labeled 
(e.g., SQ or IM)? Using remote delivery may not ensure 
proper placement of medication by route. It would be 
best to use a product that has both a SQ and IM label.  

    Is the injection site recommended by BQA? When 
administering medications by darts, accurate placement 
into a small space takes practice and some operator skill. 
Some producers might be tempted to target injection 
sites that are not recommended by BQA. 
    How sure can the producer or veterinarian be that for-
eign objects such as broken needles do not embed in the 
tissues? Carefully check equipment to ensure that micro-
cracks or defects are not appearing in the needle or 
syringe. Also, needles may develop a burr, which may 
contribute to abscess formation. 
    Does the dart have adequate volume to inject the dose 
needed? Carefully review the volume that is required for 
the different medications intended for delivery by dart. 
The volume required may exceed the single dart capac-
ity and require multiple dartings.  

Want More Calves Born in Daylight? 
Feed the Cows at Night 
by Rhonda Brooks, Bovine Veterinarian  
    Feeding expectant beef cows at sunset or later results 
in more calves being born in daylight. That’s a benefit 
anytime of the year and especially during spring calving 
season when weather conditions are often harsh. 
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46    SIMTALK

    “Calving during daylight means calves are born dur-
ing times of warmer temperatures, cows calving are 
easier to find and provide assistance to if needed, and 
accordingly, more calves saved and alive,” reports Mark 
Johnson, Oklahoma State University Extension beef cat-
tle breeding specialist, in an online bulletin. 
    T he concept of nighttime feeding was introduced by a 
Manitoba rancher, Gus Konefal, in the 1970s. He found 
that 80% of his cows calved between 7 AM and 7 pM when 
they were fed later in the day. Konefal’s method 
included two feedings per 24-hour period, with the first 
feeding between 11:00 AM and noon and a second feed-
ing between 9:30 and 10:00 pM. 
    Research at Iowa State University found similar 
results, according to Johnson. He reports that in one of 
the largest trials conducted, involving 1,331 cows on 15 
Iowa farms, cows were fed once daily at dusk. The 
result: 85% of the calves in those herds were born from 
6:00 AM to 6:00 pM. 
    Scientists haven’t confirmed why the nighttime feed-
ing practice works, but the predominant theory is that it 
contributes to a hormonal effect that puts pressure on the 
cow’s rumen. 
    Adele Harty, a former South Dakota State University 
Extension cow/calf field specialist, offers some pointers 
to help make the Konefal method more successful: 

continued on page 48

INDUSTRY UPDATE                                                                           CONTINUED

    • Research indicates that for this method to be most 
effective, it should be started one month prior to 
calving, but shorter duration before the start of 
calving will still have some effect. 

    • Iowa State advises staying as close to the same 
feeding schedule and feed amount as possible each 
day. Deviating more than 15 minutes or providing 
too much feed will yield less desirable results. 

    • Maintain regular night checks. Konefal calving 
may simply mean that there will be less work to be 
done between checks due to fewer calves born 
during the night. 

    • It works best in a drylot situation where all feed is 
provided. Desired effects in a grazing situation 
may not be seen unless supplemental hay or tim-
ing of grazing can be regulated. 

    • Weather can play a role in effectiveness. Before or 
during storms, cattle may not come to the bunk to 
eat and may be more likely to calve at night. 

    • Additional research indicates that a first-calf heifer 
that calves during the day will tend to calve during 
the remainder of her productive years. 
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48    SIMTALK

INDUSTRY UPDATE                                                                           CONTINUED

UN Agency to Suggest  
Global Meat Consumption Reduction 
    The Food and Agricultural Organization (FAO) of the 
United Nations is preparing to release a series of reports 
that include a recommendation that the West — includ-
ing the United States — lower meat consumption as part 
of global sustainability efforts. 
    FAO released the reports spotlighting the role of agri-
food systems in boosting sustainability at the UN 
Climate Change Conference COP28 that took place 
November 30 in Dubai in the United Arab Emirates. 
    “The climate and food crises are inseparable. Invest-
ing in agrifood systems and rural areas creates the 
concrete solution to address the impacts of the climate 
crisis,” Director-General Qu Dongyu said in a news 
release announcing the program’s goals. 
    The COP28 climate summit also featured the FAO’s 
first-ever document that recommended that nations that 
“over-consume meat” limit consumption to help blunt 
the effects of climate change, according to the release. 
    T he FAO initiatives are based on the agency’s position 
that the agrifood sector contributes one-third of green-
house gas emissions that contribute to climate change in 
a world where an estimated 735 million people are cur-
rently facing hunger.  

New Program to Support  
Native American Farmers with 
Climate-Smart Grazing 
    Farm Journal Foundation and the Intertribal Agricul-
ture Council (IAC) are launching a new program to 
support climate-smart grazing practices among Native 
American cattle farmers and ranchers. 
    The program, which will work in partnership with 
Ecosystem Services Market Consortium (ESMC) and the 
Yield Lab Institute, will offer a combination of direct 
incentive payments, technical assistance, and education 
to producers who adopt certain conservation practices 
on their grazing lands. It will also better enable Native 
American cattle producers to participate in carbon and 
branded commodity markets and create pathways to 
join US Department of Agriculture conservation pro-
grams. This new program, developed through support 
from the USDA’s Partnerships for Climate-Smart Com-
modities initiative, officially launched at IAC’s Eastern 
Oklahoma and Southern Plains Regional Summit.  
    “We are at a critical moment with pressing climate 
issues that not only impact each of us globally but have 
meaningful consequences for the original land stewards 
of this country,” said Kari Jo Lawrence, Chief Executive 
Officer of IAC. “Our partnership with Farm Journal 
Foundation not only furthers IAC’s mission-driven 
work with Tribes and Tribal producers nationwide, it 

offers climate-smart benefits with increased opportuni-
ties for economic growth in Indian Country.” 
    Enrollment is now open for this three-year project, 
which will provide approximately $1 million in direct 
funding to producers to enable them to implement one 
or more designated climate-smart conservation prac-
tices. The program will work with Native American 
producers in three states — Florida, Montana, and Okla-
homa — whose primary source of business income 
comes from beef cattle farming. Both small-scale and 
large-scale producers are encouraged to apply. 
    The program will incentivize the adoption or expan-
sion of a variety of practices, including adopting 
prescribed grazing, establishing fencing and watering 
facilities, planting native or perennial seeds, pasture and 
hay planting, and other work. In addition, producers 
who join the program will have access to in-person, loca-
tion-based technical assistance for beef grazing and 
production, classroom-based learning events, online 
training, and web-based resources such as educational 
video content. 
    “We are excited to launch this new program that will 
put Tribal producers at the forefront of climate-smart 
agriculture,” said Tricia Beal, Chief Executive Officer of 
Farm Journal Foundation. “Native American producers, 
including both small-scale and large-scale farmers, are 
fierce stewards of the land, and this work will recognize 
the benefits of traditional Tribal grazing and increase 
access to conservation incentives to expand the use of 
sustainable practices.” 
    Historically, Native American producers have faced 
barriers when trying to access USDA programs due in 
large part to the complex relationship between the US 
federal government, Tribal nations, and individual 
Native American farmers and ranchers. In some cases, 
this has inhibited the development of conservation infra-
structure and economic growth for Tribal Nations. 
Approximately 75% of farms managed by American 
Indians and Alaska Natives specialize in livestock pro-
duction, often excluding them from programs 
prioritizing crop-side incentives. 
    In addition, this new program will enable Native 
American producers to get credit for their conservation 
practices by creating pathways to connect with carbon 
markets. ESMC will provide support to validate farmers’ 
greenhouse gas emission reductions, soil carbon seques-
tration, and other environmental benefits generated 
from this project. 
    Senior Project Manager Jake Deutmeyer, who is lead-
ing ESMC’s participation, noted, “This program is an 
exciting opportunity for ESMC to expand into areas 
beyond traditional row-crop systems to showcase the 
beneficial impact that Native American livestock sys-
tems have on landscapes across the country. We can 
document the improved outcomes in our science-based, 

ST 1-24 Industry Update.qxp_Layout 1  12/19/23  1:57 PM  Page 12



SIMTALK    49

standards-based Eco-Harvest pro-
gram and monetize the outcomes to 
benefit these producers. The oppor-
tunity to participate in this program 
also ensures that Eco-Harvest is 
inclusive to as many types of pro-
ducers as possible — especially those 
that have been traditionally left out 
of agricultural market programs.” 
    The goal of this project is to create 
lasting benefits both for Native 
American agricultural livelihoods, 
as well as the land and environment. 
To help ensure long-term impact, 
the Yield Lab Institute will map the 
propensity for adopting climate-
smart farming practices within 
Native American communities, creat-
ing an analysis tool that can be used 
to determine where conservation 
efforts can be expanded in the future. 
    “We are extremely excited to 
launch this important project for 
livestock farmers, particularly those 
in Native American tribes and com-
munities,” said Brandon Day, Chief 
Operating Officer of the Yield Lab 
Institute. “The deliverables, the 
mapping analysis and tool, we hope 
will serve as a resource for Native 
American livestock producers to 
measure, validate, and monetize the 
value that they create. As a global 
agtech think tank, we will deploy 
our methodology and technology 
portfolio to do just that.” 

ST
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EPD as of 11.14.23

SJF SMJ Payroll 7245J 
W/C Bankroll 811D x Profit  
ASA# 3992818 • Red • Polled 
Exciting combination of look, power, pedigree!

Only One 905K
SFI Platinum F5Y x TLLC One Eyed Jack 
ASA# 4132878 Black, Polled 
Added hair, flexibility, rib & eye appeal!

$API: 120 
$TI: 73 

$API: 96 
$TI: 64 

WHF/JS/CCS Woodford J001
EGL Firesteel 103F x WHF Summer 365C 
ASA# 4068398 • Homo Black • Homo Polled
3/4 Simmental. NEW and exciting calving ease 
and outcross pedigree with outstanding pheno-
type out of fantastic donor Summer 365C!

Felt Perseverance 302F
W/C Executive Order 8543B x Rubys Rhythm Z231 
ASA# 3493800 • Hetero Black • Homo Polled 
Perseverance is a new, exciting baldy Executive 
Order son with tremendous maternal genetics 
behind him. The first dozen calves out of him have 
been born light and easily out of first calf heifers.   

LLSF Vantage Point F398
CCR Anchor x Uprising x Quantum Leap’s Dam 
ASA# 3492381 • Hetero Black • Homo Polled 
3/4 Lead-off Bull in the 2019 NWSS Percentage  
Champion for Lee. 

2K
TL Revenant 35 x CSCX Bandwagon 513A 
ASA# 4153090 • Black • Polled 
$200,000 exciting outcross to improve all! 

$API: 150 
$TI: 86 

$API: 92 
$TI: 66 

$API: 116 
$TI: 85 

$API: 123 
$TI: 74 

WHF/JS/CCS Double Up G365
W/C Double Down x  WHF Summer 365C 
ASA# 3658592
Double Up is by proven calving ease sensation 
Double Down out of the legendary WHF/Steenhoek 
multiple time champion WHF Summer 365C. 

$API: 108 
$TI: 74 

$API: 115 
$TI: 73 

Wood Ruthless 151H
Relentless x High Regard x Aubreys BlackBlaze II 
ASA# 3878993 • Homo Black • Homo Polled 
Exciting outline and build with phenomenal 
cow families on both sides!  

TSN Architect J618
G A R Home Town x TSN Miss Cowboy D350 
ASA# 3928828 • Homo Black • Homo Polled 
The most exciting calving ease SimAngusTM  
in the land with top % ranks in every trait!

GOE Lets Roll 749J
W/C Bankroll 811D x W/C RJ Miss 8543 6105D 
ASA# 4141350 • Hetero Black • Homo Polled 
Lots of neck extension in a complete package! 

ZTGC Just Cuz 52K 
W/C Night Watch 84E x ZTGC The Blaze 
ASA#: 4063644 • Black • Homo Polled 
Jared Werning’s new & exciting balanced sire 
for profile & function!

$API: 116 
$TI: 69 

$API: 128 
$TI: 79 

$API: 121 
$TI: 77 

$API: 166 
$TI: 98 

SFIS Unstoppable J3
W/C Bankroll 811D x SFIS Crystal Gayle 
ASA# 3969316 • Heterozygous Black • Polled 
Awesome son of famous donor Crystal Gale that’ll 
improve depth, profile & structure! 

$API: 112 
$TI: 71 

PBF Red Paint F88
W/C Executive Order x Built Right 
ASA# 3500551 • Red • Polled 
Hot, red, calving ease bull. 2019 Iowa State 
Fair Division Champion! 

API: 122 
$TI: 72 

JBSF Berwick 41F
Rocking P Legendary C918 x JBSF 402B 
ASA# 3462584 • Black • Polled 
Newly available and producing extremely 
valuable progeny across the nation!

BTYL Doc Holliday 202G
Loaded Up x JS Black Satin 9B “Boots” donor 
ASA# 3565419 • Black • Homo Polled 
Doc Holliday is a great new baldy who was 
Champion Bull in Denver! Ultra sound and 
stout by the Boots donor!

$API: 108 
$TI: 66 

WS Proclamation E202
CCR Cowboy Cut 5048Z x WS Miss Sugar C4 
ASA#  3254156 • Homo Black • Homo Polled 
Proclamation is one of the ELITE, must-use 
superstars!

$API: 174 
$TI: 103 

Long`s Redwood H8 
W/C Hoc HCC Red Answer 33B x  
    WS Prime Beef Z8 
ASA# 3784793 • Red • Homo Polled 
Exciting, complete, homo polled,  
rare Red Answer son!

$API: 135 
$TI: 80

KRJ Dakota Outlaw G974
Rubys Turnpike 771E x BRKC Daphne DY37 
ASA# 3632499 • Homo Black • Homo Polled 
Dakota Outlaw’s first calves are “the talk”  
of the country when it comes to fresh genes  
to use in 2023!

$API: 117 
$TI: 90 

LCDR Affirmed 212H 
EGL Firesteel 103F x WS Miss Sugar C4 
ASA# 3812282 • Homo Black • Homo Polled 
Use him to make those next generation 
Purebreds. Excellent foot shape and depth  
of heel.

$API: 186 
$TI: 108 

LLSF High Profile J903
W/C Executive Order 8543B x  
    PSCS Alley’s Lady 902G ET 
ASA# 4062764 • Hetero Black • Homo Polled 
Outstanding balance and look! 2023 MO State 
Fair Champion!

$API: 119 
$TI: 80 

1.24 Cattle Visions #9A #9B Cool Additions 2pg 4c.qxp_Layout 1  12/18/23  12:36 PM  Page 2



CLWTR Clear Advantage H4G
LLSF Vantage Point F398 x Miss Sugar C4 
ASA# 3858588 • Homo Black • Homo Polled 
Exciting, new sire that's ultra-complete out of 
one of the hottest donors!

SWSN Cash Flow 81E
Profit x MR CCF Vision 
ASA# 3348420 • Black •Polled 
Cash Flow sired some of Hartman’s and  
Vogler’s high selling lots this past year!

W/C Red Bird 269J
W/C Bankroll 811D x W/C Miss Angel 2870Z 
ASA# 3974327 • Red • Homo Polled
Red Bird is the $90,000 Brandon Bird & Jared 
Werning owned HOT red sire by Bankroll & 
National Champion ANGEL!

$API: 164 
$TI: 102 

$API: 113 
$TI: 74 

$API: 99 
$TI: 72 

SAS Infra-Red H804
All Aboard x Erixon Bitten 
ASA# 3803257 • Red • Homo Polled 
One of the hottest red bulls to sell in 2021!

SAS Big Casino H214
Drake Poker Face x Erixon Bitten  
ASA# 3803217 • Homo Black • Homo Polled
Big-bodied, performance-driven baldy!

$API: 129 
$TI: 94 

$API: 110 
$TI: 77 

$API: 176 
$TI: 92 

W/C Sugar Daddy 9002H
CDI innovator x WS Miss Sugar C4 
ASA# 3808126 • Homo Black • Homo Polled
Maternal brother to WS Proclamation and LCDR 
Impact and Favor. 9002H is the CE leader 
Innovator son and higher $API.

S&S TSSC Limitless 041H (1/2)
Conley No Limit x WS Revival 
ASA# 3776857 • Black • Polled 
Calf champion at 2020 NAILE and 2021 Royal!

LLSF Draft Pick H383 
LLSF Better Believe It D64 x Kenco Steel Magnolia 
ASA# 3804789 • Homo Black • Homo Polled
Reserve National Purebred Bull Calf Champion 
and leadoff in Lee’s Champion Pen! Add power!

ALL/FCF Hot Topic 099H 
Profit x FCF Phyllis 532 
ASA# 3926810 • Hetero Black • Homo Polled
Hot Topic was the 2021 NAILE Grand Champion 
% Bull! His dam is one of the hottest Angus 
donors in the world!

$API: 173 
$TI: 100 

$API: 95 
$TI: 62 

$API: 100 
$TI: 72 

$API: 109 
$TI: 71 

W/C Bet On Red 481H
W/C Fort Knox x W/C Relentless 
ASA# 3808091 • Red • Homo Polled 
Griswold’s red bull purchase from the  
2021 Werning sale!  

$API: 128 
$TI: 79 

W/C Fort Knox 69H Hardwire
W/C Fort Knox 609F x W/C Relentless 32C 
ASA#: 3808092 • Red • Homo Polled 
Sloup’s purchase at WC 2021 sale!

$API: 136 
$TI: 81 

Bar CK Red Empire 9153G
IR Imperial x CDI Verdict 
ASA# 3766616 • Homo Polled 
High-selling bull at BAR CKs 2021 Sale! Top 1% 

KJK1 38 Special 801J
JSUL Something About Mary 8421 x  
    R Built To Believe 801F 
ASA# 3972780 • Hetero Black • Hetero Polled 
Cool profiled SAM son with a cool face backed 
by a great cow family! 

$API: 127 
$TI: 76 

Ruby/SWC Gentleman`s Jack
One Eyed Jack x Upgrade 
ASA# 3134708 • Homo Black • Homo Polled 
Producing extremely sound, deep-sided, high-
quality progeny! His first crop of heifer calves 
has produced champions at the highest levels!

$API: 102 
$TI: 66 

CLRS Guardian 317G
Hook`s Beacon 56B x CLRS Always Xcellent 
ASA# 3563436 • Homo Black • Homo Polled 
Guardian was the $85,000 selection in the 2020 
“Bred For Balance” Sale.  He’s the breed’s #1 
$API Purebred and #2 Marbling Purebred!

$API: 206 
$TI: 117 

W/C Express Lane 29G
Rubys Turnpike 771E x Hooks Shear Force 38K 
ASA# 3644933 • Homo Black • Homo Polled 
Complete Turnpike son at  
Western Cattle Source, NE! 

$API: 139 
$TI: 86 

EPD as of 11.14.23

SJW Exit 44 7111E
LLSF Pays to Believe x SVF/NJC Built Right N48 
ASA# 3416614 • Homo Black • Homo Polled 
The most talked-about new blaze bull across  
the nation! 

$API: 114 
$TI: 73 

Rocking P Private Stock H010
WLE Copacetic E02 x Rubys Wide Open 909W 
ASA# 3775641 • Homo Black • Homo Polled 
Private Stock was the 2022 Fort Worth Cham-
pion Bull and the 2021 NAILE Champion Bull.

$API: 136 
$TI: 78 

573-641-5270 
www.cattlevisions.com
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JBS Mr. Eagle 908L 
Hook`s Eagle x Hart All In 
5/8 SM  •  ASA# 4275376 

Adj. WW: 906 lbs.  Ratio: 123

JBS Mr. Epic 560L 
OMF Epic x Hart Final Answer 

3/4 SM  •  ASA# 4275419 
Adj. WW: 816 lbs.  Ratio: 111

JBS Mr. High Road 138L 
KBHR High Road x Hook`s Black Hawk 

3/4 SM  •  ASA# 4275369 
Adj. WW: 749 lbs.  Ratio: 101

JBS Mr. Earl 627L 
3BS Earl x CCR Cowboy Cut 

PB SM  •  ASA# 4275363 
Adj. WW: 771 lbs.  Ratio: 104

JBS Mr. Bulletproof 854L 
RFS Bulletproof x JBS Mr. Crimson Tide 

PB SM  •  ASA# 4275447 
Adj. WW: 825 lbs.  Ratio: 112

JBS Mr. 637  719L 
TSN All Around F637 x Hook`s Broadway 

PB SM  •  ASA# 4275358 
Adj. WW: 823 lbs.  Ratio: 111

JBS Mr. Gold 167L 
TJ Gold x Cables Turn Ur Head 

PB SM  •  ASA# 4275395 
Adj. WW: 744 lbs.  Ratio: 101

OTHER SIRES:  
LBRS Genesis, CDI Major Impact, Deer Valley Growth Fund,  

Bridle Bit Colorado and GW Copperhead 

Also this year, we will be offering the pick  
of our open replacement heifers.

Contact us for a sale catalog. 
Free wintering of bulls until April 15 and semen test. 

Bulls had no creep feed. 
Cattle pictures can also be viewed at: www.bendaranch.com

Sale broadcast live on

1.24 Benda Ranch Simmentals fp 4c.qxp_Layout 1  12/18/23  12:25 PM  Page 1



1.24 Kearns Cattle fp 4c.qxp_Layout 1  12/19/23  11:11 AM  Page 1



1ST-Quandt Brothers fp 4c.qxp_Layout 1  12/19/23  11:10 AM  Page 1



1ST-Koepplin's Black Simmental fp 4c.qxp_Layout 1  12/19/23  11:08 AM  Page 1



Participants receive: 
u $200 for each AI-sired calf with carcass information 

u Free semen on top young herdsires 

u Free ASA Genetic Evaluation on your cow herd 

u Free genotyping on terminal progeny 

u Keep any or all replacement females 

Become a Carcass Merit Program test herd today 
*The CMP is a structured young sire progeny test. Participating cooperator herds will random 
sample their cow herd with CMP semen, and the resulting male (or female) progeny will be  
harvested with individual carcass data gathered. ASA Staff will work with cooperator herds  
to provide bulls that fit the general criteria of your management program; however, only bulls 
nominated into the CMP program may be used. Producers are encouraged to be somewhat 
proficient in Microsoft Excel for accurate and consistent record-keeping. 

The American Simmental Association Carcass 
Merit Program (CMP) is the beef industry’s most 
demanding and informative young sire test. The  
program is a hallmark of ASA breed improvement 
for economically relevant carcass traits. Commer-
cial producers play an integral part in this project. 

Questions, contact cmp@simmgene.com for 
more information regarding this program.

To learm more about the CMP visit  
www.simmental.org, then click Carcass Merit 

Program under the Commercial tab.

GW Medicine Man 200K 
ASA# 4033441 

CMP Class of 2024
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There Are No Magic Beans
Keeping your family on the ranch 
takes more effort than ever.

Whether you are a serious seedstock 
producer (regardless of breed type) 

or a progressive, data-conscious 
commercial outfit - now is your 

time to receive the most credible 
genetic tools in the business, at 
the best prices, and no drama. 
Your kids and grandkids need 

the best tools available. 
It is time to make the 

tough decisions. 

the@simmgene.com
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Plan to attend Montana’s 
Choice Sale, the following 

events, or contact  
Montana Simmental  

Association members to see 
what they have to offer you!

MSA Members Bull and Private Treaty Sales 
Date                                        Ranch/Sale                                                                  City                           Phone 

01/12/24                                          Diamond Bar S                                                                          Great Falls                      406-467-3303 

02/05/24                                          Gateway Simmental Breeding Value Bull Sale                          Lewistown                      406-538-9695 

02/06/24                                          Little Bitterroot Ranch                                                               Hot Springs                     406-741-2523 

02/07/24                                          Begger’s Diamond V Ranch Genetic Source Bull Sale               Wibaux                           406-796-2326 

02/08/24                                          Lassle Ranch Simmental – Annual Bull Sale                             Glendive                         406-486-5584 

02/12/24                                          Nelson Livestock Company Annual Production Sale                 Wibaux                           406-588-3371 

02/13/24                                          Edge of the West Sale                                                               Mandan                          701-453-3105 

02/19/24                                          Bulls of the Big Sky Bull Sale                                                    Billings                            208-267-2668 

02/24/24                                          Emmons Ranch                                                                         Olive                               406-436-2277 

3/4/24                                              Hill’s Ranch Production Sale                                                     Stanford                          406-566-2479 

03/15/24                                          Black Summit Cattle                                                                 Powell, WY                     307-899-3553 

May 2024                                        Nelson Ranch Production Auction                                            Glasgow                         406-367-5261 

12/07/24                                          Western Choice Simmental Sale                                               Billings                            208-267-2668 

Private Treaty                                  Walking 5 Ranch                                                                       Broadview                      406-667-2251 

Private Treaty                                  99 Bar Cattle                                                                             Alzada                            605-101-1280 

Private Treaty                                  3 JM Simmental                                                                        Payette, ID                      208-731-6646 

Private Treaty                                  3H Simmental                                                                           Plains                              406-826-3765 

Private Treaty                                  Wichman Ranch Feeder Calves                                                 Moore                             406-350-0127 

Private Treaty                                  Maloney Angus & Simmental                                                   Turner                             406-654-7115 

Private Treaty                                  Sunny Slope Ranch                                                                   Fairfield                          406-590-7984 

Private Treaty                                  Koch Cattle                                                                               Roberts                           406-860-0659 

Private Treaty                                  Shane and Kate Koch                                                                Molt                                406-580-7458 

Private Treaty                                  Wang Ranch                                                                             Baker                              406-778-3672 

Private Treaty                                  Rocking L 4 Ranch                                                                    Bonners Ferry, ID            208-691-6656

Board of Directors 

President:   
Rocky Forseth 

Helena, MT 
406-590-7984   

rockyforseth89@gmail.com

Vice President:   
Logan Butcher 
Lewistown, MT 
406-350-1417 

logan.butcher6@gmail.com

Secretary/Treasurer:   
Leoma Wells 

Roy, MT 
559-696-4941 

cattledatagenie@gmail.com
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u 11 years old and still servicing cows 
u One of the most fertile bulls ever 

collected at Great Lakes 
u Sire of nearly 2,600 progeny registered 

at the American Simmental Association 
u Sire of several national champion bulls 

and heifers 
u Sire of some of the most attractive 

black baldies  
u $50.00 per unit / original price

One Eyed Jack is a breed ICON. 
Most bulls can't brag about one of 
these qualities let alone all of them.

Semen available through owners or

TLLC One Eyed Jack ASA# 2668223 
Homo Black Homo Polled

573-641-5270

Six Bar R 
Roger Allen 

715-684-9222 
*Sexed Semen Available

Trennepohl Farms 
Scott: 765-620-1700 
Jeff: 765-620-0733

AKA
Andy and Katy Allen

Grand View Cattle Co.
Jeff and Christa Wiarda

Jared Royer
573-489-2900

Long’s Simmentals 
Rob: 641-344-3028 
Tyler: 614-344-5085

Talladega

Serena Treat Misty Star

Lotta Jack One Look
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AUCTIONEER: 
Tracy Harl • 402-469-3852

For more information, contact:

FORSTER FARMS
74096 Road 434 

Smithfield, NE 68976-1039 
Alan 308-991-2208 
Kevin 308-325-2093 

Verlouis 308-472-3086 

email: alan_forster@hotmail.com

45th Annual Simmental Production Sale 

JANUARY 27, 2024
SMITHFIELD, NEBRASKA  •  1:00 PM 

Sale Day Phone: 308-991-2208

FF Gold L1619  
Purebred Simmental 

TJ Gold 274G x FF Ms Master D116

FF Graditude L1860 
5/8 Blood Red SimAngus™ 

Hook`s Gratitude 71G x FF Ms Premier F1360

FF Gold L1875 
3/4 Blood SimAngus™ 

TJ Gold 274G x FF Ms Grad 714 F1285

FF Eagle L1562 
1/2 Blood SimAngus™ 

Hook`s Eagle 6E x FF Ms Fin Answer C411

FORSTER FARMS

SELLING EXCEPTIONAL LOTS

90 Simmental/SimAngusTM Bulls 
40 Bred Heifers 
30 Open Heifers 

An outstanding performance-bred  
group of purebred and percentage cattle.  
Over 3/4 are black, and the balance are  

solid red or red baldy . . . hard to  
match this balanced-performing set  

of Forster-bred stock!

Join us for a great lunch!

All bulls carry a first breeding  
season guarantee. 

All animals in the sale are BVD tested

“T
he

 R
igh

t C
ho

ice
”

FF Ms Gratitude K1752 
5/8 Blood Red SimAngus™ 

Hook`s Gratitude 71G x FF Ms Impressive E952

 CE    BW   WW   YW   ADG   MCE   Milk  MWW  MB  REA  $API   $TI 
 15   -2.2    72    111    .24       9       30       66      .43   .66    155    86

 CE    BW   WW   YW   ADG   MCE   Milk  MWW  MB  REA  $API   $TI 
 14   -1.8    67     98     .20       9       25       58      .31   .63    134    75 

AI bred on 5/19/2023 to Redemption  
ASA# 2674433 CE    BW   WW   YW   ADG   MCE   Milk  MWW   MB  REA  $API   $TI 

 13   -1.5    67    102    .22       7       24       57      .51   .61    143    81

 CE    BW   WW   YW   ADG   MCE   Milk  MWW  MB  REA  $API   $TI 
 14    -.7     92    141    .30       7       21       66      .57   .67    158    95

 CE    BW   WW   YW   ADG   MCE   Milk  MWW   MB  REA  $API   $TI 
 12     .9      86    134     .3        5       31       74      .14   .89    125    81

 CE    BW   WW   YW   ADG   MCE   Milk  MWW  MB  REA  $API   $TI 
 14    -.3     79    126    .29       8       27       66      .40   .79    156    89

Like us on Facebook  
or 

check out our new website: ForsterFarms.com

FF National L115 
3/8 Blood SimAngus™ 

Connealy National 390C x FF Ms Frontline J1015
 CE    BW   WW   YW   ADG   MCE   Milk  MWW  MB  REA  $API   $TI 
 15   -1.3    84    131    .30       7       29       71      .49   .77    149    88

EPD as of 12.10.23

FF Getcha Sum L1877 
5/8 Blood SimAngus™ 

Felt Getcha Sum G113 x FF Got Game F177
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3991 36th St. 
New Salem, ND 58563 
Charles & Pamela Doll 

701-843-8673 
dollboyz@westriv.com 

Harlan & Jodie Doll 
701-843-8771 

David & Donna Doll 
701-843-7947 

dollfarm@westriv.com 

Other Sires: 
IR Imperial D948 

RFS Force F35 
Bridle Bit Resource G9117 

DCR Mr Finnigan F446 
DKSR Mr Batman H290 

CRS Walker 61G 
DCR Mr Benchmark F113 
DCR Mr Gizzmo Red G380 
DCR Mr Hang Over H238 
WS Proclamation E202 

Selling Top-Genetics  
for Both Breeds!
65 Simmentals 

95 Charolais 

4 Open Females  
from both breeds 

44th Annual 
Production Sale 

Tuesday, 
March 5, 2024 

I:30 p.m. CST 
Kist Livestock, Mandan, ND

DCR Mr Landslide L043 
ASA# 4276278 
BD: 2/6/23 
Adj. 205 WT: 804 lb.s • WWR: 102 
Sire: DCR Mr Hard Impact H69 
Dam: DCR Ms Imperial J32

BW WW YW Milk 
-.1 85 124 26 
MWW $API $TI 

68 159 90

DCR Mr Lamont L119 
ASA# 4276265
BD: 2/15/23 
Adj. 205 WT: 797 lbs. • WWR: 101 
Sire: GW Hilger One 454H 
Dam: DCR Ms U302 Red Deputy J160 ET

BW WW YW Milk 
.9 89 137 3 
MWW $API $TI 

26 151 89

DCR Mr Lieutenant L137 
ASA# 4276258   
BD: 2/17/23 
Adj. 205 WT 919 lbs. • WWR: 116 
Sire: KS Vanderbilt G220 
Dam: DCR Miss Radical H115 

BW WW YW Milk 
2.9 104 158 27 

MWW $API $TI 
79 140 95

DCR Mr Landrover L128 
ASA# 4276264 
BD: 2/16/23 
Adj. 205 WT: 873 lbs. • WWR: 111 
Sire: KS Vanderbilt G220 
Dam: DCR Miss All-Aboard H120 

BW WW YW Milk 
1.2 103 157 25 
MWW $API $TI 

76 130 94

DCR Mr Lock-Down L307 
ASA# 4276221   
BD: 3/9/23 
Adj. 205 WT: 815 lbs. • WWR: 103 
Sire: LBRS Genesis G69 
Dam: DCR Ms Everglad G130 

BW WW YW Milk 
4.1 102 156 29 

MWW $API $TI 
79 149 97

DCR Mr Landlord L174  
ASA# 4276250   
BD: 2/22/23 
Adj. 205 WT: 905 lbs. • WWR: 115 
Sire: BC1 Structure J111 
Dam: DCR Miss Denali H409

BW WW YW Milk 
3.6 103 152 30 
MWW $API $TI 

82 154 97

DCR Mr Landmark ET L076  
ASA# 4276273
BD: 2/11/23 
Adj. 205 WT: 853 lbs. • WWR: ET 
Sire: DCR Mr Exclusive E28 
Dam: DCR Ms Top Grade C238 

BW WW YW Milk 
2.7 86 131 29 
MWW $32I $TI 

72 157 81

DCR Mr Lineman ET L084  
ASA# 4276272
BD: 2/12/23 
Adj. 205 WT: 838 lbs. • WWR: ET 
Sire: DCR Mr Exclusive E28 
Dam: DCr Ms Top Grade C238 

BW WW YW Milk 
2.7 86 131 29 
MWW $API $TI 

72 132 81

Raising Simmental since 1968, Charolais 
since 1958.  We would like to thank our 
new and returning customers.

EPD as of 12.14.2023
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Breed                 Mature Cow Wt. 

Hereford                      1,419 
Angus                            1,410 
Red Angus                   1,409 
Simmental                   1,404 
Source: USDA MARC

Simmental genetics 
bring calving ease,  
early growth, and  
cow longevity while 
keeping feed costs  
at a minimum.

Compare the profit potential of two Simmental bulls using $API

Just like an EPD, compare two bulls to see the expected  
difference in profit.  Bull B is likely to result in direct  
revenue and expense savings of an additional $7,500  
over the course of five years.  Plug in your numbers  
for       ,       , and        to compare your potential earnings.  

Bull A’s $API = $120 and Bull B’s $API = $180 

Breeding 25 females/year 

Used for 5 years

Bull         $API                 # Females               # years using                 Profit 
                                           per year                      the bull                   Potential  
A          $120      X           25           X               5              =     $15,000 

B          $180      X           25           X               5              =     $22,500 

                                                                 Difference     =      $7,500 

1
2
3

1 2 3

$All Purpose Index ($API)  
predicts cow herd profitability using valuable traits 

like cow longevity (STAY) and calving ease while 
keeping pressure on terminal traits.

1 2 3

Simmental cattle bring marbling and growth without  
too much fat. Simmental genetics perfectly complement  
British strengths and weaknesses for an ideal carcass.  

Trait                                            Simmental rank compared  
                                                   to other Continental breeds 
Marbling                                                         First 
Carcass Weight                                         Second 
Back Fat                                                       Second 
Post Weaning Gain                                      First 
Source: USDA MARC 

$Terminal Index ($TI)  
predicts profitability when all calves are harvested.

Maternal Trait Genetic Trends 
Purebred Simmental in past 20 years Terminal Trait Genetic Trends 

Purebred Simmental in past 20 years

u $API increased 27% and $TI increased 26% 
in the last 20 years.  This translates to an 
average increased profit of $3,375 per 
bull when used to sire replacement 
heifers and harvesting remaining calves 
or $2,000 when all calves are harvested.$API

27%

$TI

26%

Did You Know? 
u According to the National Association of Animal Breeders, 

Simmental ranks second for semen sales compared to all 
other beef breeds, and in recent years, the percentage of 
semen sold in the US from Simmental bulls has grown by 35%.  
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State Marketplace

Colorado

Illinois

Indiana

Iowa

Phoenix Cattle Company 
Fleckvieh and Fleck x Black and Red Angus

Roger Schager  
PO Box 596  Louisville, CO 80027   303-550-5592   cows_1@q.com

132    SIMTALK

Cattle Manager: 
Ben Lehman 
563-920-0315

Owner: 
Jim Berry

6502 Rt. 84 South 
Hanover, IL 61041 
815-297-5562 www.wildberryfarms.net

Commercially Targeted Seedstock

American Simbrah 
Breeders

Idaho

Jane and Bill Travis 
billtravis@simbrah.com 

www.simbrah.com

9876 PLANO RD. 
DALLAS, TX 75238 
Cell: 214-850-6308

Pine Ridge Ranch
Pine Ridge Ranch

Pine Ridge Ranch
ATHENS, TXLLC

Flint Drake 
27910 Centerville Road 

La Motte, IA  52054 
563-580-1053 (cell) 

flint@ironcreekcattle.com 
www.ironcreekcattle.com 

Altenburg Super Baldy Ranch 
Triangle J Ranch

Willie Altenburg 970-481-2570 
Darby Line 308-627-5085

Annual Bull Sale • 150 bulls 
3rd Saturday of March 
Fort Collins, Colorado 

Alabama
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Minnesota Missouri

Montana

Dr. Lynn Aggen 
Office: 507-886-6321 
Mobile: 507-421-3813 
Home: 507-886-4016

Matt Aggen 
Mobile: 701-866-3544 
Home: 507-772-4522 
Email: mattaggen@hotmail.com

Harmony, MN 55939 
www.oakmfarm.com

Performance with Quality

3162 Hwy A • Bland, MO 65014 
573.437.3751 • 573.437.2507 

573.680.9117 cell • khuebler@fidnet.com

www.gerloffcattle.com 

Mississippi

5831 Highway 7, Wibaux, MT 
406-588-3371 
nlcsim@midrivers.com  
www.nelsonlivestockco.com

Watch for  
our Annual  
Bull Sale  
February 12,2024 

Joe & Kim Mertz 785-458-9494  
Abram & Dani Mertz 785-456-3986 
7160 Zeandale Road 
Manhattan, KS  66502

www.rivercreekfarms.com

34th Annual “Built to Work” 
 SimAngus Bull Sale, February 14, 2024

L
Cleo Fields  
   417-399-7124 
Jeff Reed  
   417-399-1241

Forrest & Charlotte Lucas, Owners 
26511 County Rd. 50  

Cross Timbers, MO 65634 
Office 417-998-6512

LUCAS CATTLE CO.

www.lucascattlecompany.com   Visitors Always Welcome

Registered Simmentals, SimAngusTM & Angus Cattle

Frank & Marilynn Carr 
748 Little Bitterroot Rd  •  Hot Springs, MT 59845 

406-741-2523  •  lbrsimmental@gmail.com  

Simmental, SimAngusTM – Since 1972 • Longevity with Legacy 
View data and videos at littlebitterrootranch.com 

Sale Day: February 6, 2024 – MT Livestock Auction – Ramsay

Little Bitterroot RanchLittle Bitterroot Ranch

13703 Beaver Creek Rd • Atwood, KS 67730 
785-626-3744 • drlyle@live.com 

www.dixsonfarms.com 
DX

Dixson Farms, Inc.
Carol Dixson, Kevin Dixson,  

& Lyle Dixson, D.V.M.

Dixson Farms, Inc.

Iowa cont.

Kansas

Jeff & Lynda Springer 
Michelle, Todd, Eli & Noah Christensen 

Steve, Bri, Paisley & Porter Springer 
3119 310th St • Cresco, IA 52136 

641-330-6654 
sprinsim@iowatelecom.net 

WWW.SPRINGERSIMMENTAL.COM 

Cow Camp Ranch 
Kent, Mark and Nolan Brunner 
3553 Upland Rd. • Lost Springs, KS 
785-466-6475 Kent 
785-466-1129 Nolan 
785-258-0173 Mark 
nolan@cowcampbeef.com

Spring Bull Sale – Saturday, January 20, 2024 
Spring Turn-Out Sale – Saturday, April 27, 2024

Hill’s Ranch 
Simmentals

Box 186  
Stanford, MT 59479 

406-566-2479

hillssimmentalmt@yahoo.com • www.hillsimmental.com

Bull Sale • Wednesday, March 4, 2024

SIMTALK    133
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State Marketplace

North Carolina

North Dakota

(
)

JF
Western Cattle Source 
             Jock & Brenda Beeson 
             100 Wohlers Drive 
             Crawford, NE 69339 
             308-665-1111 (home) 
             308-430-2117 (mobile) 
             308-430-0668 (mobile) 
             Email:wcsbeeson@bbc.net

SRF Simmentals 
Roger and Susan Finke family 

35500 114th Ave. NW • Berthold, ND 58718 
701-453-3157 Roger • 701-453-3105 Todd 

email: srf@srt.com

SRF SimmentalsSRF Simmentals 
Roger and Susan Finke family 

35500 114th Ave. NW • Berthold, ND 58718 
701-453-3157 Roger • 701-453-3105 Todd 

email: srf@srt.com

Edge of the West Bull & Female Sale 
February 9, 2021

Edge of the West Bull & Female Sale 
February 13, 2024

5606 57th St. NE 
Leeds, ND 58346 

Phone 701-466-2800 
Erika 406-581-1188 

erika.kenner@gmail.com 
Fax 701-466-2769 

Roger, Jeanette,  
& Erika Kenner

www.kennersimmental.com

KENNERKENNER
SIMMENTALS

134    SIMTALK

SYS SIMMENTALS
Gary Sys 

9400 205th Ave. SW 
Douglas, ND 58735 

701-722-3244402-641-2936 Cell 

Nick and Andrea  
303 Northern Heights Drive • Seward, NE 68434 

sloupsimmentals@gmail.com  •  sloupsimmentals.com

Join us at the Farm, October 19, 2024 
for our 30th Annual Production Sale.

Triangle J Ranch
Darby & Annette Line

35355 Arrow Road • Miller, NE 68858 
308-627-5085 Darby Cell 
www.trianglejranch.com

 Bull Sale last Sunday in January  
and Female Sale first Sunday  

in November.

SIMMENTAL CATTLE
6322 Highway 35 

Adams, North Dakota 58210 
Joe: 701-331-0344 • Mark: 701-331-3055 

Annual Production Sale • February 9, 2024

“BBS” 
THE MARK OF 

...QUALITY...

Claye and Michelle Kaelberer and Family 
4215 County Road 85 • New Salem, ND 58563 

701-220-3124 (cell) • 701-843-8342 (home) 

Edge of the West Bull and Female  
Production Sale each February 

Kaelberer Simmentals

39th Annual “Carrying On” The Genetic Explosion Bull Sale! 
Friday, February 9, 2024 • At The Ranch, Lehr, ND

Shanon & Gabe Erbele 
Lehr, ND 

S 701-527-5885 • G 701-426-9445 
gserbele@hotmail.com

Kevin & Lynette Thompson 
Almont, ND 

H 701-843-8454 • K 701-391-1631 
kevinandlynette@westriv.com

www.tntsimmentals.com       DVAuction.com

TNT Simmental Ranch

facebook.com/tntsimmentalranch

JD Anderson  
Arapahoe, NE 
308-962-6146 

powerlinegenetics.com 
powerlinegenetics@gmail.com

Nebraska

“Red and Black, Polled, Pigmented Simmentals”

FORSTER FARMS 
Verlouis Forster Family 
74096 Road 434 
Smithfield, NE 68976-1039 
Ph 308-472-5036 Verlouis 
308-991-2208 Alan Cell 
Email: alan_forster@hotmail.com

Just 20  
minutes  
off I-80

Black Simmental Bulls & Females  
Purebred to Percentage

J & C 
SIMMENTALS

JCJC

Jay & Kim Volk 
Clark & Leslie Volk 

Bob & Jeanette Volk

20604 US Hwy 30 • Arlington, NE 68002 
volkjk@aol.com • www.jandcsimmentals.com

J&C Annual Bull Sale –  
January 27, 2024 

Jay 402-720-7596 • Clark 402-720-3323

5065 125th Ave. NE  •  Dahlen, ND 58224 
tellings@polarcomm.com • www.ellingsonsimmentals.com

Terry Ellingson & Family

Annual Production Sale, January 26, 2024

Phone: 701-384-6225 
Cell: 701-741-3045
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South Dakota

Neil Duxbury 605-354-3458  •  Clay Duxbury 605-461-1494 
jackpotcattle@yahoo.com 

21060 375th Avenue  •  Wessington, SD

Bull Sale – February 14, 2024 – Miller, SD

Benda Simmentals 
Jim and Jay Benda

Black & Red Breeding Stock26106 366th Ave. 
Kimball, SD 57355 
605-778-6703 
www.bendaranch.com

Jim: 605-730-6703 (Cell) 
Jay: 605-730-0215 (Cell) 
bendaranch@midstatesd.net

Tennessee

Wyoming

Livestock 
Services

Genetics

Auctioneers and 
Marketing

NLC Simmental Ranch 
Rick & Nalani L. Christensen  
Dunsmore & NaLea, Chase & Swayzee 
21830 372nd Ave • Wessington, SD  57381 
605-458-2425 • 605-354-7523 cell 
605-350-5216 cell

3C Christensen Ranch 
John Christensen, Cam & Tyler Fagerhaug 
37273 216th Street • Wessington, SD  57381 
605-458-2218 home • 605-458-2231 fax 
605-350-1278 cell 
458-350-2018 Cam

NLC

3 
C

Annual Production Sale
March 15, 2024 • Wessington, SD

Christensen H Dunsmore

Clay Ekstrum 
605-778-6185 (H) 
605-730-1511 (C) 

John Ekstrum  
605-778-6414

South Dakota’s  
Source for Outcross 

Performance 
Simmentals!

– Specializing in Hard to Find  
Red Breeding Stock –36220 257th St., Kimball, SD 57355 

clayekstrum@midstatesd.net  •  ekstrumsimmentals.com 

Steve & Cathy Eichacker 
605-425-2391 or  

605-421-1152 
email: es@triotel.net 

25446 445th Ave 
Salem, SD 57058

Annual Bull Sale • March 1, 2024 Washington

Mike & Paulette Forman 
509-968-4800

Robb & Debbie Forman 
509-201-0775

2451 Number 81 Rd. Ellensburg, WA 98926 
www.trinityfarms.info  •  Email: trinity@fairpoint.net

Angus 
SimAngusTM

Simmental
Trinity Farms

Generations of Excellence Sale...first Saturday in March

TRAXINGER 
SIMMENTAL Mike and Terri Traxinger 

11176 – 406th Avenue 
Houghton, SD  57449 
Home: 605.885.6347 

Mike’s cell: 605.294.7227 
mtrax@nvc.net 

www.traxinger.com 

Reds, Blacks • Bulls and Females 
Private Treaty Sales

Semen Available on 
Today’s Hottest AI Sires

573-641-5270 
www.cattlevisions.com

Bart, Sarah & Gordon Jones 
466 Red Hill Road • Lafayette, TN 37083 
615-666-3098 • mail@redhillfarms.net 

www.redhillfarms.net 
More Than a Bull XVIII, Bull and Female Sale 

  March 16, 2024

Oklahoma
Willis Simmentals

Bobby  580-276-2781 (ph. & fax)

10 miles east on Hwy. 32,  
1/4 mile north on Enville Road.

Jon  580-795-4601

5759 Enville Road 
Marietta OK 73448 

willissimmentals@arbuckleonline.com 

Quality Simmental Breeding Cattle

Willis Simmentals

SIMTALK    135
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CALENDAR OF EVENTS

continued on page 138

JANUARY 
       12   Diamond Bar S Bull Sale — Great Falls, MT (pg. 64)
       14   The One and Only Simmental Sale — Denver, CO 
       16   Powerline Genetics’ Arapahoe Sale — Arapahoe, NE 
       20   Cow Camp Ranch’s Annual Spring Sale — Lost Springs, KS (pgs. 5, 133)
       23   Cattle Connect Sale at Franzen Simmentals — Leigh, NE (pg. 120)
       26   Double J Farms’ 50th Annual Bull and Female Sale — Garretson, SD (pgs. 135, 143)
       26   Drake Simmental’s Bull and Female Sale — Centerville, IA (pg. 69)
       26   Ellingson Simmentals’ Annual Production Sale — Dahlen, ND (pg. 134)
       27   Forster Farms’ 45th Annual Production Sale — Smithfield, NE (pg. 128)
       27   J&C Simmentals’ Annual Bull Sale — Arlington, NE (pgs. 134, 146)
       28   Reck Brothers-N-Sons Genetic Advantage Production Sale — Blakesburg, IA (pg. 33)
       28   Triangle J Ranch’s Bull Sale — Miller, NE (pgs. 72, 73, 134) 
       29   APEX Cattle’s Annual Heterosis Headquarters Bull, Bred Heifer, and Fall 

Pair Sale — Dannebrog, NE (pgs. 16, 17)

FEBRUARY 
         1   Stavick Simmental’s Annual Sale — Veblen, ND (pgs. 99, 135)
         2   Kunkel Simmentals’ Annual Production Sale — New Salem, ND 
         2   Schooley Cattle’s Annual Production Sale — Bloomfield, IA (pgs. 116, 117)
         3   Blue River Gang’s 38th Production Sale — Rising City, NE (pg. 35)
         3   Ekstrum Simmentals’ Annual Bull Sale — Kimball, SD (pg. 144)
         3   Klain Simmental Ranch’s 42nd Annual Production Sale — Ruso, ND (pg. 119)
         3   Loonan Stock Farms’ 49th Annual Production Sale — Corning, IA (pg. 85)
         3   Ruby Cattle Company’s Annual Production Sale — Murray, IA 
         3   Springer Simmentals Sale of Value-Based Genetics — Decorah, IA (pg. 98)
         3   Stockmen’s Source Bull Sale — North Platte, NE (pg. 31)
         4    Hartman Cattle Company’s 10th Annual Simmental Bull Sale — Tecumseh, NE 
         4   Kline Simmental Ranch’s 12th Annual Bull Sale — Hurdsfield, ND (pgs. 88, 89)
         5   44th Annual Gateway “Breeding Value” Bull Sale — Glendive, MT (pgs. 64, IBC)
         5   Long’s Simmentals’ 4th Annual Production Sale — Creston, IA (pg. 94)
         6   Koepplin’s Black Simmental’s 36th Annual Bull Sale — Mandan, ND (pg. 55)
         6    Little Bitterroot Ranch’s Annual Production Sale — Ramsay, MT (pgs. 40, 64, 133)
         7    Begger’s Diamond V Big Sky Genetic Source Bull Sale — Wibaux, MT (pgs. 64, 137)
         7   Lazy C Diamond Ranch’s Annual Production Sale — Kintyre, ND (pgs. 58, 59)
         8   Felt Farms’ Bull Sale — West Point, NE (pg. 37)
         8   Houck Rock Creek Ranch’s Private Treaty Spring Bull Sale — Allen, KS 
         8   Lassle Ranch Simmentals 31st Annual Production Sale —  

Glendive, MT (pgs. 64, 139)
         8   Rust Mountain View Ranch’s “Ace in the Hole” Bull Sale — Mercer, ND (pg. 13)
         9   Bata Brothers/Bell Family Annual Joint Simmental Bull and Female Sale —  

Rugby, ND (pgs. 124, 134)
         9   Bata Brothers Simmentals’ Bred and Open Heifer Complete Dispersal at the 

Bata/Bell Bull Sale — Rugby, ND (pg. 125)
         9   Bred For Balance Sale — Starbuck, MN (pgs. 106, 107, 133)
         9   TNT Simmental’s 39th Annual “Carrying On” the Explosive Difference  

Sale — Lehr, ND (pgs. 110, 134)
       10   CK and Wager Cattle’s 7th Annual Production Sale — Highmore, SD (pg. 93)
       10   Dixie National Simmental Sale — Jackson, MS 
       10   Kenner Simmentals’ 28th Annual Production Sale — Leeds, ND (pgs. 76, 77)
       10   RL Fleckvieh Limerock Ranch’s 41st Annual Bull and Bred Female Sale — 

Brandon, IA (pg. 46)
       10   Rousey SimAngus™ Bull Sale — North Platte, NE (pg. 92)
       10   Rydeen Farms’ 26th Annual “Vision” Sale — Clearbrook, MN (pgs. 9, 133)
       11   Oak Meadow Farms 6th Annual Production Sale — Cresco, IA (pg. 83)
       12   Benda Ranch Simmentals’ Annual Production Sale — Kimball, SD (pg. 52)
       12   Dakota Power Bull and Female Sale — Hannaford, ND 
       12   Nelson Livestock Company Production Sale — Wibaux, MT (pgs. 64, 133)
       12   Prickly Pear Simmental Ranch’s Bull Sale — Helena, MT (pg. 44)
       13   Edge of the West Bull and Female Sale — Mandan, ND (pgs. 57, 64, 134)
       13    Werning Cattle Company’s 43rd Annual Production Sale — Emery, SD (pgs. 66, 67)
       14    Jackpot Cattle Company’s Private Treaty Bull and Heifer Sale — Miller, SD (pg. 135)
       14    River Creek Farms’ 34th Annual Production Sale — Manhattan, KS (pgs. 19, 133)
       14   Traxinger Simmental’s Annual Bull Sale — Houghton, SD 
       15   Wilkinson Farms Simmentals’ “Breeding for the Future” Production Sale —  

C-B Sale Facility (pg. 70)
       16   Dakota Xpress’ Annual Bull and Female Sale — Mandan, ND (pgs. 114, 134)
       16   Jared Werning Cattle’s 2nd Annual Production Sale — Parkston, SD (pg. 104)
       16   R&R Cattle Company’s Annual Production Sale — Chamberlain, SD (pg. 7)
       16   Sandy Acres Simmental’s Bull Sale — Creighton, NE (pg. 134)
       17   7P Ranch’s 30th Annual Spring Bull and Female Sale — Winona, TX (pg. 3)
       17   Double T Simmental’s Annual Production Sale — Turtle Lake, ND (pg. 100)

136    SIMTALK

CHECK US
OUT ONLINE

www.simmental.org

Have you  
visited  
simmental.org  
lately?
The entire website has a 
new look highlighting cattle 
sales, industry events, 
ASA’s programs, marketing 
opportunities, and breeders’ 
resources. 

simmental.org  
makes it easy for you.    

Breeders’ resources include 
information on:
© SimGenetics 
© Simple trait selection 
© Genetic improvement 

tools 
© Frequently asked 

questions
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Selling 150 Black Simmental, 
SimAngus™ and  

Angus Bulls

Wednesday, February 7, 2024 • 12:30 PM – At the Ranch – Wibaux, MT
30 Purebreds, 105 SimAngus™, 15 Angus Sell.  
50 are 18-month-old fall-borns, ALL ARE Black and  
Polled, most are homozygous black and polled.

The basis of any good breeding program is the mother cow. Our motto is: “THE RANCHER COMES FIRST.” Every breeding decision we make is to improve 
our customer’s bottom line. BEGGER’S DIAMOND V RANCH provides the perfect blend of COW SENSE, COMMON SENSE and SCIENCE. We know the value of 
a good mother cow; she must be fertile, efficient and problem-free. She must have the staying power to produce a valuable calf year-after-year on her own, with 
no extra assistance in the environment mother nature provides. She must possess a low-maintenance, easy-fleshing body type that requires little or no extra input. 
She has to have a problem-free udder and have a good gentle attitude with a set of feet and legs that will serve her until she exits your program at a ripe old age.

Raising cattle that work for the cow-calf producer, the feeder, and the packer, while providing an enjoyable eating experience for the consumer should be every cattle producer’s 
goal. Ranchers work hard and should expect their cattle to do the same. There are no shortcuts with today’s high inputs; your cattle have to be profitable and efficient. Blending 
EPD and genomic traits requires discipline, common sense, and patience. It doesn’t matter how impressive the EPD are or the size of calf at weaning. Cattle that lack efficiency 
and require extra labor and costly inputs are not desirable. This is why common sense and an experienced eye still play a major role in every breeding decision we make. 
EXTREMES ARE EASY TO ACHIEVE. BALANCE TAKES DISCIPLINE, PATIENCE, AND A LIFETIME OF EXPERIENCE TO PERFECT.  

COW EFFICIENCY AT ITS FINEST:

VV
VV

VV
VV
VV
VV
VV
VV
VV
VV
VV
VV
VV
VV
VV
VV
VV
VV
VV
VV
VV
VV

Look for us on Facebook

v We are your source for homozygous black and polled Simmental, SimAngus™, Angus genetics, the top 150 bulls out of 275 sell.  

v Many ½ & ¾ brothers sell in volume enabling you to assemble like bred genetics that are predictable and consistent. 

v From a program that does the day-to-day work. We calve, feed, and work around our cattle every day, so we know our cows if they become problematic.  
They won’t see next year and their only way out is through a packing plant.  

v We are straight shooters. We honestly try to answer and meet our customer’s questions, needs and concerns.  
Our bulls come with a complete 100% satisfaction warranty. If there is a problem we will make it right. 

v We provide free bull keep until April, along with a free breeding soundness exam and free delivery, for the first 500 miles on purchases over $5,000.   

v Every bull walks through the sale ring enabling you to see what you are buying. Some pictures and videos just don’t represent cattle as they should. 

Bill Begger: 406-796-2326 / John Begger: 406-956-0151 
darbegger@gmail.com / 482 Custer Trail Road / Wibaux, MT 59353 

beggersdiamondvranch.com

Two-year-old heifer

Sensibly sized and efficent
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FEBRUARY (Continued) 
       17   Flittie Simmental/Schnabel Ranch Simmentals/Lazy J Bar Ranch’s Joint 

Production Sale — Aberdeen, SD (pg. 15)
       17   Hoiby Simmental’s Bullnanza Sale — McGregor, ND (pg. 121)
       17   Rhodes Angus Open House and Bid Off Bull and Female Sale —  

Carlinville, IL (pg. 32)
       17   Yon Family Farms’ Spring Bull and Female Sale — Ridge Spring, SC 
       18   K-LER Cattle’s Annual Production Sale — St. Charles, MN (pg. 105)
       18   Trauernicht Simmentals’ LHT Bull Sale — Wymore, NE (pg. 39)
       19   Bulls of the Big Sky — Billings, MT (pgs. 64, 75, 133) 
       19   TC Reds & Weis Cattle’s 2nd Annual Production Sale — Saint Ansgar, IA 
       20   Quandt Brothers Cattle Company 12th Annual Bull Sale — Oakes, ND (pg. 54) 
       21   Hart Simmentals’ Power Bull Sale — Frederick, SD (pg. 41)
       22   Illinois Performance Tested Bull Sale — Springfield, IL (pg. 115)
       22   Small Livestock’s Performance Tested Bull Sale — Winnemucca, NV (pg. 126)
       23   Multi-Breed Simmental Sale — Springfield, IL 
       24   Emmons Ranch Sale — Olive, MT 
24–3/2   Hofmann Simmental Farms’ “Buy Your Way Bull Sale” — Clay Center, KS (pg. 118)
       24   Lyman Livestock’s 12th Annual Bull Sale — Salina, UT (pg. 79)
       26   Barker Cattle Company’s Sale — Burley, ID 
       26   Raatz Farms Production Sale — Mitchell, SD (pg. 43)
       27   Deckert Simmental Ranch’s Annual Production Sale — Arena, ND (pg. 49)
       27   TSN Simmentals’ Annual Bull Sale — Platte, SD (pg. 113)
       28   C Diamond Simmentals’ Annual Production Sale — Dawson, ND (pgs. 60, 61)

MARCH 
         1   Eichacker Simmentals’ Annual Bull Sale — Salem, SD (pgs. 45, 135)
         2   Cason’s Pride & Joy Bull Sale — Russell, IA (pg. 47)
         2   Gibbs Farms’ Bull and Female Sale Spring Edition — Ranburne, AL (pg. 147)
         2   Moriondo Farms & MM Cattle Company’s Spring Bull Sale —  

Mount Vernon, MO 
         2   Powerline Genetics’ PAP Tested Bull Sale — Castle Dale, UT 
         2   Trinity Farms’ Generations of Excellence Sale — Ellensburg, WA (pgs. 95, 135)
         3   Gold Bullion Group’s 22nd Annual Bull Sale — Westmoreland, KS (pg. 108)
         3   Windy Creek Cattle Company Production Sale — Spencer, SD (pg. 78)
         4   Hanel's Black Simmentals Annual Production Sale — Courtland, KS 
         4   Hill’s Ranch Production Sale — Stanford, MT (pgs. 64, 97, 133)
         4    Rincker Simmentals’ Sweet 16 Bull and Female Sale — www.sconlinesales.com 
         4   S/M Fleckvieh Cattle’s Private Treaty Bid-Off — Garretson, SD (pg. 42)
         5   Doll Simmental Ranch 44th Annual Production Sale — Mandan, ND (pg. 90)
         6   Klein Ranch’s Heart of the Herd Sale — Atwood, KS (pg. 101)
         7   Cattleman’s Kind Bull Sale — San Saba, TX 
         7   Kearns Cattle Company’s 35th Annual Bull Sale — Rushville, NE (pg. 53)
         7   Keller Broken Heart Ranch Annual Production Sale —  

Mandan, ND (pgs. 130, 131, 134)
         9   24th Annual Gonsior Simmentals’ In the Heartland Sale — Fullerton, NE 
         9   Carcass Performance Partners Bull and Female Sale — Lucedale, MS 
         9   Great Lakes Beef Connection — Clare, MI (pg. 87)
         9   TN Beef Agribition — Lebanon, TN 
         9   Yardley Cattle Company’s 51st Annual Bull Sale — Beaver, UT 
       12   Powerline Genetics’ March Edition Bull Sale — Arapahoe, NE 
       13   RA Brown Ranch’s Spring Bull Sale — Throckmorton, TX 
       14   B&B Simmental Cattle’s Annual Sale — Gregory, SD 
       14   Brink Simmentals’ Sale — Elkader, IA (pg. 91)
       15   3C Christensen Ranch and NLC Simmental Ranch’s Annual  

Production Sale — Wessington, SD (pgs. 123, 135) 
       15   Black Summit Bull Sale — Powell, WY (pgs. 64, 109)
       15   Eastern Spring Classic Simmental Sale — Columbus, OH 
       15   Sunflower Genetics’ Annual Sale — Maple Hill, KS (pg. 142)
       16   Buck Creek Ranch’s Bull Sale — Yale, OK 
       16   Colorado Select Bull Sale — Fort Collins, CO (pg. 132)
       16   Lechleiter 36th Annual Bull Sale — Loma, CO (pg. 132)
       16   Red Hill Farms’ More Than A Bull Sale XIX — Lafayette, TN (pgs. 135, 148)
       16   Rockin H Simmentals’ Production Sale — Canby, MN 
       18   Bridle Bit Simmentals All Terrain Bull Sale — Walsh, CO (pgs. 81, 132)
       21   Western Cattle Source’s 3rd Annual Bull Sale — Crawford, NE (pg. 111)
       22   Great Northern Bull Sale — Clear Lake, MN 
       23   Clear Choice Bull Sale — Milan, IN (pg. 132)
       23   T Heart Ranch High Altitude Bull Sale — La Garita, CO (pgs. 71, 132)
       27   Diamond H Ranch’s Annual Production Sale — La Crosse, KS (pg. 63)
       30   Wildberry Farms’ Annual Production Sale — Hanover, IL (pg. 145)

CALENDAR OF EVENTS    CONTINUED

ST
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140    SIMTALK

SimTalk is an 81/8 x 107/8-inch publication produced by the Register, the official  
 publication of the American Simmental Association. Published four times annually, 

SimTalk is a glossy, full-color publication with a circulation that targets commercial 
users of SimGenetics. Advertising in SimTalk provides a unique opportunity to brand 
and trademark your program to thousands of potential customers. If you are serious 
about communicating with the commercial beef business, consider an advertising  
presence in every one of our four annual issues.

               Space Rates          Non-Contract           2X Contract            4X Contract           Four Color 

                   1 page               $890                     $840                     $800 $300 
                2/3 page               $760                     $730                     $700 $200 
                1/2 page               $510                     $480                     $460 $150 
                1/3 page               $380                     $370                     $350 $100 
                1/4 page               $260                     $250                     $230 $75 
                1/8 page               $150                                                      $50 
            3-inch mini               $115                                                      $30 
            2-inch mini                 $85                                                      $15 
            2-inch card               $289/year, 4 insertion $60 
            1-inch card               $220/year, 4 insertions $40 
       Classified Ads               $2.00/word, $24.00 minimum, must be prepaid

A non-refundable $50.00 fee will be assessed 
if a client does not meet deadlines or if the 
client commits to advertising and cancels 
after the deadline or if the ad must be 
dropped to ensure on-time publication. 
Ad materials (including photos) must be in 
the SimTalk office by the dates listed above. 
SimTalk, which mails by bulk rate, assumes 
no responsibility for actual receipt date.  

Design Charges 
Advertising rates are for camera-ready ads 
only. Additional design charges will apply to 
any ad designed by ASA Publication, Inc. 

Layouts & Proofs 
Every effort will be made to provide proofs on 
all ads, if all ad materials arrive in the SimTalk
office prior to the deadline and a correct email 
address or fax number is provided. 

Terms 
All accounts are due and payable when 
invoiced. Interest charges of 1.5% per month 
(18% APR) will be added to accounts 30 days 
past due. If an account becomes 60 days 
delinquent, all ASA Publication, Inc., work 
may be suspended until full payment is 
made. After review by the ASA Executive 

One Genetics Way 
Bozeman, Montana 59718 

406-587-2778 
register@simmgene.com

ASA PUBLICATION, INC.

Send all ad materials to: register@simmgene.com or Fax: 406-587-9301

Space and four-color rates for SimTalk: Ad Sales Staff

For All Your  
Advertising Needs

Subscriptions
• Domestic $50/year 
• First Class $100/year  
• All International  

$150/year (USD)

Nancy Chesterfield 
406-587-2778 

nchesterfield@simmgene.com

Rebecca Price 
406-587-2778 

rprice@simmgene.com

RATES & POLICIES

Committee, ASA privileges may be denied to 
those with accounts over 90 days delinquent. 

Advertising Content 
SimTalk and its staff assume no responsibility 
or obligation to verify the accuracy and truth-
fulness of advertising copy submitted to 
SimTalk. However, SimTalk reserves the right 
to reject any advertising copy or photo which 
SimTalk deems unsuitable for publication for 
any reason, including copy or photographs 
that are false or misleading. SimTalk assumes 
no responsibility for the accuracy and truth-
fulness of submitted print-ready ads. 
Advertisers shall indemnify and hold harm-
less SimTalk for any claims concerning 
advertising content as submitted. Advertising 
containing pedigrees or statements regarding 
performance must conform to records kept by 
the American Simmental Association. Copy 
deviating from official records may be changed 
as necessary without advertiser consent. 

Editorial Policy 
Opinions expressed are the writers’ and not  
necessarily those of SimTalk. Photographs are 
welcome, but no responsibility is assumed for 
material while in transit or while in the office.

ST

SimTalk deadlines for publication:

                                       Sales Close          Ad Materials          Camera Ready           Mail Date

March (Spring) 2024         Jan 24                Jan 29                    Feb 7                  Feb 27 
Early Fall 2024                 July 19               July 24                   Aug 2                  Aug 22 
Late Fall 2024                  Sept 18              Sept 23                   Oct 2                  Oct 22 
January (Winter) 2025     Nov 19               Nov 22                   Dec 4                  Dec 24 

ASA/SimTalk Membership Directory 2024 deadlines for publication:

                                       April 29              May 2                    May 21                June 11
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AD INDEX
Alabama 
Gibbs Farms . . . . . . . . . . . . . . . . . . . . . . . . 147 
Greer Fleckvieh Simmentals . . . . . . . . . . . . 132 

California 
Parnell Dickinson Sale Management . . . . . . 126 

Colorado 
Altenburg Super Baldy Ranch, LLC . . . . . . . 132 
Bridle Bit Simmentals . . . . . . . . . . . . . . 81, 132 
Far Out Cattle Ranch . . . . . . . . . . . . . . . . . . . 81 
L-Cross Ranch. . . . . . . . . . . . . . . . . . . . . . . . 71 
Lechleiter Simmentals . . . . . . . . . . . . . . . . . 132 
Phoenix Cattle Company. . . . . . . . . . . . . . . 132 
Reflected R Ranch. . . . . . . . . . . . . . . . . . . . . . 1 
T-Heart Ranch . . . . . . . . . . . . . . . . . . . . 71, 132 

Idaho 
Lanting Enterprises . . . . . . . . . . . . . . . . . . . 132 
MI-HUD Angus . . . . . . . . . . . . . . . . . . . . . . . . 1 
Riverbend Ranch . . . . . . . . . . . . . . . . . . . . . . . 1 

Illinois 
AKA . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 84 
All Beef. . . . . . . . . . . . . . . . . . . . . . . 1, 103, 141 
Allied Genetic Resources . . . . . . . . 2, 3, 5, 7, 9,  

39, 40, 69, 70, 71, 73, 75, 79, 81, 82, 107, 
109, 113, 120, 128, 129, 130, 135, 137, 141, 
145, 147, 148, IBC 

Certified Angus Beef . . . . . . . . . . . . . . . . . . . 32 
Grand View Cattle Co. . . . . . . . . . . . . . . . . . . 84 
Haven Hill Simmentals . . . . . . . . . . . . . 115, 132 

Illinois Beef Expo . . . . . . . . . . . . . . . . . . . . . 115 
IPT Bull Sale. . . . . . . . . . . . . . . . . . . . . . . . . 115 
JR Simmentals. . . . . . . . . . . . . . . . . . . . . . . . 65 
Rhodes Angus . . . . . . . . . . . . . . . . . . . . 32, 132 
Rincker Simmentals. . . . . . . . . . . . . . . . . . . 132 
Safety ZoneTM Calf Catchers . . . . . . . . . . . . . 6 
Six Bar R . . . . . . . . . . . . . . . . . . . . . . . . . . . . 84 
Top Dollar Angus . . . . . . . . . . . . . . . . . . . . . . 32 
Wildberry Farms. . . . . . . . . . . . . . . . . . 132, 145 

Indiana 
Clear Water Simmentals 132 
Dwyer Cattle . . . . . . . . . . . . . . . . . . . . . . . . . 37 
Trennepohl Farms . . . . . . . . . . . . . . . . . . . . . 84 

Iowa 
Brink Simmentals. . . . . . . . . . . . . . . . . . . . . . 91 
Cason’s Pride & Joy Simmentals . . . . . . . . . . 47 
Diamond K Simmentals . . . . . . . . . . . . . . . . . 83 
Drake Cattle Company . . . . . . . . . . . . . . . . . 69 
Drake Simmental . . . . . . . . . . . . . . . . . . . . . . 69 
Harlan Cattle Co. . . . . . . . . . . . . . . . . . . . . . . 69 
Iron Creek Cattle Co. . . . . . . . . . . . . . . . 69, 132 
Long’s Simmentals . . . . . . . . . . . . . . . . . 84, 94 
Loonan Stock Farms . . . . . . . . . . . . . . . . . . . 85 
Reck Brothers . . . . . . . . . . . . . . . . . . . . . . . . 33 
RL Fleckvieh Limerock Ranch . . . . . . . . 46, 133 
Schooley Cattle . . . . . . . . . . . . . . . . . . 116, 117 
Springer Simmental . . . . . . . . . . . . . . . . 98, 133 
Stanley Martins Farms . . . . . . . . . . . . . . . . . . . 4 
Unlimited Genetics . . . . . . . . . . . . . . . . . . . 127 

Value Based Genetics . . . . . . . . . . . . . . . . . . 98 

Kansas 
Anderson Land and Cattle . . . . . . . . . . . . . . . . 1 
Cow Camp Ranch . . . . . . . . . . . . . . . . . 5, 9, 33 
Diamond H Ranch . . . . . . . . . . . . . . . . . . . . . 63 
Dixson Farms, Inc. . . . . . . . . . . . . . . . . . . . . 133 
Gardiner Angus Ranch. . . . . . . . . . . . . . . . . . . 1 
Gold Bullion Group . . . . . . . . . . . . . . . . . . . 108 
Hofmann Simmental Farms . . . . . . . . . 118, 133 
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